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Change Price Regulations Asked 


Britain to Purchase 
Large Quantity of 
Canada Feed Grain 


TORONTO—Britain is to enter the 
Canadian market for a large quantity 
of feed grain, and it is expected that 
low grade wheat will be included in 
the deal. 

London trade circles confirming this 
news indicate that the quantities in- 
volved and the prices to be paid 
have not yet been disclosed. 

The British have been buyers of 
Canadian barley in recent weeks and 
the new deal is seen as an extension | 
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of the program for bolstering feed 
supplies. Any deal involving the lift- 
ing of low grade wheat, of which there 
is still a substantial surplus in Can- 
ada, will be welcomed both by the 
government and the trade. 

The proportion of low grade wheat 
from the last harvest was abnormally 
high due to adverse weather condi- 
tions, and though most of the No. 5 
has been sold there is still plenty of 
No. 6 available. While the Oriental 
market has been taking flour milled 
from low grade wheat, the likelihood 
that Britain will do so is extremely 
remote, the whole purpose of the 
deal being to improve feed supplies. 


CONVENTION PROGRAM SET 
FOR ILLINOIS FEED MEN 


PEORIA, ILL. — Dr. William E. 
Van Taay, Fontbonne College, the 
corporate college of St. Louis Univer- 
sity, will be one of the principal 
speakers at the ninth annual conven- 
tion of the Illinois Feed Dealers & 
Mixers Assn. at the Jefferson Hotel 
in Peoria June 20. He will speak on 
American foreign policy at the eve- 
ning banquet. 

Dr. O. H. M. Wilder, biochemist, 
American Meat Institute Foundation, 
will speak on animal proteins in feeds 
at the afternoon session. A. C. Koch, 
Breese (Ill.) Grain Co., association 
president, will welcome the group. 

Scheduled during the meeting are 


THREAT TO FEED PRICING SEEN 
IN PRESENT INVENTORY POLICY 


Proposed Amendments Would Kill Requirement That 
Processors of Farm Commodities Sell Old Inven- 
tory Before Taking Pass-Through Increases 


CORN PLANTING STILL 
UNDER WAY 


* 
MINNEAPOLIS—The western corn 
belt is still planting corn after delays 
from wet weather, but from Illinois 
east, the crop is well up and is being 
cultivated, the Cargill, Inc., bulletin 
states. Southern sections are suffering 
from drouth. The soybean crop is 
mostly planted, except in wet areas of 
Iowa, Nebraska, Missouri and Kan- 
sas. Excessively wet, cool weather 
had hindered development of the oat 
crop in the western part of the Corn 
Belt, but progress has been more sat- 

isfactory elsewhere. 


a demonstration of internal culling of 
poultry, a report by an Office of Price 
Stabilization official and a discussion 
of group insurance. 


College’s Mill Training Experience 
Will Help Feed Technology School 


Kansas State College, which has 
been selected as the location for a 
school of feed milling technology, has 
had considerable experience with the 
specialized type of training that will 
be offered in the feed technology 
course. 

The college at Manhattan, Kansas, 
has a milling school which has been 
supplying milling technologists with 
the “why” as well as the “how” of 
cereal processing since 1914. The 
great majority of its graduates have 
gone into administrative positions in 
the nation’s flour milling industry. 

Members of the advisory committee 
‘working for the establishment of a 
curriculum in formula feed milling 
technology at the milling school are 
confident that the feed industry can 
benefit from the school in the years 
to come, just as the flour milling in- 
dustry has found the school to be a 
source of trained production person- 
nel. 

The fact that Kansas State has 
been providing the type of training 
to be given in the feed technology 
course is one reason why the college 
was selected as the institution which 
would train technologists for the feed 


tion’s feed industry is now conducting 
a campaign to raise $200,000 in the 
industry to finance erection of a feed 
mill building at Kansas State. 

A school of feed milling technology 


formally among feed men for two or 
three years before the committee now 
in charge of the campaign was 
formed. In a preliminary way Kansas 
State College authorities were sound- 
ed out by representatives of the feed 
trade during the past two formula 
feed conferences held at the Manhat- 
(Continued on page 6) 


WASHINGTON — Officials of the 
food price division of the Office of 
Price Stabilization have prepared 
price regulation amendments which 
would knock out the requirement that 
farm commodity processors sell their 
old inventory before taking a pass- 
through increase. 

However, final approval of the 
amending provisions may be slow in 
coming, price agency executives told 
Feedstuffs this week. This indicates 
that there may be a front office fight 
with attorneys who appear to insist 
on the inventory sales provisions in 
the regulations. 

Unless the inventory provision is 
removed, it may set a precedent 
which would be carried out in a per- 
manent feed price order, it is pointed 
out. 

How It Works 

The inventory sale provision is 
part of Ceiling Price Regulation 22, 
the general manufacturers’ order, and 
the General Ceiling Price Regulation 
as revised by Amendment 13. This 
provision prevents processors from 
increasing their ceilings to reflect in- 
creases in the cost of below-parity 
farm commodities (or products proc- 
essed from them) until they have sold 
an amount of their product equal to 
the amount of finished product on 
hand when they would otherwise be 
entitled to raise their ceiling price. 

Thus a processor who paid a farm- 
er a higher and legal price for a 
commodity could not price his fin- 
ished product on that basis until he 
first sold a quantity of product which 
represented lower cost inventory. 
(The text of Amendment 13 to the 
GCPR appears on page 17.) 

These provisions in CPR 22 and 
Amendment 13 to the GCPR were is- 
sued over objections from top level 
price officials and without more than 
price officials and without more than a 
casual consideration asked of the 
price officials of the grain, poultry 
and dairy sections of the food price 
division. 

The provisions are said by trade 
leaders to violate normal commercial 
practices and are utterly unworkable 
for many processed agricultural com- 
modities such as eggs, poultry and 
dairy products. 

Threat to Feed Industry 

At present, it is noted, the formula 
feed industry is not affected by these 
provisions since the industry has its 
own supplementary regulation. How- 
ever, the provisions set up a prece- 
dent which, if followed in a perma- 
nent feed order, would virtually re- 
quire feed manufacturers to price on 

(Continued on page &) 
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A Lesson to Remember 


E-READING some of the words of wisdom voiced by speakers at the 

recent convention of the American Feed Manufacturers Assn. in Chicago, 
we were impressed particularly with a portion of the address of Thomas W. 
Staley, who is serving his second year as chairman of the board of the 
association. 

We hope that those who heard Mr. Staley gave sincere consideration to 
his remarks. We think that their meaning needs to be implanted deeply into 
the minds of everyone in the industry, and they are worth giving additional 
emphasis by republication here. They are sound and basic principles for the 

ntire feed industry. 
* * 


4 WENTY or 25 years ago, the feed manufacturer gave primary consid- 

eration to price with only casual attention to quality,” Mr. Staley 
id. “During the past 10 to 15 years, a revolution has gone on in the feed 
idustry at all levels until today the primary objective of the feed manufac- 
rer is to supply his customers with the best values possible. This means 
roviding at reasonable prices the best feeds that can be made for the 
urposes in view. 

“Any manufacturer today who does not fortify himself with adequate 
chnical knowledge and then who does not consistently make the best feeds 
possible, keeping in mind, of course, the economic factors, is doomed to failure. 
7 modern feeder is willing to pay a fair price for feeds that produce results 
‘nd will not indefinitely patronize scantily formulated and carelessly fabri- 
feeds. 

“That quality cannot be defied so long as the objective is to increase 
lresults on an economical basis was illustrated in a recent conversation with 
“Mr. Pierre Renault of Paris, head of the French poultry association and 
‘publisher of two French farm magazines. Mr, Renault visited my office to 
"exchange views concerning feed manufacturing and to find out the basis of 
‘progress in our industry. He stated that manufactured feeds virtually passed 
et of existence in France after World War II because the manufacturers 
‘used during the war, either from choice or necessity, anything obtainable to 
‘make a bag of feed. The result was that feeders became completely discour- 
aged and returned to making their own rations for all purposes at home. He 
said, further, that there had been almost no recovery since the war because 
intense resentment carried over from low wartime quality and that one can 
now scarcely find a feed dealer anywhere. Years will be required to re-estab- 
lish their business. 


* * * 


“ HE decay of the French feed industry is an example of the furious 
impact of an unsound policy and brings me to the point that we 
should all be on guard to maintain policies known to be sound for us and for 
those whom we serve. Today, our industry is treading on ground that may 
easily lead to destructive competition. Like the French feed manufacturers, 
our own enterprises may be victimized by our own processes. There are efforts 
brewing in our fields today that may take us the way of the French. 

“To inform you of my fear in this direction, I want to draw an analogy. 
Some of us here remember the time when sales were for 90-day, 120-day and 
“even 180-day delivery, oftentimes guaranteed against price decline. Many 
strong firms, buyers and sellers alike, ultimately were wiped out by long 
term bookings. Our industry today prides itself in having learned that long 
term bookings are unsound, Moreover, it has genera!ly eliminated the practice. 
Strangely, as we pride ourselves in freedom from this evil of the past, we now 
bow to the demand from the sales department for ever more liberal credit. 

“I was recently informed that certain well-established manufacturers 
have already stepped beyond a mere credit basis—that, to secure easy business, 
they are consigning stocks to their retail dealers. No line of reasoning justifies 
consignment to retailers. No more feeding is created, no new distributing 
system is built. It merely corrupts and rusts the channels of trade. 

“We now have chick and poult financing, long term feeder credit, equip- 


' ment financing, guaranteed profits, consignments to the retail store, et cetera. 


Where, I ask you, will these subversive methods of selling take us? Too soon, I 
fear, we shall own the cow, the sow and the hen that we feed—or that they 
will own us. 

“All may presently be well and good. But—as the credit policy softens 
under lash of the sales department—competition is forced to extend itself 
creditwise. Management becomes inebriated with this easy way of selling. 


Credit ingenuity dominates the thinking and the efforts. Hard selling takes a 
back seat as the credit craze rages. 

“This easy way of getting business is as old as it is cancerous, and is 
even more menacing than 180-day bookings which we boast ourselves rid of. 
Remember, intoxication may be pleasant at the moment but often results in 
a headache. 

* * 


6“ HE extreme irony of credit mongering in our industry is that, were 

our best efforts directed to developing a volume business on a cash 
basis, we should all be doing today as much business as we are doing without 
the shadow of credit hazards to darken our future. The credit evil, and that is 
exactly what it is in our industry, has merely developed the marginal feeder 
at the expense of the efficient producer. 

“. .. Leaders in our industry, some of whom well remember by experience 
past evils of our industry, cannot but realize that a daily expanding credit 
program is a grave threat to the future of our industry and to their respective 
firms. I am sure they do because I have heard many of them express serious 
concern when merely the broiler market has turned sour. What will happen 
when the cattle, the hog, the poultry and other commodity markets all turn 
cold simultaneously! 

“To round out this discussion, I want to acknowledge that credit, properly 
used, is a valuable and an effective tool. It is competition that brings on the 
evil. It is competition that makes this credit race. The pace is daily growing 
faster. 

“The present trend continuing, every manufacturer will be sucked into 
this orgy. Every present advantage in credit selling will turn to a liability. 
The price structure of our industry will collapse. Quality will give way to 
price. Like the French feed industry, we shall then suffer for many years. 
Each of us has the privilege and the responsibility of determining the level at 
which he will meet competition—on price, on quality and on credit. My hope is 
that our great industry will realize, before it is too late, that it can maintain 
its growth pace without further extending the lavish use of an already over 
used tool—Credit.” 


A FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


The boom in poultry feed demand continues to pace the expansion in 
formula feed business, with the late hatching season putting a bulge 
in starting mash business and over-all increase in poultry raising keeping 
demand for other types on the upswing. Hog feed demand is improving, 
while all rations for cattle are moving slowly except in the southeastern 
drouth area. Ingredient prices have worked up (see details on pages 62-65), 
paced by a spectacular advance in millfeed and renewed strength in soybean 
oil meal. The government’s index of feedstuffs prices gained 6' points to 
235.1 in the week ending June 12 following a 23-point decline in May and early 
June. The feed grain price index dropped another point to 240.5. Production 
continues heavy, including Sunday runs at many plants, and order backlogs 


are big. 
Southwest 


Sales of formula feed continued 
brisk in the Southwest this week. 
Production was at capacity, and 
prices for feed products pushed for- 
ward. Some feed manufacturers ex- 
perienced a slight setback in volume 
of orders at midweek, but the condi- 
tion may have been only a first re- 
action to the higher price lists which 
were being distributed. 

Chick and turkey starter feed 
sales continued good, with June busi- 
ness about on par with March. Of 
course, April and May are the big 
starter months, but it is rather un- 
usual to have June demand, or late 
season business, equal or even exceed 
March. The bulk of the poultry feed 
sales was in growing rations. De- 
mand was very good, and production 
of growing types was heavy. Broiler 
feed demand was at a high and con- 
sistent level. Sales of hog feeds were 
heavy and in greater volume than a 
year ago. Dairy feed business was 
comparatively slow. 

A full week of production was 
scheduled at most plants. Average 
operations extended through six days, 
with seven days needed at a number 
of units. Prices of formula feeds were 
up $1.50 ton to an extreme of $4 dur- 
ing the week, most of the advance 
being created by the sharp upturn in 
milifeed costs. The trend was lower 
in millfeed late in the week, but firm- 
ness was evident in another important 
ingredient, soybean oil meal. 


Northwest 
Heavy demand for poultry starting 
mashes and steady expansion in buy- 


ing of poultry growing rations gave 
Northwest feed manufacturers a 
heavy run of orders again this week. 
At the same time, demand for hog 
concentrates and laying mashes is 
brisk. Dairy feed buying remains 
slow, however. 

With orders piling up rapidly, some 
concerns were forced to schedule Sun- 
day operations for the first time this 
season. Others generally maintained 
full six-day production, although dif- 
ficulty in getting millfeed reduced po- 
tentially larger output. 

The late expansion in poultry start- 
ers came as somewhat of a surprise 
to manufacturers who had believed 
the peak of this business was reached 
some two weeks ago. Current heavy 
buying by dealers indicates that they 
also failed to anticipate the late sea- 
son bulge in demand. 

Heartening also is the fact that 
many poultry faisers apparently are 
following through with use of formula 
growing feeds in a bigger way than 
usual, indicating steady poultry feed 
demand for some time yet. 

Turkey feed business also is on the 
upswing, including some additional 
starter buying probably intended for 
feeding to turkey broilers. 

The current run of business is the 
best since a year ago for several con- 
cerns, and almost all manufacturers 
indicate that sales so far this year 
outstrip business in the same months 
of 1950 by a considerable margin. 


Central States 


Formula feed plants in the central 
states are working to capacity, but 
the order backlog continues to rise. 

(Continued on page 66) 
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Available 


CORN DISTILLERS 
DRIED SOLUBLES 


THE APPROVED NUTRITIONAL BOOSTER FOR 
POULTRY, TURKEY, CALF AND HOG FEEDS 


| AVAILABILITY... 


Guaranteed IMMEDIATE SHIPMENT... will also 
| accept orders for June, July, August delivery 


PRICE e e(SACKED-100's) 


RATE BASING POINTS 


Roch. Utica Balti. Phila. Albany New York Boston 


Syr. Va. Cities 
$61.50 $61.80 $62.00 $62.20 $62.30 $62.60 $63.00 


Birmingham................ 78.81 Minneapolis................ 76.63 


ALL OFFERINGS SUBJECT TO CONFIRMATION 


Write, Phone or Wire Your Order to: 


INDUSTRIES 
DISTILLING CORPORATION 


“FEED SALES DIVISION, 1429 WALNUT ST., PHILADELPHIA IA 2, PA 


PHONE-LOCUST 4-1400 


ESTIMATE YOUR COST AGAINST DESTINATIONS LISTED BELOW: . 
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USDA Cautious, Issues Only August 
Feed Grain Export Authorizations 


WASHINGTON—Caution governed 
the United States Department of 
Agriculture export authorizations 
for coarse grains after August. USDA 
issued a three-month export allot- 
ment for wheat but held the coarse 
grain authorization at this time to 
an August commitment. 

Simultaneously with the announce- 
ment of the August-October wheat 
export program the USDA issued its 
first subsidy figure for wheat ex- 


ports under the International Wheat 
Agreement for the 1951-52 crop year 
starting with August 1, 1951. 
Wheat exports under the pact for 
the coming IWA crop year are geared 
to the USDA export authorization 
program. This means that the wheat 
export subsidy will be available only 
for such quantities of wheat that 
| USDA authorizes for export witffin 


any given month. To be eligible for the 
subsidy payment the exporter will be 


required to move the amount of grain 
for which a subsidy payment is re- 
quested within the month allotted by 
USDA. 
Differential Included 

In regard to flour exports, U.S. 
mills have been given some further 
consideration of their problems since 
USDA has recognized the need for 
a differential subsidy for U.S. hard 
wheat flours to compete with Can- 
adian spring wheat. Under these pro- 


requirements. 


OW 


NEW RAY EWING BROILER MIX 


built especially for Hi-energy Broiler 
and Fryer Rations 


Hi-energy broiler and fryer rations, because of their high 
calorie, low-fibre content, require a specific, precise level of 
vitamin fortification to obtain best results. It has been indi- 
cated by nutrition authorities that because of the more 
rapid growth on these high-energy diets, chicks require ap- 
proximately one-third more of the essential vitamins than } 
they do on conventional diets.) RAY EWING BROILER 
MIX has been built ESPECIALLY to help meet these 


For several years we have conducted hundreds of tests with 
various hi-energy formulas. RAY EWING BROILER 
MIX has been built around the KNOW-HOW gained from 
this research and in this product we are passing our experi- 
ence on to you. Order your supply of RAY EWING 
BROILER MIX NOW! 


Take advantage of our FREE Formula and Nutritional Service. 
Contact your local distributor of RAY EWING Products today. 
He willbe glad to assist you in building better feeds for great- 
er profits to you and your customers. 


THE “Ray 


visions USDA will authorize on a 
hundredweight basis a higher sub- 
sidy for wheat flour on the basis of 
quality than the subsidy for wheat. 

The wheat subsidy payment will be 
uniform for all classes of U.S. wheat 
This means that soft red wheat will 
be the best buy in the U.S. this 
crop year unless USDA reverses this 
position. Soft red wheat in the lake 
States has been a large market fac- 
tor at Chicago, and its potential 
availability for foreign buyers is seen 
as a bullish factor in the Chicago 
market if a large quantity of this 
wheat is taken for export. 

An immediate potential market for 
soft red wheat may be found in the 
Indian aid program, since it is believed 
that the Indian buyers will wish to 
obtain the most for their loan dol- 
lars. 

400,000 Tons Authorized 

The August export program auth- 
orized by USDA amounted to 1,307,- 
000 long tons of wheat and 400,000 
tons of coarse grains. The wheat pro- 
gram for September and October, ad- 
mittedly preliminary and tentative is 
as follows: September 833,000 long 
tons, October 714,000. USDA says 
these figures are minimums and de- 
signed primarily to keep the export 
pipeline filled and permit foreign 
buyers under the IWA to schedule 
their requirements beyond August. 
USDA warned, however, that pur- 
chases of wheat outside terms of the 
IWA would be governed by USDA 
export quotas. 

The caution on forward authori- 
zations for coarse grains is consis- 
tent with USDA policy to wait until 
a better knowledge of growing con- 
ditions for the feed grain crop is 
available before extending foreign 
commitments for these commodities. 

Speaking this week before a ses- 
sion of the plant food industry, 
Charles F. Brannan, secretary of agri- 
culture, recognized the growing short- 
ages of U.S. feed grain supplies. He 
said that U.S. animal population 
threatened to outstrip feed grain 
productive capacity. It is the re- 
sponsibility of the fertilizer industry, 
he said, to expand production to in- 
sure that presently cultivated feed 
crop acreage could step up yields to 
meet grain consuming animal unit re- 
quirements. 


MISSOURI, KANSAS 
SHIPPERS TO MEET 


KANSAS CITY—The 90th regu- 
lar meeting of the Trans-Missouri- 
Kansas Shippers Board will be held 
at the Hotel President in Kansas 
City June 20-21. Emphasis of the 
meeting will be placed on problems 
concerning movement of the new 
winter wheat crop. Featured lunch- 
eon speaker June 21 will be Donald 
V. Frazer, president, Missouri-Kan- 
sas-Texas Railroad. 

Committee meetings will take place 
June 20, and the grain session will 
be held June 21. A golf outing and 


COMPANY 


1097 SO. MARENGO AVE., PASADENA 5, CALIFORNIA 


dinner sponsored by the Kansas City 
Traffic Ciub will begin the after- 
noon of June 20. 


DEHYDRATED 
PIALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 
MINNESOTA 
L NORTH DAKOTA 
SOUTH DAKOTA 
Northern WISCONSIN 
For Information write 


OTHERS ” 
TOR CO. fy 


Deferred millfeed is now at considerahle discount under spol. 


Ash us for quotations. 


—ferry Parks 


Kansas City, Missouri 


602 Board of Trade Building 


: 

| 
i 

| 
4 1¥ Go 
‘ 
Ss MILL & ELEV 


An investment in Small’s Dehydrated Alfalfa Meal is an investment sure 
to bring the feed manufacturer rich returns. For it is the feed manufacturer’s 
guarantee that this most important feed ingredient is uniform in color and 
analysis . . . consistent in appearance and quality . . . dependable 
in performance. The ultimate pay-off of this investment in a better 
product is, of course, consumer acceptance and confidence 
in the manufacturer’s brand. That’s why we say that 
Small’s Dehydrated Alfalfa Meal is made ‘for 
feeds with a future’’; that’s why more of 
Small’s Dehydrated Alfalfa Meal is 
used in famous brands of formula 
feeds than any other dehy- 
drated alfalfa meal. 


FOR FEEDS 
WITH A FUTURE 


J. SMALL COMPANY, INC. 


KANSAS CITY, 
SALES DIVISION 


\ 
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The Brower Mixer 
brings in new customers 
builds business! 


FRED MARICLE 
Owner and Manager 
CASNER GRAIN & FEED 
OAKLEY, ILLINOIS 


“You'd be surprised at the 
number of new customers who 
come in just to get their feed 
ground and mixed,” says Mr. 
Maricle, “but the first thing 
you know they are buying sup- 
plements and one thing and 
another. It all adds up to a 
nice tidy increase in business. 


“The Brower Mixer saves a 
lot of time and work; it puts 
out a good uniform mix in 6 
to 10 minutes; and poultry and 
livestock do better on the bal- 
anced, blended feeds. I know 
the Brower Mixer has helped 
increase our sale of supple- 
ments by more than 50%.” 


Over 9,000 
Satisfied Users 


More and more feed dealers are offer- 
ing “service plus” custom mixing with 
the Brower Whirlwind Feed Mixer 
... and attracting more new customers 
as a result. They also step up their 
profits as much as $10 per ton by 
mixing their own brand of feeds with 
the Brower Whirlwind—another rea- 
son why the Brower Mixer quickly 
pays for itself. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3c to 5c per ton. Above-and- 
below-floor models. Five sizes, with 
mixing capacities from 700 to 4,000 
Ibs. feed. Heavy welded steel con- 
struction—gives years of trouble-free 
service. Many outstanding features— 
easier and faster to operate. 


30 Day Trial, Write today for full details 


BROWER MFG. CO. 


402 N. 3rd, QUINCY, ILLINOIS 


FEED MANUFACTURERS KNOW 
IT’S ECONOMY WISE TO JERSEE-IZE 


our feed sales . . . increase your profits 
“THE JERSEE-IZED FEED BUILDING 
os that has served feed manufacturers 
since 

Back of all JERSEE Vitaminized and Mineral 
Concentrates is the more than 27 years’ experi- 
ence in serving feed manufacturers 
from coast to coast. 


JERSEE VITA- FACTOR PRE- MIX contains 
Vitamins, Amino Acids and Animal Protein Fac- 
tor (B,,) which has been proven essential for 
satisfactory reproduction, high hatchability = 
rapid growth, and will materially reducé 
Animal Protein requirements in your feed = 
mulas, and also will meet the requirements of the 
National Research Council's recom 


TRY OUR NEW HIGH POTENCY 


JERSEE MIN-O-LAS (ror swine) | 


wade expecially lor Hor Supplomen! snd Pic and Hor Meats 


Students in the milling school at Kansas State College become familiar with 
the construction and operation of all types and makes of grain cleaning and 
processing equipment. Shown above is a separator installed by the manufactur- 
er in connection with the recent modernization program of the flour mill. 


Feed School 


(Continued from page 1) 


tan school in January each year. 
When officials of the institution 
showed their enthusiasm for the plan, 
the feed group took official shape this 
spring in the form of a nationwide 
committee to wee the project in 
the industry. 

The department of milling industry 
at Kansas State was organized in 
1910, but it was not until 1914 that 
it was equipped with a 150-sack mill- 
ing plant. Millers in Kansas and sur- 
rounding states subscribed $2,000 to- 
ward its support at the start. The 
work of the department began with 
study and instruction along the line 
of seed wheat, and with an effort to 
check the damage wrought by stored 
grain insects. 

Students enrolled in courses of- 
fered by the department early in its 
life were chiefly from the schools of 
agriculture and engineering of the 
college. It was not until the early 
1930's that the milling department 
offered complete four-year curricula 
in milling technology, milling admin- 
istration and milling chemistry. Up 
until that time, the milling technolo- 
gy courses were optional in the curri- 
culum in agricultural engineering. 

Research Center 

The milling industry has depended 
upon the school as a research center 
for many years. Its research work 
has been supported by grants from 
milling companies, firms allied with 
the milling industry, and from the 
Millers National Federation. 

The department has produced a 
large number of reports of research 
projects conducted for the benefit of 
the flour milling industry. These re- 
ports vary from evaluation of the 
milling and baking qualities and 
characteristics of leading commercial 
wheat varieties, to reports of studies 
in milling technology. 

Manufacturers of milling machin- 
ery and equipment cooperated with 
the school and the milling industry in 
1949 in a modernization program for 
the 150-sack mill. Approximately 


$70,000 worth of new machinery and 
equipment was installed in the plant, 
either as an outright gift or as a 
loan to the school by the manufac- 
turers. 

The equipment is used both in re- 
search studies and in training the 
students in milling technology. All of 
the machines are standard commer- 
cial-size models and the students be- 
come familiar with their operation 
as a part of their training. 

In addition to offering a curriculum 
in milling technology, the depart- 
ment offers milling administration 
and cereal chemistry as “majors” for 
its students. 

Go Into Key Jobs 

Since its establishment as a depart- 
ment in 1934, the milling school has 
supplied the industry with approxi- 
mately 200 men who have gone into 
key production jobs. Numbered 
among its graduates are sons and 
grandsons of millers who lacked the 
opportunity for formal collegiate-level 
training in milling technology, and 
who recognized the advantages to be 
gained through scientific training in 
their chosen field. 

Officials of the college made a study 
two years ago to determine what per- 
centage of the milling school gradu- 
ates remain in the industry. It was 
found that 70% of the graduates were 


The modernized Kansas State 150- 
sack flour mill includes equipment for 
accurate control and recording of the 
amount of water used to temper 
wheat before it is milled. 


Feed Technology. 


PAYMENT PERIOD 


In consideration of the gifts of others, we pledge the 
following amount of money to be paid Kansas State College 
for the specific purpose of building a mill and school for 
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Milling equipment installed by manufacturers in the 150-sack flour mill at 
Kansas State College include the powered feeder scale shown in picture above. 


This picture shows another piece of 
grain-cleaning equipment installed in 
the Kansas State flour mill at the 
time the plant was modernized. 


employed by milling companies and 
an additional 10% were working for 
firms closely affiliated with the indus- 
try. This category included grain 
companies, milling machinery manu- 
facturers, producers of chemicals and 
other supplies, etc. 
Industry Advisory Council 

The milling school may be regard- 
ed as a service institution for the 
milling industry at large, for there is 


a close cooperation between it and 
various industry organizations. 

To make sure that this close rela- 
tionship continues, and that the de- 
partment be of the greatest service 
possible to the industry, its programs 
are recommended and reviewed regu- 
larly by an industry advisory council. 
The council is made up of 11 members 
drawn from management, milling 
technologists and cereal chemists. 

A coordinated program is agreed 
upon by the council and officials of 
the school. In the past this has in- 
cluded a 30-day short course for tech- 
nologists, research projects, establish- 
ment of a pilot bakery equipped with 
commercial-size machinery, coopera- 
tive testing and evaluation of new 
wheat varieties, sponsorship of re- 
search projects and industrial fellow- 
ships, etc. 

The milling industry at large has 
shared in the benefits derived from 
the school. It is not regarded by the 
milling industry as a “state” school 
in the sense that the industry in Kan- 
sas is the sole benefactor. It draws 
its students from all over the nation 
and the results of its research work 
are useful to mills whether they be 
located in Oregon or Georgia. 


NEW KANSAS ELEVATOR 

PAULINE, KANSAS —The new, 
150,000 bu. grain elevator, which is 
being built here by the Farmers’ 
Co-operative Assn., will be finished 
in time for new wheat movement. 
The structure will have six concrete 
tanks, bins and other equipment and 
will cost about $109,000. 


Department of Justice Charges 
Misuse of Industry Committees 


WASHINGTON — Misuse of the 
functions of industry advisory com- 
mittees was charged by the Depart- 
ment of Justice anti-trust division 
this week by H. G. Morrison, assistant 
attorney general, before the House 
monopoly subcommittee investigating 
distribution of defense contracts 
among small business organizations. 
Mr. Morrison asserted that these ad- 
visory committees should be com- 
posed of representatives of all seg- 
ments of an industry. Some however, 
he said, have not met these require- 
ments and, because of the committee 
agenda prepared in advance by in- 
dustry, have in fact made decisions 
and exercised functions which should 
reside in government officials. 

So-called task force industry groups 
used by govermment agencies were 
particularly blasted by the assistant 
attorney general as unauthorized by 
the law. Mr. Morrison promised that 
the Department of Justice would 
crack down on these task force 
groups, particularly where they in- 
vaded private companies in search of 
cost and production figures. 

Emanuel Celler (D., N.Y.), sub- 


committee chairman, lashed out at 
the presence of trade association ex- 
ecutives on industry advisory com- 
mittees, paying particular attention 
to the Defense Transportation Agen- 
cy shipping task force, which, he de- 
clared, seemed like a transfer of au- 
thority from the government to the 
Association of American Railroads. 

The emphasis given to the indus- 
try advisory committee situation and 
the so-called task forces should be a 
matter of importance to all groups 
summoned by the Office of Price 
Stabilization and other government 
agencies in matters relating to the 
present emergency. 

Industry advisory committees meet 
to discuss standardization of prod- 
ucts, margins for distributors and 
price levels which are equitable un- 
der the official guidance of a desig- 
nated government official. However, 
critics of this procedure say this 
represents official sanction to violate 
anti-trust laws and that it is pos- 
sible that at some later date a none 
too sympathetic individual may 
charge violations of the anti-trust 
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If You Need Pulverized Oats 
COME TO AN OAT MILLER 


Our milling process gives you the fine, 
uniform texture you need for perfect re- 
sults in your formula feeds. 


Our Teletype number is: MP 477 


Mixed cars at straight car prices. 
Samples on request. 


STAR BRAND PULVERIZED 
MIXED FEED OATS 

CRESCENT PULVERIZED OATS 

MIXERS’ .PULVERIZED OATS 

EAGLE BRAND STEAM CRIMPED 
OATS 

OAT FEED (when available) 

STEAM ROLLED WHOLE BARLEY 

GROUND BARLEY 

HULLED BARLEY FLAKES 

_ (flex. 2%% fiber) 

GLENWOOD BARLEY (hulled) 

STAK HULLED BARLEY GRITS 

STEEL CUT DURUM WHEAT 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OATS 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 


Call 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


PACIFIC COAST 


sw MEAL + FISH SOLUBLES 


a Drummed Solubles Stocks Available at 
Saint Louis - Kansas City, Mo. - Hammond, Ind. 
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| 
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Let’s Filt it Upt 


A total of $62,625 has been contributed to the fund for the National School 
of Feed Technology at Kansas State College. This represents about 31% of 
the fund campaign goal of $200,000. The money will be used for construction 
of a model mill. For a discussion of the history and activities of the milling 
department at Kansas State, turn to page 1. 


BEATS 
Anything 
You 
HAVE EVER 


SEEN! 
In the Way of a Bagging Scale 


The most highly perfected, lowest priced, self - con- 
tained bagging unit ever produced. And that’s a fact! 
This startling new 


APEX BAGGING SCALE 


for grain, feed, seed combines speedy filling and accurate weighing in one 
simple semi-automatic operation; four to six 100 Ib. bags per minute. Ex- 
tremely easy to operate; requires small installation space; quickly installed to 
any wood or metal hopper. 


GIVES YOU ALL OF THESE SPECIAL FEATURES 


A combination of notable improvements to be found in no other bagging 
scale at any price. 

TWO TO ONE LEVERAGE SYSTEM assures greater accuracy. 

OVER AND UNDER INDICATOR of one piece construction. No small parts 
or springs to get out of order 

EXTRA LARGE DASH POT requires no adjustment. 

SLIDE CONTROL GATE at top of unit controls flow of material from bin into 
scale hopper. 

DUST EVACUATING SHIELD encloses upper section of machine. Assures 
elimination of dust. Protects operator. 

SAFETY BAG CLAMPS for paper bags, cloth, burlap, and burlap and paper 
combina 


Evanston, Ill. 


Exclusive distributors: 


Write for details. 


EQUIPMENT COMPANY 
1316-C Sherman Ave. 


Fund for Feed School 
Reaches $62,625 


Contributions to the fund for the 
National School of Feed Technology 
at Kansas State College gained $11,- 
875 in the past week, the committee 
in charge of the campaign has re- 
ported. This brings the total now in 
the committee hands to $62,625. 

The goal of the drive is $200,000 for 
the construction of a feed mill build- 
ing to serve as the basis for the es- 
tablishment of the feed milling course 
at the college. 

Contributions should be sent to 
Maurice Johnson, chairman, Feed 
Technology School Advisory Commit- 
tee, Staley Milling Co., Kansas City 
16, Mo. 

Following is a list of the newest 
contributors to the school fund: 


one Grain Co., Topeka, Kan- 
Eschenheimer Co., Chilli- 


H. K. Webster Co., Lawrence, 

1,000 
B & D Mills, Grapevine, Texas 25 
Blatchford Calf Meal Co., 

Waukegan, Ill. ............ 1,000 
Cameron Feed Mills, North 

Little Rock, Ark. .......... 500 
Chase Bag Co., Chicago ...... 2,000 
H. K. Cochran Co., Little Rock, 

200 
Chas. M. Cox Co., Boston .... 2,000 
International Minerals & 

Chemical Corp, Chicago .... 1,000 
Limestone Products Corp., 

100 
National Alfalfa Dehydrating 

& Milling Co., Lamar, Colo. 300 
Vitamins, Inc., Chicago, Ill... . 250 
Allied Mills, Inc., Chicago. ... 3,000 
Previously reported .......... 50,750 

$62,625 

Previous contributions reported 


were as follows: 


Arcady Farms Milling Co., 
Calcium Carbonate Co., 


Chicago, $3,000. 
Chicago, $500; 


O. A. Cooper Co., Humboldt, Neb., $1,000; 
Cooperative Mills, Baltimore, Md., $1,000. 

Darragh Co., Little Rock, Ark., $500; 
Dawes Mfg. Co., Chicago, $500 

Feedstuffs, Minneapolis, $100 

General Mills, Inc., Minneapolis, $5,000; 
Gooch Feed Mills, Lincoln, Neb., Salina, 
Kansas, $5,000. 

‘ow Elevator Mills, Humboldt, Kan- 
sas, $2 

Kasco * Mints, Toledo, $1,500; Percy Kent 
Bag Co., Kansas City, $1,000; King Midas 


Feed Mills, Minneapolis, $500 
Nutrena Mills, Inc., Minneapolis, $3,500 
Oyster Shell Products Co., St. Louis, $500. 
J. P. Parks Co., Kansas City, $2,000. 
Quaker Oats Co., Chicago, $5,000 
Ralston Purina Co., St. Louis, $10,000 
Schultz-Baujan & Co., Beardstown, Til, 

$1,000; Schreiber Miils, Inc., St. Joseph, Mo., 

$1.000; Security Milis, Knoxville, Tenn., $1,- 


000; Shawnee Milling Co., Shawnee, Okla., 
$500; Staley Milling Co,., Kansas City, $2,500; 
Stone Mountain Grit Co., Lithonia, Ga., 


$250; 
$1,500 
United Mineral Co., Omaha, $500 
Werthan Bag Co., Nashville, $1,000: Win- 
terscheldt Grain & Feed Co., Seneca, Kan- 
sas, $500; L. C. Worth Commission Co., 
Kansas City, $200. 


Superior Feed Mills, Oklahoma City, 


Price Regulations 


(Continued from page 1) 


the basis of cost rather than ceiling 
or replacement cost. 

As they now stand, the price regu- 
lations make no provision for storage 
charges which accumulate for aged 
cheddar cheese, poultry, eggs and but- 
ter. 

OPS price executives in these sec- 
tions have protested against the or- 
ders but are surprised at the lack 
of support they have been getting 
from industries involved, with one 


notable exception. They infer that the 
industries have not been advised of 
the violent effect these orders have 
on commercial practice. The major 
exception is the cheese industry, 
which lost little time in demanding 
correction. Even the trade press, 
which should be expected to detect 
the impact of these orders, has ig- 
nored the condition. 

The amendments proposed by mem- 
bers of the food division price sections 
acting as a task force under the lead- 
ership of George Mehrens, top eco- 
nomic advisor to the food division, 
would remove the inventory provi- 
sions from the regulations. 


Stiff Fight Seen 


Price officials, however, believe that 
front office approval will come slowly 
since the proposed amendments face 
a stiff fight at the legal front office 
where the present policy was spon- 
sored. It is understood that Edward 
F. Phelps, assistant price director, 
agrees that the inventory provisions 
should be removed but wholly on the 
grounds that they are administrative- 
ly unenforceable. He appears to find 
common ground for agreement with 
the legal staff that any inventory 
gains by a processor under the pass- 
through provisions should be consid- 
ered “windfall” profits and should, if 
possible, be prevented. The legal op- 
position stands clearly on the ground 
that such inventory appreciation is 
“windfall” and must be stopped. 

It now appears that Mr. Phelps is a 
none too sturdy ally of commercial 
business practice but that he stands 
with industry largely on the position 
of enforceability. 

The critical nature of these regula- 
tions, while seen only by the cheese 
makers up to this time, may have 
been deferred from the attention of 
the egg, poultry and butter makers 
since these industries are now at the 
bottom of their storage seasons. How- 
ever, this condition should not reduce 
the gravity of the principle involved, 
price executives say. And without 
some support from industry they be- 
lieve they may find difficulty in re- 
moving these abnormal provisions 
which are wholly contrary to most 
industry pricing practices. 

If the price officials lose their fight 
to get these conditions changed, it 
should be clear that the feed industry 
will be the next group brought into 
conformity with the existing rulings, 
they say. 


R. W. JONES PROMOTED 
BY PILLSBURY MILLS 


MINNEAPOLIS — R. W. Jones, 
headquarters sales representative for 
Pillsbury Mills, Inc., has been pro- 
moted to sales promotion manager 
of the feed department in the com- 
pany’s Globe Mills division on the 
West Coast. 

Mr. Jones joined Pillsbury 21 years 
ago as a retail salesman, becoming a 
feed salesman in 1939. In 1946 he 
was appointed sales supervisor at 
Clinton, Towa, and was transferred 
to Minneapolis in 1948. 


LEASES FEED MILL 
ONTARIO, WIS.—Dan Sullivan of 
Wilton has leased and assumed man- 
agement of the Lower Brothers Feed 
Mill here. He was with the Wilton 
Cooperative Farmers Elevator for 
four years, serving as manager the 


past two years. 


RECONDITIONED BURLAP BAGS 


0 @ Top cash prices 


@ Dependable quality at the lowest prices. 
for your used 
@ Bag printing in colors, we submit sketches. 


For Prompt Service 
and Spot Quotations 


BURLAP & BAG COMPANY 


213 THIRD + PHONE 2-8355 + DES MOINES, IOWA 
PROCESSORS AND CONVERTERS OF USED BAGS 


Telephone 2-8355 


3 
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| 
| | 


RESULTS OBTAINED IN WIDE COMMERCIAL USE 
—and in tests conducted by independent and 
commercial laboratories—have demonstrated 
the remarkable growth response to the Merck 
Feed Supplement. This effective product now 
is supplied under a new label. 

VITAMIN Biz and ANTIBIOTIC FEED SUPPLE- 
MENT MERCK is rigidly controlled. It contains 
PROCAINE PENICILLIN—an exceedingly active 
antibiotic for promoting growth, in stable form. 
The exceptional antibiotic activity supplied in 
the Merck product is an important consideration 
in your economy. Effective results have been re- 
ported with one pound of this supplement per 
ton of finished feed. 

To promote maximum growth response, the 
antibiotic is combined with VITAMIN Biz which 
is required for proper hatchability, livability, and 
early growth in poultry, and for growth and 
proper reproduction in swine. 

VITAMIN Biz AND ANTIBIOTIC FEED SUPPLE- 
MENT MERCK comes to you from the same or- 
ganization that has pioneered in the development 
and large-scale production of antibiotics, vita- 
min Biz and many other important nutritional 
factors. 
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plement That 


30 Ibs. 


Biz and ANTIBI 
D SUPPLEMENT 


VESTOCK 


O., INC 
Manufacturing Che AHWAY, Nw. 


This is the new label for the Merck Feed Supplement which has performed so 
effectively in extensive commercial use and in independent experimental studies. 


VITAMIN and ANTIBIOTIC 


FEED SUPPLEMENT MERCK 


MERCK & CO., Inc. 
Maxyfacturing Chemists 


RAHWAY, NEW 
In Canada: MERCK & CO. Limited - Montreal 


| 
| 
| | 
| | 
Each pound equivalent to 
OR-FEEDING USE y 
MERCK & qua | 


10——-FEEDSTUFFS, June 16, 1951 


items discussed in this department 
may be obtained by writing the 
Reeder Service Department of: 


Neo. 2230—Bag 
Closer 

Sewn open mouth multiwall bags, 
up to 46 in. in length can be auto- 
matically passed through high speed 
sewing heads without handling on a 
recently marketed automatic multi- 


»  Worrn looxme tnro... 


A reader service feature announcing the development of new and improved products, 


new services and new literature offered by 
in this department are those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


wall bag closer, according to its man- | 
ufacturer. The bag closer was devel- | 


oped by Edward Dilatush & Co. in 
conjunction with Union Bag & Paper 
Corp. 

In operation, 


lead the filled bags in between two 


_ V-belts which collapse the tops of the 
_ bags and lead them through the sew- 
' ing head for an automatic sewn clos- 
ure. According to company engineers, 
“on the multiwall bag model the 
speed of the conveyor is synchronized 
with the speed of the sewing head 
at 34 ft. per minute. Thus the pro- 
_ duction rate is limited only by the 
' efficiency of the packaging operator 
' and the bag filling speed.” 
The model is of all steel welded 
' construction and fitted with roller 
bearings throughout. It is delivered 
complete with Union Special Sewing 
Head which effects the conventional 
sewn closure and the standard 10 ft. 
conveyor. Fifteen and 20 ft. conveyors 
car also be furnished as specified. 


No. 2223—Air 
Filter 


The Carrier Corp. and Arthur D. 
Little, Inc., have announced the for- 
mation of a new jointly owned com- 
pany, known as the Cambridge Corp., 
to manufacture an air filter, first 


used by the Atomic Energy Commis- | capacity and denser packing, accord- 


FEEDSTUFFS 


No. 2223—Air Filter 

No. 2229—Bag Holder 

No. 2230—Bag Closer 
No.2232—Hammermill Booklet 


moving conveyors | 


| rier Corp., is vice president and gen- 
eral manager. 


| When used in a filling and packing 


118 South Sixth St., Minneapolis 2, Minn. 


Please send me information on the following items (circle numbers) 


No. 2234—Ultra Violet Lamps 
No. 2235—Vitamin Concentrate 
No. 2238—-Floor Machine 

No. 2239—Feed Plant 


and 


Claims made 


Minneapolis, Minn. 


sion to keep radio active particles 
out of the atmosphere. The filter was 
developed by Arthur D. Little, Inc., 
and the new company is located in 
Syracuse. 

The firm states that the new filter 
will be particularly useful wherever 
air must be completely dust free. 
Tests conducted in connection with 
atomic energy developments indicat- 
ed that as many as 20,000 particles 
of various kinds might be present 
in a single cubic inch of ordinary 
atmosphere, and that the new filter 
passed only a single particle. 

Raymond Stevens, vice president of 
Arthur D. Little, Inc., has been elect- 
ed president of the Cambridge Corp., 
and David H. Northrup of the Car- 


No. 2235—Vitamin 
Concentrate 


“A new vitamin and trace mineral 
concentrate which includes the Bs 
antibiotic factor is available from the 
Kalo Co. The firm states that a five 
or 10-lb. bag to a ton of feed supplies 
the necessary ingredients at correct 
feeding levels. The concentrate, says 
the manufacturer, simplifies feed 
mixing and reduces cost of labor. Lit- 
erature is available explaining the 
product, as well as a free formula 
analysis and revision service. 


No. 2229—Bag 
Holder 


A bag holder, designed for filling 
from overhead supply or storage hop- 
pers, collecting bins and discharge 
outlets of dust collecting systems, is 
being manufactured by the B. F. 
Gump Co. The mechanism, the “Twirl- 
Tite” bag holder, operates in conjunc- 
tion with a specially designed filling 
spout and forms a dust-tight closure 
between the bag and the spout, ac- 
cording to the manufacturer. 

The unit, made in both hand and 
power operated models, prevents bag- 
tearing stresses, the firm states. 


operation, the mechanical suspension 
hold permits maximum use of bag 


i 
L 


ing to the company. Operator's hands 
are free during the filling operation. 

The special filling spout has a con- 
nector flange at the upper end for 
bolting to the supply hopper or other 
equipment. At the lower end is a 
bag supporting flange. The bag twirl- 
ing mechanism is mounted on one side 
of the spout, with the fingers of the 
mechanism located just above the 
bag-supporting flange. The operator 
attaches the bag by pulling it up 
around the spout and between the 
two fingers. The fingers then twirl 
the bag material and fold it upon 
itself, constricting the bag mouth 
above the flange. The weight of the 
bag is held by the flange, not by the 
fingers or neck of the spout. 

The power operated model is 
equipped with a reversible torque 
motor and foot pedal switch. On the 
manually operated unit, the twisting 
fingers are put into action by pulling 
out the automatic locking handle. 

The bag holder is supplied with or 
without the special flanged steel 
spout, which is fabricated to custom- 
er requirements. The company states 
it will furnish drawings of the cor- 
rect design to customers who wish to 
make their own spout. The bag hold- 
er. is illustrated in a new bulletin is- 
sued by the firm. 


No. 2232—Booklet 
on Hammermills 


The Myers-Sherman Co. has avail- 
able, at no cost to men in the feed 
industry, a booklet dealing with the 
story of hammermill development and 
design. The booklet will provide a 
basis for analyzing milling operations 
from standpoints of cost and quality, 
the firm states. 

The publication contains 16 pages 
of illustrated information on equip- 
ment and service, and describes the 
Fords line of industrial feed equip- 
ment that is manufactured by Myers- 
Sherman. Also included are a story 


fof the growth of milling and an analy- 

sis of the cost reducing factors in 
hemmermill design and operation. 
Typical installations of the firm’s 
equipment are described, along with 
a summary of the company’s engi- 
neering and plant layout service. 


Neo. 2234—Ultra 
Violet Lamps 


A new line of “Blak-Ray” ultra 
violet lamps has been announced by 
Ultra Violet Products, Inc. The firm 
states that they were originally de- 
signed for defense purposes, but that 


they have important applications for 
the detection of adulteration, impuri- 
ties, spoilage and filth in foods, con- 
tainers and related materials. 
According to the company, the in- 
visible rays, when directed at certain 


substances, cause a phenomenon 
known as fluorescence, whereby these 
substances radiate a color different 
from their own. Thus contaminating 
elements that are invisible, or nearly 
so, in white light, stand out when ex- 
posed to the rays. This, the firm 
States, makes the lamps useful for 
inspecting, sorting and analysis. 
The lamps are approved by Under- 
writers’ Laboratories and are 
equipped with a self-filtering tube 
that allows the long wave ultraviolet 
rays to pass through but filters out 
the undesirable rays. The tubes will 
last for 2,000-3,000 hours, and do not 


in the field. 


Branch Offices: NEW YORK 


FEEDSTUFFS BLANKETS the FIELD 


Paid -+ Controlled Circulation 
Geared to the Feed Industry 


\ Its nation-wide paid circulation is largest 


\ Its additional controlled circulation 


blankets the industry on a regional basis 


\V Coverage of normal trading area with a 
minimum of waste circulation 


\V Inexpensive but effective means of 
breaking into new markets 


\V_ Nation-wide coverage matching the needs 
of advertisers with national distribution 
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brackets. 


Plant 


states. 


mixed. 


engineering concern. 


Machine 


manufacturer. 


The company states: 
sparks can't escape to set fire to gas, 
dust, fumes or vapors. Thick, safety- 
tested metal enclosures prevent pos- 
sibility of explosion.” Descriptive lit- 
erature and price lists are available. 


Ne. 2239—Feed 


The plant, says the firm, accom- 
plishes the entire milling job from 
grinding and mixing to bagging or 
bulk handling in one operation. Diesel 
or electric power units are recom- 
mended for use with the unit. 

The product is capable of manufac- 
turing six to eight tons of feed an 
hour, and continuous mixing and bag- 
ging will enable the operator to in- 
crease this capacity, the firm states. 
Incorporated into the unit is a pat- 
ented device for blending molasses and 
concentrates with the feed as it is 


The unit, available also as a mobile 
feed plant, was designed and refined 


Daffin firm is the marketing and 
manufacturing organization of the 


No. 2238—Floor 


A new explosion-proof all purpose 
floor machine has been announced 
by the Holt Mfg. Co. Called the Holt 
Explosion-Proof Commander, it is de- 
signed for sanding, waxing, polishing, 
scrubbing, wire-brushing, steel-wool- 
ing and grinding floors. 

The machine is vapor-proof, spark- 
proof and shock-proof and is built un- 
der safety regulations with all wiring 
and electrical apparatus  safety- 
checked and sealed, according to the 


“Flames 


ELECTED TO PARK BOARD 

MINNEAPOLIS — Edward J. 
Grimes, who in 1950 retired as vice 
chairman of the board of directors 
of Cargill, Inc., was elected June 11 
as a member of the Minneapolis 


require as great a degree of dark- | Park Board. He recently completed 
ness as do lamps using separate fil- | his second term as president of the 
ters, according to the manufacturer. | Minneapolis Chamber of Commerce. 

The fixture is available in six sizes > 
from 4 to 80 watts, and may be rest- JULES M SALMANOWITZ 


to wall calling | "HEADS PRODUCE EXCHANGE 


NEW YORK—Jules M. Salmano- 
witz, president of the Superintendence 
Co., Inc., was elected president of the 
New York Produce Exchange June 
4, at the 90th annual election. He 


A new and complete feed manufac- | succeeds Willem C. Schilthuis of Con- 
turing plant engineered into one unit | tinental Grain Co. 
has been developed by Daffin Mfg. Co. ‘ . 
The plant, called the Daffin “Feed was elected vice president, and J. A. 
U-Nit,” is easily installed as it oc- 
cupies a floor space of only about 
12 ft. by 20 ft., the manufacturer ed to the board of managers were 


Axel Hansen of Isbrandtsen Co., 


MacNair of H. J. Greenbank & Co., 
was reelected treasurer. Newly elect- 


Edward J. Charbonneau of Leval & 
Co., Inc., Edward B. Henley of Mer- 
rill Lynch, Pierce, Fenner & Beane, 
and James A. O'Neill, Continental 
Grain Co. 

Reelected to the board for two year 
terms were C. J. S. Allan of Smith- 
Murphy Co., Inc., Laurel Duval, man- 


aging director of the exchange, and 
I. Usiskin of I. Usiskin & Co. 

Mr. Salmanowitz, a native of Lat- 
via, came to the U.S. in 1916 and 
formed the present company in 1918. 
A director of the North American 
Grain Assn., he was representative 
of the New York, Philadelphia & Bal- 
timore export and domestic grain mer- 
chants on the Lower Lakes Grain 
Committee during the war, and was 
unanimously elected Export Grain Co- 
ordinator by the export grain trade 
in 1943. He has been vice president 
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and a member of the board of man- 

agers for the last three years. 
COTTON GOODS INDEX 12.75 


Bemis Bro. Bag Co.'s cotton goods 
index, a composite figure reflecting 
wholesale prices of principal cotton 
cloth used in bag making expressed 
in cents a yard of cloth is 24.75, com- 
pared with 17.18 a year ago. Bemis 
burlap index 52.83 compared with 
25.25 a year ago. Current index is 
based on USA import ceiling price, 
51.97. 


of 


CHECKERBOARD 


Buyers and Sellers 
MILLFEEDS, GRAINS AND GRAIN PRODUCTS 


KANSAS CITY ST. LOUIS MINNEAPOLIS DENVER BUFFALO 


ELEVATOR CO. 


or 


Molasses Feed Pre-Mixor 


Portable —jite all mixero 


Movtes 
Clogging * Tow in en bd 
Perfect mix * Measures Liquids 
to mixer Guoronteed 


$190 FARMWORTHY MFG. CO, 
(less motor) 2033 CEDAR + QUINCY, KL. 


MIXED FEED 
PROCESSED 


LIMITED 


ESTABLISHED 1857 


CANADIAN 


POULTRY FEED + SEED 


ALL GRAINS 
& BYPRODUCTS 


CANADIAN 
SCREENINGS 


FLAX AND REFUSE 
GROUND AND BULK 


JAMES RICHARDSON & SONS 


Bank 


TORONTO 


CHICAGO 21, 


COD LIVER 


care of your needs for 
aA D and 


Manufacturers of VITAMIN 


HELP MINIMIZE 
YOUR CUSTO MERS’ 


FEEDING RISKS 


FOR POULTRY AMD ANIMAL USE 
(tee) 


careful blending and 
VITINC VITAMINS 


And what's more . . 


laboratories. VITINC 


VITAMIN A 
“PRODUCT: 


Present day, “high efficiency feeds” depend upon very 
ments for their feeding efficiency. When you use 


of Vitamins A and D you do not unbalance the feed- 
ing quality of the feed mixture by also adding fiber 

. you simply add high potency Vitamins A and D. 
- you can always depend upon 
the potency and high quality of VITINC VITAMINS 
for they are all subject to continuous assays in our 
own laboratories and the minimum labeled potencies 
are periodically confirmed by recognized neutral 


14 years’ experience and “know how” in supplying 
quality vitamins to the feed trade. 

WRITE FOR FREE VITAMIN FOLDERS 
Packed with the latest research information on Vita- 
min A and D requirements for poultry and livestock 
and complete data on VITINC CONCENTRATES. 


Rudy | Eschenheimer Co. 


balance of all nutritional ele- 


to supply the required levels 


VITAMINS are backed by 


| 
| 
| 
=. 
| 
— 
VITINC DRY D. 4 7 
viTinc 
STABLEAandD 
q : Rudy Eschenheimer has 
| served the feed trade for 
Mee many years and can take 
| — 
(a 
| 
Heed Office, Winnipeg, Canada ‘ 
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FINED FOR VIOLATION OF 
GRAIN CONSERVATION ORDER 


DETROIT—A fine of $7,500 was 
imposed against the Trenton (Mich.) 
Chemical Co. in federal district court 
in Detroit recently after conviction of 
the company on charges of using more 
than its allotment of grain products 
in January, 1948, in violation of a 
grain conservation order administered 


by the U.S. Department of Agricul- 
ture. 

The company was charged with us- 
ing about 7 million pounds of barley 
malt, malt syrup and grain more than 
its quota for making beverage alcohol 
during a time when the USDA was 
allocating grain and grain products 
to distillers in order to allow in- 
creased shipments of grain to Europe. 

A federal jury found the company 
guilty of vioiating the order after a 


of 


Board of Trede 
Phone: 2-0777 


Importers and Wholesalers 
Canadian Screenings 


SUPERIOR FEED COMPANY 


ufacturers Association 
The Grain and Feed Dealers National Association 


Duluth 2, Minn. 
Teletype DU 16 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom St., San Francisco 3, California 
114 E. Wabash Ave., Crawfordsville, indiana 
1728 Grand Ave., Kansas City, Missouri 


SALES AND SERVICE ALSO IN; ATLANTA © BUFFALO «© FORT WORTH «¢ MINNEAPOLIS + OMAHA © SEATTLE «© ST. 
EUROPEAN REPRESENTATIVES: HENRY SIMON, 


bearing failure. 


iTo., 


assures positive, unfailing lubrication at all 
times without stopping pellet production! 


Yes, without stopping the flow of pellets, grease can be forced 
from one easily accessible spot at the rear of the main shaft 
to the pelleting rollers. Main drive gears and bearings operate 
in an oil bath protected from dust in the sealed, cast gear 
housing. Thorough lubrication is therefore provided at all 
times, eliminating the chances of costly shutdown through 


sTocKrorr, 


trial held last November. After the 
conviction, the case was referred to 
the probation officer for pre-sentence 
investigation, and the fine of $7,500 
was . Maximum penalty that 
could have been imposed was $10,000. 

This is the only criminal case in- 
stituted by the government for vio- 
lation of the grain conservation order. 


STUDENTS WILL VISIT 
HATCHERY CONVENTION 
LEXINGTON, KY.—A survey study 

course in poultry as a part of the 
summer session at the University of 
Kentucky will include a tour to the In- 
ternational Baby Chick Assn’s. Am- 
erican Poultry Hatchery convention 
in St. Louis, according to an an- 
nouncement by Prof. E. T. Wight- 
man of the university’s poultry de- 
partment. 

Those taking the course will be 
required to write up a complete 
term paper covering points of in- 
terest at each stop and meetings at- 
tended at the IBCA convention. In 


is a lubrication system designed to keep the “‘Century” 
operating at highest capacity while reducing manual lubrica- 
tion time and wasted lubricant. One spot lubrication adds 
years of production life to the “Century” Pellet Mill. Write 
for full information on this and other outstanding CPM fea-. 
tures, or call your nearest CPM representative. 


CALIFORNIA 


PELLET MILLS. 


tours 
ENGLAND 


W. Smith-Vaniz 


ANNOUNCES RETIREMENT — W. 
R. Smith-Vaniz, 75, president of the 
Royal Feed & Milling Co., Memphis, 
has announced plans to retire along 
with the merger of the firm with Nu- 
trena Millis, Inc., Minneapolis. Royal, 
founded by Mr. Smith-Vaniz, manu- 
factures Stafolife feeds for livestock 
and poultry. The announcement of 
Mr. Smith-Vaniz’ retirement prompt- 
ed Walter Berger, president of the 
American Feed Manufacturers Assn., 
to comment that “the feed industry 
will lose an outstanding man who has 
done much to expand the agricultural 
self-sufficiency of the South.” The 
combined organizations in the merger 
will be operated as Nutrena Mills, 
Inc. H. L. McGeorge, Sr., vice presi- 


president. A former president of the 
American Feed Manufacturers Assn., 
Mr. McGeorge has been with Royal 
since 1917. 


addition to the hatchery meeting, the 
students will visit commercial egg 
farms, hatcheries, breeding farms, 
broiler growers, processing plants 
and experiment stations. The tour 
will last approximately two weeks, 
from July 8-21. 


SILMO CHEMICAL CORP. 
VINELAND, NEW JERSEY 


SUPERIOR PEAT MOSS 


in HORTICULTURAL and 
POULTRY Grades 


Full-pack bales in popular sizes 


Profitable prices and prompt shipment 
everywhere in the U. 8. 


Write or wire for particulars on Bruco, 
European and Canadian Peat Moss 


BRUCO Peat Moss Corp. 


11 W. 42nd St. New York 18, N. ¥. 


BROKERS— 
COMPLETE LINE OF 
FEED INGREDIENTS 


699 BOARD OF TRADE 
KANGAS CITY 6, MO. 
BALTIMORE 2060 
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you like 
end the bother 


buying, storing, and 


handling costly 


ingredients that 


require pre-mixing 


Ever figure what it costs you to pre-mix substances 
like antibiotics, vitamin B,., choline, riboflavin, niacin 
and others? 

The time you spend buying? Your inventory prob- 
lems? The waste, spoilage and possible mistakes by 
employees in handling? 

Let Borden take over this serious responsibility and 
save you time, money, headaches. There is a Borden 


THE BORDE 


COMPANY 


Feed Supplements Department 
350 Madison Avenue, New York 17, N.Y. 


supplement to meet every feed need. Blends that pro- 
vide all the vitamin and antibiotic fortification required 
—plus nutrients like betaine, lactalbumin and methi- 
onine to increase protein efficiency. . 


If you’re realistic about the cost, bother and risks of 
pre-mixing you'll want to consider the advantages of 
using complete Borden blends. Send for the Borden 
man today. 


More efficient feed products through research and quality control 


The Borden Company 
Feed Supplements Department 
350 Madison Avenue, New York 17, N.Y. 


(1) Poultry Feed Supplements [] Hog Feed Supplements 


| 
| Please have your representative call on me as soon as possible, 
| 
| Other Feed Supplements 


Dairy Feed Supplements 


q 
| | 
| 
@ The Borden Company | | 
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Importance of Feed 
Stores in Veterinary 
Products Sales Noted 


The increasing importance of feed 
stores and hatcheries in the sale of 
animal health goods has been noted. 
A survey made by Drug Topics shows 
that almost 22% of the total sales 
of veterinary products in 1950 were 
made through feed stores and hatch- 
eries. 

However, rural drug stores re- 
mained as the leading outlet for 
these supplies. They made 32.5% of 
the gross sales. About 23% of the 
sales were made by veterinarians 
and about 7% by cooperatives. 

Sales of animal health products in 
1950 totaled $139,036,778, the largest 
total on record, it was found. This 
figure represents a gain of 84% 
over 1949. 

Dollar sales have increased at a 
rate of approximately $10 million a 
year from 1948 on, and the 1950 vol- 


ume was 60% larger than the 1940 
total. However, in spite of these 
gains, sales are far below the poten- 
tial, Dal Bruner, executive secretary 
of the Animal Health Institute, says~ 
Annual sales amount to less than 1% 
of the $17.5 billion value of animals 
and poultry in the nation, he notes. 

The largest increase last year was 
shown in sales of poultry prepara- 
tions; the gain amounted to 11.9%. 
Sales of livestock preparations in- 
creased 10.4%; insecticides, dips and 
fungicides, 7.9%; biologicals, 5.9%. 

The introduction of new vaccines 
to immunize poultry against New- 
castle disease was cited as the rea- 
son for the top gain in poultry 
preparations sales. Livestock prepara- 
tions sales were increased partly by 
the advent of antibiotics, according 
to the report. 


CO-OP LETS CONTRACT 


TOLEDO—The Michigan Elevator 
Exchanges has let a contract for con- 
struction of the first half million 


bushel unit of a grain terminal ele- 
vator in Monroe County, Mich., near 
here. The exchange is a cooperative 
grain and bean marketing agency 
serving 135 elevators in Lower Michi- 
gan. The new terminal will have a 
capacity of 2 million bushels. 


GRAIN GROUP STUDIES 
SHORTAGE OF VESSELS 


BUFFALO—The shortage of vessels 
to load grain from the upper lakes 
ports to Buffalo was the chief topic 
of diseussion at the Lower 
Lakes Grain Committee meeting here 
recently. There is plenty of grain in 
the upper lakes elevators, but prac- 
tically all of the lake boats currently 
are tied up in the ore trade, it was 
reported. 

Movement eastward by rail and 
barge canal of export grain has cut 
commercial stocks in local elevators 
to 18,446,793 bu., as against a capac- 
ity of about 60 million bushels. 

Richard T. O’Brien, manager of the 


GOLDSBERRY 


CONVERT TO BULK DELIVERY NOW! 


Goldsberry Aluminum 8-ton Standard (Pillsbury Mills) 


Belk Trucks’ 


ESE GOLDSBERRY TRUCKS 
T LABOR COSTS TO THE 
ONE... ELIMINATE EXPEN- 
VE SACK COSTS ... END 
ODENT, PEST AND SACK 
AMAGE LOSSES... AND 


Il Goldsberry Bulk Deliv- 
ery Trucks handle peultry 
leeds, dairy feeds, whole 
rains, pellets, or recleaned 
trains with equal efficiency. 
Tank-top unloading method 
makes bin-delivery easy. 
Spout discharges into bins 
or openings at heights from 
6 to 171 feet, within a 180° 
swing. Discharge rate is 
approximately 44 ton per 
minute! Conveyor is self- 
cleaning. Tank compart- 
mented to haul various type 
grains or feeds at same time. 


WRITE 
GOLDSBERRY 
MACHINERY CO., INC. 


1624 East A Street, Ontario, Calif. 
Phone: Ontario 632-411 


Aluminum 24-ton Tandem- Semi ‘(General Mills) 


| 


Dr. M. P. Etheredge 


NEW DEAN—Dr. M. P. Etheredge, 
head of the department of chemistry 
at Mississippi State Collge, will 
succeed Dr. Clay Lyle as dean of the 
school of science at the college July 
1. Dr. Etheredge, president of the 
Association of American Feed Con- 
trol Officials, currently is serving as 
general referee in feeding stuffs for 
the Association of Official Agricul- 
tural Chemists. He is past president of 
the Food & Drug Officials of the 
South Central States, and he has 
served on the board of editors of the 
Association of American Feed Con- 
trol Officials. A native of South 
Carolina he attended college at Clem- 
son, Mississippi State and the Mass- 
achusetts Institute of Technology. 


Superior Elevator Corp. here, has 
been elected chairman of the commit- 
tee. He succeeds Elwood Chase, Co- 
operative Grain League Federation, 
Inc., who has been temporary chair- 
man six weeks. 

Mr. Chase said at the meeting that 
about 21 million bushels of grain is 
scheduled to move into this port dur- 
ing July. 


PENNSYLVANIANS HOLD 
GRAIN GRADING SCHOOL 


ALLENTOWN, PA.—Grain grad- 
ing schools for millers and feed deal- 
ers were held at Allentown and 
Chamberburg June 7 and 8 in order 
to acquaint them with procedures 
followed in marketing and grading 
grain. 

The schools were sponsored by the 
Pennsylvania Millers & Feed Dealers 
Assn. in cooperation with the agricul- 
tural extension service of Pennsyl- 
vania State College and the US. 
Department of Agriculture. 

Those who took part in the schools 
included Warren K. Harlacher, 
Wheatena Corp.; John Frazier, Com- 
mercial Exchange of Philadelphia; 
John Frazier, Jr., P. R. Markley, Inc., 
Frank Bamer, Pennsylvania State 
College; and J. P. Stanfield, U.S. De- 
partment of Agriculture. 


ELEVATOR DESTROYED 
CAMPBELL, MINN. — Fire de- 
stroyed the Farmers Cooperative 
Elevator here recently, with loss 
estimated at $125,000. 


Capacity 1 to 3 Tons of freshly cut 
alfalfa per hour 


0. W. Randolph Co., Toledo 12, Ohio 


work best. FIRST CHOICE OF =- 
‘an Lae 
Goldsberry Aluminum 10-ton Standard (Kruse Milling Co.) 
Goldsberry Aluminum 8-ton Standard (PCA) Goldsberry Aluminum 8-ton Standard (Ambler Milling Co.) | 
| 
| 1208 Chembers $1, Hew York, U. 8. A. | = 


. .. Use Armour feed ingredients and satisfy your customers 


The “guarantee of analysis” of most interest to farmers is the kind of 
results obtained from using the feed. There just is no substitute for good 
results. Your success in the feed business depends on your ability to 
supply feeds that “prove out” in practical use. 


Research-experience prove meat proteins 
give good results 


Recent research in animal nutrition confirms what we have known from 
experience—that hog and poultry feeds containing high quality meat 
proteins give good results. Research has mot made meat proteins obsolete 
— instead, it has given us new reasons why they should be included in the 


rations. 


Benefit from research — past, present and future 


We should always keep in mind this one very important fact about re- 
egy ee ee Armour search —“There are still more unknowns in animal nutrition than there 

are knowns.” We now know that amino acids are the yard-sticks for mea- 

suring protein quality, and that meat proteins “measure up” very well, 

indeed. Another advantage of meat proteins was brought out when the 

Animal Protein Factor was discovered. Other reasons for feeding Tankage 

and Meat and Bone Scrap have been discovered and many more will be 

found in the future. Take advantage, now, of present knowledge and . 

" future discoveries. Meat proteins will continue to be the standard of 


quality for a long, long time. 


Use plenty of Armour ingredients in your feeds 


Armour fully recognizes the responsibility of its position in the feed in- } 
dustry. You feed dealers and manufacturers must build feeds that satisfy 
your customers, and Armour feed ingredients must help you to do so. 
That is why the manufacturing of Armour ingredients is done so care- 
fully. Meat trimmings used are strictly fresh. Temperature control is ab- 
solute — assuring the retention and availability of essential nutrients. Use 
at least 10% Armour meat proteins in all the hog and poultry feeds you 
sell. Use Armour Standard Steamed Bone Meal to supply any additional 
calcium and phosphorus needed. More business from satisfied customers 
will be your reward. 


Armour 60% Digester Tankage 
Armour 50% Meat and Bone Scrap 
Armour Standard Steamed Bone Meal 


ANIMAL FEEDS DEPARTMENT * UNION STOCK YARDS * CHICAGO 9, ILLINOIS [BRNIMULOLUEY 
AND COMPANY 


« 
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Bustin his Buttons! 


SOLUBLES 


B-12 ..and lots more, too! 


Poults develop into prime-finished birds only when they are fed nutritionally-balanced feeds from start to 
finish. Successful turkey growers have found that feeds fortified with Paproco west coast condensed fish 
solubles provide the nutritive essentials for fast, economical production. Nutrition authorities recognize con- 
densed fish solubles as one of the best natural sources of the so-called APF complex which consists of 
Vitamin B-12 and other growth factors still unidentified. It also is an important source of all the known 
— B-complex vitamins, trace minerals, and amino acids from fish protein. Paproco condensed fish solubles is 
guaranteed to contain 0.25 mgs. of B-12 per pound unfortified. Three per cent (60 Ibs.) Paproco fish 
solubles added in a ton of feed will furnish 15 mgs. of B-12.* This is ample for the nutritive requirements 
of both poultry and swine in any practical ration. 


* Microbiological Assay with L. Leichmannii. 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles. Write for descriptive booklet. 


JAMES SELEY& 


704 S. SPRING ST. © LOS ANGELES 14 « CALIF. 
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Texts of Amendments 13, 14 to GCPR 


WASHINGTON—Recent price con- 
trol action by the Office of Price Sta- 
bilization included the issuance of 
Amendments 13 and 14 to the General 
Ceiling Price Regulation. 

One section of Amendment 13 pre- 
vents processors of farm commodities 
from increasing their ceiling prices to 
reflect increases in the cost of below- 
parity commodities (or products proc- 
essed from them) until they have sold 
an amount of their product equal to 
the amount of finished product on 
hand when they would otherwise be 
entitled to raise their price. 

Another section of Amendment 13 
specfied that raw agricultural com- 
modities were exempt from price 
control only at the producer level. 

However, this requirement was rec- 
ognized as unworkable for commodity 
exchanges in particular. And Amend- 
ment 14 was issued to again provide 
exemption at all levels for commodi- 
ties selling at less than parity. 
Amendment 14 also provided that the 
inventory provision in Amendment 13 
would not apply to exchanges. 

The texts of the amendments fol- 
low: 

TITLE 32A—NATIONAL DEFENSE, 
APPENDIX 

Chapter I1I—Office of Price Stabiliza- 

tion, Economic Stabilization Agency 

General Ceiling Price Regulation, 

Amendment 13 
(GCPR, Amendment 18—Agricultural 
Commodities) 
Miscellaneous Amendments 

Pursuant to the Defense Production Act 

of 1950 (Pub. Law 774, 8ist Cong.), Execu- 


tive Order 10161 (15 F.R. 6105), and Eco- 
nomic Stabilization Agency General Order 


Most Complete Line of 


warfarin 
RAT KILLERS 


— feature. sales-tested 


BANARAT 


PREMIX Concentrate 
— for economy 
Allows free choice of any bait 
material your rats and mice 
prefer. Easily mixed. Eco- 
nomical. Va-lb. con makes 
5 Ibs. finished bait, $1.75; 
Ya-Ib.makes 10 Ibs., only $3. 


BITS 


Special formula ready-to-use 
warfarin bait in pellet form 
(Pat. appl. for). 1-Ib. bogs, $1. 


and for mice only 


BANARAT 

MOUSE BITS 
Ready to use. 4-oz. 
packets, 6 to a display 
card. Retail 50¢. 
Insist on genuine 
Bonarat from your 
jobber, or write 
AMERICAN SCIENTIFIC LABORATORIES, inc. 
P.O. BOX 232 © MADISON 1, WISCONSIN 


No. 2 (16 F.R. 738), this Amendment 13 
to the General Ceiling Price Regulation (16 
F.R. 808) is hereby issued. 


STATEMENT OF CONSIDERATIONS 

This Amendment No. 13 to the General 
Ceiling Price Regulation is issued primarily 
to revise and to collate the provisions of 
Section 11 of that regulation. Some of the 
changes involve mere dCarification in the 
language, whereas others were found to be 
necessary to correct inequities and to con- 
form Section 11 to the provisions of the 
Manufacturers’ General Ceiling Price Regu- 
lation (CPR 22). This amendment also alters 
two subsections of Section 14 of the General 
Ceiling Price Regulation and, finally, re- 
vises Section 1 to conform to the Sections 
amended herein. 

All of what was Section 11 (a), ex- 
clusive of the list of agricultural commodi- 
ties to which the provisions of Section 11 
are applicable, is now embodied in a new 
Section 11 (h). The language of Section 
11 (h) which relates to the effect of the 
removal of any commodity from the Sec- 
tion 11 (a) list, has been simplified and 
made consistent with the other subsections 
as now amended. 

Finally, Section 11 (h), along with Sec- 
tion 1, has been altered to clarify the 
method by which manufacturers and dis- 
tributors are to calculate their ceiling prices 
for products processed from Usted agri- 
cultural commodities after the prices of 
thesg commodities have reached the legal 
minimum as defined in Section 402 (d) (3) 
of the Defense Production Act of 1960. It 
is provided, as before, that those sellers, 
who determine their ceilings under Sec- 
tion 3, are to apply that section in figur- 
ing these ceilings. However, they are to 
use as a “base period” under that section 
the most recent five. week period ending no 
later than the date on which the Director 
of Price Stabilization deletes the agricul- 
tural commodity from the Section 11 (a) 
iist. The ceiling price so calculated is to 
become effective on the date prescribed 
by the Director of Price Stabilization. It 
has been found to be unnecessary to provide 
for automatic deletion of a commodity from 
the Section 11 (a) list upon publication in 
“Agricultural Pr*ces” of a‘ price for 
which satisfies the legal mirimum. Whea 
such a price its attained the Director is 
able to promptly take any action he finds 
to be desirable by amendment of the list. 
Such an amendment has the advantage 
of avoiding confusion by serving clear no- 
tice as to the state of each individual 
commodity. Even more important, the Di- 
rector now has the control necessary to 
maintain a balanced price structure; where- 
as the former clause, which permitted un- 
considered automatic deletion, might have 
resulted in distorted relationships between 
the prices of individual commodities. 

The list of agricultural commodities in 
Section 11 (a) has also been altered to 
include those commodities which were re- 
ported, in the publication “Agricultural 
Prices,” to be selling at below parity prices 
as of April 15, 1961. The list is also re- 
vised to delete those commodities which, 
subsequent to the issuance of the Gen- 
eral Celling Price Regulation, as previous- 
ly amended, attained price equalling or 
exceeding the minimum requirements of 
the Defense Production Act of 1950. 

Section 11 (b) has been amended by the 
addition of a paragraph which prevents 
manufacturers and processors from increa’- 
ing their ceiling prices to reflect increases 
in the cost of below-parity commodities 
(or products processed therefrom) until 
such time as they have sold an amount of 
their product equal to the amount of fin- 
ished product on hand at the date they 
would otherwise be entitled to raise their 
price. This provision prevents inventory 
windfalls which, previous to this, have re- 
sulted from applying the “pass-through” 
those units of product 


price increase to 

processed from supplies of the listed com- 
modities (or their products) previously pur- 
chased at the lower price, as well as to 


product processed from supplies 
currently purchased at the increased price. 
A similar provision is contained in the 
Manufacturers’ General Ceiling Price Regu- 
lation. Thus, equality of treatment is as- 
sured all manufacturers, and in respect to 
all products processed from the listed com- 
modities (or their products). 

Next, the language of Section 11 (c) 
has been changed to allow distributors of 
prodacts processed from listed agricultural 
commodities to pass through increases in 
the price to them of such products, even 
though that price increase was not effected 
by the manufacturer pursuant to Section il 
(b). This change was necessary in order to 
include within the scope of the permitted 
“pass-through” to distributors, increases in 
the cost of processed commodities taken by 
manufacturers under the parity adjustment 
provisions of CPR 22. 

As originally issued, Section 14 (#) (1) 
of the General Ceiling Price Regulation 
exempted from control all sales of raw 
and unprocessed agricultural commodities 
by the producers of those commodities. 
By a subsequent amendment this exemp- 
tion was limited to sales by producers only 
of those commodities on the Section 11 (a) 
list, and was to be effective only so long 


units of 


FEEDSTUFFS, June 16, 1951——17 


COUNTRY RUN 


GRAINS..... 
CORN ......- 
SOYBEANS ... 
OATS......- 
WHEAT...... 


WRITE, WIRE 
OR PHONE 
(2151-2161) 


JABOR GRAIN & FEED CO., SULLIVAN, ILL 


MILL FEEDS 
SOYBEAN MEAL 
LINSEED MEAL 
HOMINY FEED 
BREWER’S GRAIN 


SOLUBLES 


SEA-MAID is an economical and convenient ong of 40 


highest-quality Paproco west coast condensed 
alfa leaf meal and dehydrated alfalfa meal blended by 


cent top-quality 


solubles and 60 per 


a special process which eliminates the need of further drying. Feeders 
have discovered that the fish solubles in SEA-MAID is the rich natural 
source of Vitamin B,, (APF), amino acids and trace minerals. Com- 
bined with alfalfa it is the ideal combination for a potent diet supple- 
ment. SEA-MAID is easily incorporated in any formula by large or 
small mixers. Packed in 100-pound bags, it stores indefinitely, requires 
no special equipment, mixes uniformly without waste, and leaves no 


sticky mixers. 


60-40 MIX 


A RICH NATURAL SOURCE 


or APF 


JAMES H. SELEY & CO. 


ST., LOS ANGELES 14, CALIF. TELEPHONE 


write ter complete descriptive booklet 


CUSTOMERS want IODINE in 


to protect livestock and poultry against goiter and related conditions 


Nutritional experts have lon - 
nized the for livestock 
and poultry. Manufacturers should, 
and do, include opie in their for- 
mula feeds. Mineral mixtures and 
iodized salt also supply roping. 

Farm animals, like human beings, 
require small amounts of 10DINE to 
prevent goiter and related condi- 
tions. In goiter areas, 10DINE is a vital 


\ODINE EDUCATIONAL BUREAU, INC. 
120 Broadway, New York 5, N. Y. * 221 North LaSalle Street, Chicago 1, Ill. 


necessity. Elsewhere it is a sensible 
precaution. 
Your customers expect the feed 
ucts they buy to supply IODINE. 
hey know how essential it is for the 
proper nutrition of livestock and 
lury 
For satished customers, make sure 
your formula feeds and mineral mix- 
tures contain 


and alfalfa d | 
YAS 
ja. 
— 
= 
4 Great | 
per cent 
| 
| J | 
me 
GRAIN TABOR FEED 
SPECIALIZING IN SPECIALIZING 
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The Board of Directors of the American Feed Manufacturers Assri. in Session 


as those commodities were on that list written, Sales by producers of all raw and cept to the extent that other provisions 
It was further provided that sales by any unprocessed agricultural commodities are of that regulation may exempt them. The 
seller of a listed raw and unprocessed thus excluded from control by the Gen- Director has found this to be the best 
agricultural commodity were to be exempt eral Ceiling Price Regulation. Sales by sub- method of control of such commodities. 


The present amendment reverts to the sequent distributors, however, are controlled Any attempt to apply the freeze technique 
technique of Section 14 (s) (1) as first by the General Ceiling Price Regulation ex- to sales by individual*farmers is adminis- 


Much more goes into HA M M 0 N D Multi: BAGS 


he than the products they dependably carry 


Yes, a great deal more goes into Hammond Multi-Wall Bags than the 
hundreds of products that are now safely and dependably shipped in them. 
Here are a few reasons for Hammond's steady growth and for the steadily 
increasing demand for these Better Bags: 


Only papers and materials of highest quality 
] are used in the production of Hammond 
* Multi-Walls. 
Hammond's two large plants are devoted 
: 2 almost exclusively to Multi-Wall Bag produc- 
® tion, placing at your service a highly specialized 
organization for your shipping bag needs. 


Pride of workmanship and a thorough knowl- 

3 edge of your shipping problems assure you of 

e ® utmost care of your Multi-Walls through every 
phase of production. 


Modern machines and materials handling 

4 equipment keep costs to a minimum—to assure 

3 @ you of Multi-Walls of maximum strength at 
competitive prices. 

Write for your copy of “To Serve You Better with Hammond Multi-Well Bags” 


2 HAMMOND BAG & PAPER COMPANY 


General Offices: Wellsburg, W.Va. Plants in Wellsburg, W. Va. and Pine Bluff, Ark. 
Representatives in the following cities: 
Chicago, ll. Minneapolis, Minn, New York, N.Y. Bluefield, Ve. Philedeiphie, Pe. Columbus, Ohio 
Cheriotte, N.C. Ligonier, Pa. Houston, Texes Kenses City,Mo. Seltimere, Md. 


tratively impracticable but, by regulating 
the prices of subsequent sellers (as is done 
here), generally effective method of ulti- 
mate control ts provided. Such subsequent 
sellers are, of course, still entitled to their 
historical margins under the provisions of 
Section 11. 

Since all sellers, subsequent to the pro- 
ducer, of unprocessed agricultural commodi 
ties are now controlled it is no longer 
necessary to make special provision for 
eggs, dry edible beans und peas, and pop- 
corn, It was formerly specifically provided 
that sales of such products were uncon- 
trolled only when sold by producers. This 
was done because it was customary for first 
handlers to perform processing operations 
on them which took them out of the class 
of unprocessed commodities to which the 
exemption of sales by subsequent sellers ap- 
plied. However, as said above, the present 
amendment clearly extends contro! to such 
sales by subsequent sellers and thereby 
eliminates the need for special language 
with respect to those commodities. 

Finally, the language of the exemption of 
fresh fruits and vegetables from control 
has been slightly changed and mohair, when 
sold by the producer, has been exempted 
by amendments to Section 14 (s) (7) and 
(3), respectively. Section 14 (s) (3) previ 
ously contained an exemption only for the 
producer of raw wool. The Director of 
Price Stabilization has, however, been ad- 
vised that similar treatment should be af- 
forded mohair producers, whose problems 
are substantially similar-to those of produc 
ers of raw wool. 

In the judgment of the Director of Price 
Stabilization this amendment is generally 
fair and equitable and is necessary to ef- 
fectuate the purposes of Title IV of the De- 
fense Production Act of 1950. 


AMENDATORY PROVISIONS 

The General Ceiling Price Regulation is 
amended in the following respects: 

1. The last sentence of Section 1 is 
changed, after the word “date,” to read, 
the Director of Price Stabilization deletes 
the commodity from the list of agricultural 
commodities in Section 11 (a). 

2. Section 11 is amended to read as fol- 
lows: 

Section 11. “Parity” adjustments in ceil- 


(a) Commodities covered by this section. 
This section applies to the following listed 


Order Your KELL-PHOS 
(Phoephorus and Important Trace 


618-620 Des Moines Bldg. 
DES MOINES 8, IOWA 


§ 


CONCENTRATE 


| 
. 
4 
a, 
$ Call or Write ee 
2 Twe KELLO@s Company 
One pound fortifies a ton of feed. 
Supplies property balanced, measured 
amounts of stabilized iodine, 
y Rese, copper, cobalt, nickel, tron, 1 ; 
boron and sinc. Write for details, 
SEWN The Herman Nagel Co, 53 W. Jack- - 
son Bivd., Chicago 4, 
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Here’s Real Economy for You 


Every pound of “Delsterol” ever 
assayed by regulatory officials has 
been reported as “guarantee sustained.” 
This is truly a significant record. 


DELSTEROL VITAMIN 


“D’-ACTIVATED ANIMAL STEROL 


BETTER THINGS FOR BETTER LIVING 
«+s THROUGH CHEMISTRY Originated by Du Pont 


| 
| | 
~ 
| 
: 
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STILL THE Gnd, 
: MOISTURE 
TESTER THAT: 


@ Gives direct moisture percentage 
* reading on a dial, instantly. 


@ Requires no separate temperature tests; 
a built-in thermometer automatically indicates 
temperature. 


@ Operates electrically, yet requires no electri- 
cal outlets or batteries. 


= @ Can't get out of adjustment of calibration be- 
cause it is self-checking. 


The sensational 


UNIVERSAL 
MOISTURE TESTER 


for grain, seed, feed and flour, is consist- 
3 ently accurate; thoroughly dependable; 
entirely portable, and is 


FULLY GUARANTEED FOR 
_ 3 YEARS! 


No maintenance expense. Avail- 
able for a 


10DAY Gree TRIAL 


1316-C Sherman Ave. 


BURROOS 


EQUIPMENT COMPANY 


For The Smartest 
Buys In 


ALL TYPES OF 
APPROVED 
EQUIPMENT 

Consult the big Bur- 


rows catalog. Yours 
free upon request. 


Evanston, Lil. 


TWIN-TOWL 


It's New and Different. One side is a beautiful 


Has proved itself as feed 
wire or call Norclay 4635. 


standard size 
towel af the name quality terry cloth found in fending saree and 
made by ene of the major towel manufacturers. together 


127H & 
NORTH KA 
IRVEN LINSCOMB 


FOR BETTER FEED SALES TRY THE— 


BAG 


This is sewn 


with a handsome tea towel made of 40-inch—3.75 yd. py 
sales builder in test ® sample. Write, 


BURLAP @ OOTTON @¢ PIONEER PRINTS @ USED BAGS 


SAS CITY, 


POSTERS 


AND 


FOLDERS 
LOW COST! 


Add L& M YEAST CULTURE 


( Fortified with Riboflavin) 


to your feed formulas for that live spark which 
means improved efficiency and additional feed sales. 


L & M YEAST SALES « 


NEW PARIS, 


agricultural commodities and to products 
processed from any one or more of them. 
Listed Agricultural Commodities 
Field crops: Pineapples, Florida 


Barley Plums 

Beans, dry edible For fresh con- 
Buckwheat consumption 
Corn For canning 


Raspberries, black 


Flaxseed 
Raspberries, red 


Hay 


Strawberries 
Pea For fresh con- 
Rye Youngsberries 
Sorghums for grain Tree-nuts 
Wheat Almonds 
Livestock & Live- Filberts 
stock products: Pecans 
Butterfat Walnuts 
Tobacco 
Flue-cured; types 
wholesale 11, 14 
rurkeys Burley-type 31 
Beeswax Cigar filler and 


Sugar crops: binder types 42-44, 


Maple sirup 46, 51-55 
Maple sugar Cigar wrapper, 
Sorghum sirup type 61 


Sugar beets 


Cigar wrapper, 
Sugarcane sirup t 62 


pe 
Dark air-cured, 


Fruits: 
Apples types 35-36 
For fresh con- Fire cured, types 
sumption 21-24 


Maryland type, 32 
Pa. seedileaf type 41 
Suncured, type 37 


For canning 
For drying 
Apricots 


For fresh con- Vegetables: 
sumption Artichokes 
For canning Asparagus 


Dried For fresh con- 
Figs consumption 

For fresh con- Beans, Lima 

sumption Beans, Snap 

For canning Beets 
Grapefruit Cabbage 
Grapes, excluding Cantaloupe 

raisins dried Carrots 
Lemons Cauliflower 
Limes Celery 
Loganberries Corn, sweet 
Olives Cucumbers 


For fresh con- 
consumption 


Blackberries 
Boysenberries 


Cherries Eggplant 
Sweet Garlic 
Sour Kale 
Cranberries Lettuce 
Dates Onions 
For canning Peas, green 
Crushed for oil Peppers, green 
Oranges and Pimientos 
tangerines Shallots 
Peaches Spinach 


Tomatoes 
Watermelon 
Potatoes 

Sweet Potatoes 


For fresh con- 
consumption 

For canning 

Clingstone 


Freestone Miscellaneous 
Dried Popcorn 
Pears Honey 
For fresh con- Hops 
consumption Peppermint oil 
For canning Spearmint oil 
Dried Tung nuts 


(b) Processors and Manufacturers. This 
section applies to you only if 

(1) You sell a product whe h you process 
from one or more of the listed agricultural 
commodities (or from a product processed 
from them), the prices of which are below 
the legal minimum, and you are not, as to 
that processing operation, a manufacturer 
covered by the Manufacturers’ General Ceil- 
ing Price Regulation (CPR 22), and 

(2) the cost to you of a current customary 
purchase of the listed agricultural com- 
modity (or the product processed therefrom) 
exceeds the highest price you incurred or 
paid during the base period. In such case 
you may increase the ceiling price (as other 
wise determined in this regulation) for your 
product by the dollar-and-cent difference 
per unit between the highest price incurred 
or paid by you for a customary purchase 
during the base period and the cost to you 
of the most recent customary purchase 

If you have previously increased the ceil- 


ing price for your product, you may in- 
crease your present ceiling price for the 
product by the dollar-and-cent difference 


per unit between the price upon which your 
last previous increase was based and the 
cost to you of the most recent customary 
purchase. 

You may not, however, 
1951, put the ceiling price increase into 
effect unless and until you have first sold 
an amount of your product at least equal 
to the quantity of finished product owned 
by you at the close of business on the day 
you otherwise would have been entitled to 
put that ceiling price increase into effect 
under this section. 

Example: You are a processor of evaporat- 
ed milk, a product processed from a listed 
agricultural commodity 

The highest price paid by you for a cus- 
tomary purchase of manufacturing milk in 
the base period was $3.80 per cwt. The 
cost to you of the most recent purchase 
if $4 per cwt.—a difference of 20¢ or 2/li¢ 
per Ib. At the time you made the $4 pur- 


after May 30, 


chase you have an inventory of 106 cases of 
evaporated milk 

If you use 94 Ib. of milk to produce a 
ease of evaporated milk, you are entitled 
to increase your maximum price per case 
by 18.8¢ per case (94x2/10¢). But you may 
not put that-increase into effect until after 
you have first sold 100 cases. 

If, subsequent to this adjustment, the 
price you pay for a customary purchase of 


manufacturing should increase to 
$4.10—a further increase of $0.10 per cwt 
or 1/10¢ per Ib you may, after first selling 


the number of cases equa! to your inventory 
on the date you made the $4.10 purchase 
add an additional 9.4¢ to your maximum 


price per case (94x1/10¢) 

(3) Gi) If (1) you are a producer proces 
sor, and 

(2) you cannot otherwise determine your 
ceiling price under subsection (b) (2) above 
because you do not customarily purchase any 


amount of a listed agricultural commodity 
from independent producers wholly unaf- 
filiated with you, you may, for purposes 
of subsection (b) (2), use as your costs 


(with adjustment for difference 
in delivery costs) paid for a customary 
purchase by your nearest competitor. Such 
competitor must be one who receives de- 
livery of the same quality of the commodity 
as you do, in the same quantities (baskets, 
tons, carloads, etc.), at firm prices for 
processing. 

(if) If (1) you are a processor who pur- 
chases the listed agricultural commodity 
under “open” price or deferred payment 
contracts, which relate the price you pay 
the producer to facts unknown both at the 
time the raw agricultural commodity is de- 
livered to you, and at the time of sale of the 
processed product, and 

(2) you cannot otherwise determine your 
ceiling price under subsection (b) (2) above 
because you do not customarily purchase 
any amount of a listed agricultural com- 
modity at prices finally determined at the 
time of sale, you may, for purposes of sub- 
section (b) (2), use as your costs the prices 
(with adjustment for differences in delivery 
costs) paid for a customary purchase by 
your nearest competitor Such competitor 
must be one who receives delivery of the 
same quality of the commodity as you do, 
in the same quantities (bushels, tons, car- 
lrads, etc.), at firm prices for processing 

(ili) If (1) you are a producer-owned co- 
operative processor, and 

(2) you cannot otherwise determine your 
ceiling price under subsection (b) (2) above 
because you do not customarily purchase 
any amount of a listed agricultural com 
modity from independent producers wholly 
unaffiliated with you, you may increase 
your ceiling price (as determined under the 
other sections of this regulation) for prod- 
ucts processed from such commodities if the 
entire dollar-and-cent increase in total gross 
sales revenue derived from that increase 
in your ceiling price is passed back to pro- 
ducers within 30 days after the end of each 
normal accounting period. The amount so 
passed back must be in addition to the 
full amount you would normally have passed 
back to producers had you sold the processed 
product at the ceiling price determined 
under the other sections of this regulation. 

(ce) Distributors. This section applies to 
you only if: 

(1) You buy and resell in substantially 
the same form one or more of the listéd 
agricultural commodities or a product proc- 
essed from then, and 

(2) The cost to you of a current cus- 
tomary purchase of that commodity or prod- 
uct exceeds the highest price you incurred 
or paid for it during the base period. 

In such case you may increase your ceil- 
ing price (as otherwise determined in this 
regulation) for the commodity or product 
by the dollar-and-cent-difference per unit 
between the highest price incurred or paid 
by you for a customary purchase during the 
base period and the cost to you of the 
most recent customary purchase. 

If you have previously increased your 
ceiling price for the commodity or product, 
you may increase your present ceiling price 
for that commodity or product by the dollar- 
and-cent difference per unit between the 
price upon which your last previous in- 
crease was based and the cost to you of the 
most recent customary purchase 

(d) Method for Computing “Parity” Ad- 
justments Where No Customary Purchase 
Was Made During the Base Period. 

If you cannot figure your increase under 
subsections (b) and (c) above because you 
made no customary purchase during the 
base period, then the highest price you paid 
during the most recent five-week period 
prior to the base period in which you made 
a customary purchase shall be your high- 
est price within the meaning of Section 11 
(b) (2) and 11 (ec) (2). 

(e) Method for Computing “Parity” Ad- 
——, Where Prices Have Been Based 

ily on dity Exchange Quota- 


In case any of the above listed commodi- 
ties or products processed from them are 
traded regularly upon a recognized com- 
modity exchange that maintains daily rec 
ords of transactions or quotations, and if it 
has been both your own practice and the 


the prices 


LET US DESIGN A SERIES OF POSTERS 
and FOLDERS FOR YOUR EXCLUSIVE USE 


SIMMONDS & SIMMONDS, 


CONTINUITY and REPETITION are important in advertising. Instead 


of making your literature and displays fight each other, why not have 
them HELP each other establish your name and the value of your feed? 

We have several EXCLUSIVE designs of posters and folders which can 
be used for ANY feeds . . . designs that are both attractive AND flexible. 
They come in several different color combinations, and by proper use of 


new and different photographs and 
feeds, or for your entire feeding 


INC., 201 N. “WELLS sT., CHICAGO 6, 


copy, can be used for one or two 
programs. 
WRITE TODAY for samples and prices for YOUR TERRITORY. 


iLL. 


| 
| 
@ 
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general practice of your industry to figure 
selling prices on the basis of commodity 
exchange quotations, the increase per unit 
you are entitled to add under subsections 
(>) and (cj shall be the difference in dol- 
lare and cents between (1) the quotation 
upon which your ceiling price under this 
regulation was based, and (2) the com- 
Parable current quotation. 

Notice of “Parity” Adjustment In- 
creases. 

(1) If you are a processor or a manufac- 
turer to whom the provisions of Section 11 
(b) (2) are applicable, you may not in- 
crease your ceiling price for such commodity 
until you first notify the Director of Price 
Stabilization, Washington 25, D. C., by reg- 
mail giving the following informa- 

jon: 

(i) Your existing ceiling price and the 
description of the commodity; 

(ii) The highest price you paid for a 
customary purchase (or, if applicable, the 
commodity exchange quotation) of the com- 
modity during the pase period, or, if you 
have previously increased your price, then 
the price upon which you based your ex- 
isting ceiling prices; 

(ii) The new cost or new commodity ex- 
change quotation, whichever is applicable; 

(iv) The increased ceiling price 

In the case of increased cost of ingredi- 
ents, furnish the figures substantiating the 
conversion of your increase in cost to the 
increase in the ceiling price of the com 
modity. 

(2) If you are either a producer-proces- 
sor pricing under Section 11 (b) (3) (i), 
or @ processor operating under “open” price 
or deferred payment contracts and pricing 
under Section 11 (b) (3) (ij), you may not 
increase your ceiling price for such com- 
modity until you first notify the Director 
of Price Stabilization, Washington 25, D.C., 
by registered mail giving the following in- 
formation 

(i) The name and address of your near- 
est competitor selected pursuant to Sec- 
tion 11 (b) (3) (i) or Section 11 (b) (3) (il); 

(ii) The highest price paid for the listed 
agricultural commodity in the base period 
by your nearest competitor, or his ceiling 
price (determined before application of this 
Section 11), or your dollar-and-cent per 
unit margin in the base period (determined 
by taking your ceiling price, as determ ned 
under this regulation before application of 
Section 11, and subtracting from it the 
highest per unit price paid by your nearest 
competitor for a customary purchase in the 
base period) 

(iii) The current price paid for a cus- 
tomary purchase of the listed agricultural 
commodity by your nearest competitor 

(iv) Your ceiling price, as determined un- 
der this regulation, before application of 
this Section 11. 

(v) The increased ceiling price 

In the case of increased cost of ingredi 
ents, furnish the figures substantiating the 


conversion of your increase in cost to the 
increase in the ceiling price 

(3) If you are a cooperative-processor 
pricing under Section 11 (b)} (3) (ili), you 
may increase your ceiling price without first 
giving any notice, but must, within 30 days 
after the énd of each normal accounting 
period during which you increased your 
ceiling price, notify the Director of Price 


D.C., by reg- 
wing informa- 


Stabilization, Washington 
istered mail giving the f« 


(i) The amount retained by you per 
unit of the processed commodity sold in the 


last normal accounting period before Feb. 
1, 1961 

(ii) The amount passed back to producers 
per unit of the processed commodity sold 


in the last normal accounting period before 
Feb. 1, 1951 

dil) The amount retained by you per 
unit of the processed commodity sold in 
the most recent normal accounting period. 

(iv) The amount passed back to produc- 
ers per unit of the processed commodity 
sold in the most recent normal accounting 
period. 

(gs) Effect of Notification of “Parity” 
Adjustment, Upon mailing the notification 
required in paragraph (f) above, you may 
charge the new ceiling price. If, in the 
judgment of the Director of Price Stabiliza- 
tion, the increase is deemed unreasonable, 
excessive or otherwise improper, he may 
disapprove the price and restore the old 


EXTRA RICH 


FEEDS 


ARE FAST SELLERS 


LIMESTONE BENTONITE 


LIMESTONE GRIT 
Calcium Carbonate for Feed Mixing 
U. M. C. CALCIUM CARBONATE comes 

from r Weeping Water, Nebraska, 
posit. Pure white—Not off color—Over 98% 
Calckam Carbonate—Ground to your speci- 
fications. Submit your samples for prices. 
UNITED MINERAL PRODUCTS CO. 

Omaha, Nebraska 


UNIVERSAL MILLS FT. WORTH. vex 


STONE 


ceiling price or establish a new ceiling 
price and may apply it retroactively. 

(h) Effect of Removal From List of 
Agricultural Commodities. This section shall 
cease to apply to a commodity if, after 
consultation with the Secretary of Agricul- 
ture, the Director of Price Stabilization de- 
termines that the requirements of the De- 
fense Production Act of 1950 are satisfied 
as to such commodity. The ceiling price 
for the seller of any product processed from 
any such commodity shall thereafter be 
determined under the provisions of this 
regulation, except that, if apch ceiling price 
is determined under Section 3, the “base 
period” shall be the most recent five-week 
period preceding the date the Director of 
Price Stabilization deletes the commodity 
from the list. Such ceiling prices shall 
become effective on the date determined by 
the Director. 

Notwithstanding anything contained in 
this subparagraph (h) to the contrary, the 
ceiling price for fluid milk, which is sold 
and bought pursuant to the provisions of 
the Agricultural Marketing Agreement Act 
of 1937. as amended, or any marketing 
agreement, license or order, or provision 
thereof or amendment thereto, shall be no 
less than the price determined pursuant to 
that Act, and, for purposes of such sales 
and purchases only, fluid milk shall be 
deemed to remain og the list of agricul- 
tural commodities. 

3. Section 14 (s) (1) is amended to read 
as follows 

(1) Sales by producers of any agricultural 
commodity in its raw or natural state, or 
if the commodity is not customarily sold 
by producers generally in its raw or natu- 
ral state, in the first form or state in 


FEEDSTUFFS, June 16, 


1951——-21 


New Richmond, Wisconsin 


QUALITY 
OAT 


thing certain 


Yes, you can bet your bottom dollar that this year's greatly 
expanded crops will get storage. But whose storage? Are you 
prepared ... or can you expand quickly? Food is too important 
a weapon ... the government may step in. And the experienced 
grain elevator man will see those possible storage fees lost forever. 
... add to your present facilities. 

Erection crews available. ACT NOW! Send coupon today for 
the complete story. Design layouts and foundation prints fur- 
nished without charge. 


Protect yourself. Build 


ASSOCIATE MEMBER 


BLACK, SIVALLS & BRYSON, INC. 


Sales Promotion Dept. 


Section I9AK, 7502 East 12th St., 


Kansas City 3, Mo. 


Groin end Feed Dealers’ Nationo! Assn 


Soles Promotion Dept., Section 179AK 
We will need_ 


hk 


© Ask Sales Engineer to call. 


BLACK, SIVALLS & BRYSON, INC. 
7502 Eost 12th $t., Kensos City 3, Mo. 
additional storage to handle 
our share of the defense program. Send us full details about quickly-erected, 
trouble-free Bolted Steel Grain Tanks. 


TITLE. 

FIRM 

STREET. 

CITY. STATE 


| 
| OUQGNDOY 
3 
| 
* 
ti b 
| 
Kansas City, Mo. 
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: Steer a Straight Course 
| To PROFITS 


QUALITY based on unceasing research . . . PRODUC- 

TION under the most exacting laboratory control . . . 
Ae Every CRITIC Feed is a profit-making asset in building 

ue and holding customer volume. 

; Prompt delivery from our ultra-modern mill, personal- 
f ized dealer service, consistent advertising, dealer tie-ins, 
A fair pricing and business integrity are a few of the advan- 
§ 


tages offered to you under the CRITIC franchise. 


Our feed selling plan is designed for the aggressive feed 
{ dealer. Let us send YOU complete information. Write . . . 


FISH MEAL 


Fish Solubles Mixtures 
Soybean Oil Meal 
Concentrates 
Vitamin A & D Feeding Oils 
Mill Feed 
For Quotations and Deliveries write 


WILBUR-ELLIS COMPANY 


Pas 334 California St., San Francisco 4 


CHICAGO 3 NEW YORK 6 LOS yy may 4 1 
Bankers Building 19 Rector Street ey. Maple A = 


BUFFALO 3 
955-957 Ellicott Square Bidg. Conte! Baik Building 


“Triple Feature” for Feed Dealers & 


First: Guaranteed Source of Supply for all Glidden Feed Dealers 
through Glidden-controlled raw material sources! 


Second: Hard-hitting advertising plus selling and merchandis- 
ing features! 


Third: Exclusive Dealer Franchise s headed with the new 
Glidden “ABC—and X” formulas! Write J. C. Rankin, General 
Manager, for complete details and copy of the Glidden 1951 
Promouon Program, 


THE GLIDDEN COMPANY 


FEED MILL DIVISION © 1160 W 18th, INDIANAPOLIS 6 INDIANA 


which ft is customarily sold by producers 
generally. 
4. Subparagraphs (3) and (7) Section 
14 (8) are amended to read as follows: 
(3) Raw wool when sold by the producer 
and mohair when sold by the producer. 
(7) All fresh fruits, including berries 
and tree nuts, and all fresh vegetables. 
Effective date: This amendment shall be- 
come 28, 1961. 
WARD F. PHELPS, JR., 
Acting of Price Stabilization. 
May 28, 1961. 
* 


TITLE 82A—NATIONAL DEFENSE, 
APPEND 


Exemption of Agricultural Commodi- 
ties Selling at Prices Below the Legal 
Minima 


Pursuant to the Defense Production Act 
of 1950 (Pub. Law 774, 8ist Cong.). Ex- 
ecutive Order 10161 (15 F.R. 6105), and 
Economic Stabilization Agency General Or- 


dry edible beans and peas and popcorn. In 
addition, any other egricuttural commodity 
in its raw or natural state, or if the com- 
modity is not customarily sold by produc- 
ers generally in ite raw or natura! state, 
im the frst form or state beyond the raw 
or natural state in which it is customarily 
sold by producers generally. 

(i) The exception established by this 
subparagraph (1) shall not apply to sales, 
other than by producers, of any agricul- 
tural commodity not now listed in Section 11 
(a) or hereafter deleted by the Director of 
Price Stabilization from the Section 11 (a) 
list. The ceiling price for sales, other than 
by producers, of any commodity hereafter 
deleted from the Section 11 (a) Ust shall, 
after such deletion, be determined under 
the provisions of this regulation, except 
that, if such ceiling price is determined 
under Section 3, the “base period” shall be 
the most recent five-week period preced 
the date the Director of Price Stabilization 
deletes the commodity from the list. Such 
ceiling prices shall become effective on the 
date (-y by the director. 

2. agraph of Section 11 (b) of 
the quan Ceiling Price Regulation which 
immediately precedes the example is amend. 
ed to read as follows: 

You may not, however, after May 30, 1961, 
put the celling price increase into effect 


—— of your product at least equal to 
of 


der No. 2 (16 F.R. 738). This 
14 to General Ceiling Price Regulation (16 
F.R, 808) is hereby issued. 

STATEMENT OF CONSIDERATIONS 

Amendment 13 to the General Ceiling 
Price Regulation (GCPR) inadvertently re- 
vised the provisions of Section 14 (s) (1) 
to exempt raw agricultural commodities only 
when sold by the producers thereof. In the 
case of agricultural commodities which are 
selling at prices below the legal minima 
prescribed by the Defense Production Act 
and are regularly traded on commodity ex- 
changes such a provision is undesirable. 
Although a pass-through is permitted on 
such commodities by Section 11, it is im- 
practical and unworkable for those who 
are constantly buying and selling at fluctu- 
ating prices without chance to stop, after 
each transaction, and calculate the amount 
of the pass-through to which they sre en- 
titled. Therefore, the Director of Prige Sta- 
bilization has found that it is generally 
fair and equitable, and is necessary to ef- 
fectuate the purposes of Title IV of the 
Defense Production Act of 1960, to amend 
Section 14 (s) (1) so that sales on com- 
modity exchanges of raw agricultural com- 
modities selling below the legal minima 
are not controlled, and, along with that, 
Section 11 (b) has been amended to exempt 
sales on ty h from the 
requirement that an amount of the product 
a seller has on hand as of the date he 
makes a higher priced purchase of a listed 
agricultural commodity (or product proc- 
essed therefrom) must first be sold before 
he can increase his ceiling price to refiect 
the increased cost of that last purchase. 


AMENDATORY PROVISIONS 
1. Section 14 (s) by A of the General 


Ceiling Price R d to read 
as follows: 


(1) G). The following commodity only 
when sold by the producers thereof: eggs, 


a product owned by 
pnd at the close of business on the day you 
otherwise would have been entitled to put 
that ceiling price increase into effect un- 
der this section, except that this sentence 
shall not apply to sales on commodity ex- 
changes (as defined in paragraph (a) of 
this section). 

Effective date: This it shall be- 
come May 31, 19651. 


rector of Price Stabilization. 


VITAMIN OIL TRADING 
COMMITTEE APPOINTED 
CHICAGO—A six member com- 

mittee to study the trade rule govern- 

ing all phases of trading vitamins A, 


gareidge and Dr. C. I. Post, ex officio. 


ST. LOUIS MILL DAMAGED 
ST. LOUIS—Fire, believed to have 
been caused by an electrical short 
circuit, recently caused damage of 
$67,000 to the Madison Feed Co. here. 


Why don’t you specify 


premium price. 


for 
Analyses. 
atest Prices 


When You Think of CALCIUM 
Think of COLUMBIA! 


You may depend on this bag to contain 
a reliable calcium for your feeds. Whether 
you buy in bags or bulk carloads, if it’s 
COLUMBIA, you can safely be assured of 
receiving a very excellent Calcium. 


COLUMBIA FEEDING CALCIUM 
each and every time you order 


plus minor but valuable amounts of the necessary minerals such as 
Copper, manganese, iron, magnesium, phosphorus, etc, by 
Caretul mining procedures and controls assure you 

of uniform properties of Calcium Carbonate obtained from limestone de- 
posits which we own and mine. These properties are persistent day in 
‘and day out, year in and year out. Constant plant testing assures you 
of a uniform gtind and screen distribution as well as moisture control. 
ua For bulk handling or continuous mixing COLUMBIA 


FEEDING CALCIUM has superior flow qualities without the 
addition of other elements and is offered without a 


OFFERED PLAIN, DUSTLESS, IODIZED OR 
MANGANESED-IODIZED. ALL IODIZED 
CALCIUM SAFELY STABILIZED To note 


COLUMBIA QUARRY cb. 


1007 Washington A 


“4 
Chapter I1I—Office of Price Stabiliza- 
AD AA tion, Economic Stabilization Agency 
) |} Ni Amendment 14 
(* 
| 
| D, and D, has been named by the 
National Vitamin Oil Assn., Inc., 
James H. Burrell, executive secre- 
tary announces. 
Members of the committee are 
Lester H. Mercer, chairman; Dr. C. 
W. Whitmoyer, E. G. Thorson, Dr. 
—| 
NG, BS My” —— 
= @ = 
sie 
{ 
“ 
S) 
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The president of a large business 
concern bought a number of signs 
reading, “Do It Now,” and had them 
hung around the office, hoping to in- 
spire his employees with prompt- 
ness and energy in their work. In 
his private office one day soon after- 
wards a friend asked him how the 
scheme affected the staff. 

“Not the way I thought it would,” 
answered the proprietor. “The cashier 
skipped with $5,000, the head book- 
keeper eloped with my private sec- 
retary, three clerks asked for an in- 
crease in salary and the office boy lit 
out to become a bank robber.” 


Several little delinquents were loit- 
ering outside one of the Proadway 
movie palaces scheming a plan to get 
in without paying admission. Finally, 
a bright-eyed blond youngster edged 
away from the group and was half- 
way in the theater before the strong- 
armed ticket taker snatched him 
back. 

“Leave us go,” snapped the kid. 
“T’m the critic from ‘Child Life’.” 


First Painter: “I know a man who 
has been married 40 years and spends 
every evening at home.” 
First Painter: “The doctor calls it 
true love.” 
Second Painter: “That's what I call 


paralysis.” 
After a week in the hospital for 
examination and observation, an aged 
woman cornered a neighbor one day 


and told him the results of her ex-, 


perience. Her heart was the worst the 
doctors had ever examined; her kid- 
neys were ruined; her liver shot; her 
stomach in a terrible condition, etc., 
etc. 

“Before I could get away from her,” 
said the neighbor to a friend later, 
‘T'd listened to a complete organ 


recital.” 


The lady of the house was enter- 
taining her club when the pattering 
of tiny feet was heard on the stairs. 


SAVE MONEY 
SEA-COLL 


for personal service: 
e WALSH GRAIN CO. e 
416 Flour Exchange Lincoln 0678 ¢ 
MINNEAPOLIS 15, MINN. e 


© MATT WALSH @ SHELLEY WALSH 


SO MUCH 
DEPENDS 


Fortified 


IRRADIATED DRY. YEAS™ 


message. It gives me a feeling of rev- 
erence to hear them... .” 

There was a moment of silence— 
then shyly, “Mama, Willie found a 


clerk. “My mother gave birth to a 
child, It was neither my brother nor 
my sister. Who was it?” 

Englishman: “I can’t guess.” 

Clerk: “It was I.” 

Englishman: “Ha, Ha! Very clever. 
I must remember that.” 

The Englishman then told the story 
at his club. He said, “Here’s a riddle, 
old top. My mother gave birth to a 
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A GRINDER OF 
ENORMOUS 
CAPACITY 


Ruggediy bullt to stand 
the gaff of continucus op- 
eration under the most 
trying conditions Model F 
28 M is the inst word in 
a heavy-duty grinder with 
the large capacity needed 
on bulky feeds or where a very uniform grind is wanted. Has all the famous 
advantages of Model F 27 M, but is heavier—greater in capacity. Built te produce 
®@ perfect product at low grinding cost. Feed opening 30°x17"—improved outboard 
bearings on blower. The wide feed opening spreads incoming material over a 


75 to 100 H. P. 


=< 


child, and it was neither my brother 
nor sister. Who was it? You can't 
guess? Do you give up?” 

“Yes,” said his friend. 

“Ha, Ha! It was the clerk at the 


wide thin stream, exposing it te more effective blows of the hammers. Write for 
catalog and complete details of the W-W Grinder line—today. 


W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


Ambassador Hotel.” 


“== A quarter-century ago, in June, 1926, Charles C. Dawe, 
founder and president of Dawe's Products Company, pioneered 
the idea of multiple vitamin fortification of feeds—a principle of 
nutrition that is universally accepted today. 

Twenty-five years is not old as companies go, but it is in the 
vitamin industry. While we are old in our field, there are no 
“gray hairs” in our thinking, research and manufacturing facili- 
ties. We enter our second quarter-century a young, vigorous 
organization, eager to meet the challenge of further research 
and progress into the mysteries of life as they relate to nutrition 
and the interrelationship of the various nutritional factors. 

In no other phase of animal production has research been 
more thorough, progress more far-reaching and results more 
spectacular than in vitamin nutrition. Down through the years, 
Dawe's scientists have made outstanding contributions to the 
science of nutrition. Dawe's made the first multiple-vitamin 
concentrate for feed fortification. It was the forerunner of the 
full line of vitamins and vitamin products for feeds offered by 
Dawe’s today. 

Dawe’s products are internationally known and used. With 
laboratories and plants in Chicago and Peoria, Illinois, Auburn, 
Washington, Denver, Colorado and Newaygo, Michigan, Dawe’s 
progress parallels that of the formula feed industry. 

It is with justifiable pride that we point to 25 years of serv- 
ice to feed manufacturers, years which have proved the original 
ideas and theories of Charles C. Dawe. His concepts, considered 
visionary 25 years ago, were so sound that they have made this 
company the world’s oldest and largest specialists in vitamin 
products for feeds. 


DAWE'S PRODUCTS COMPANY 


DAWE’S ARE BASIC PRO- 4800 South Richmond Street DEPT. F-71 
DUCERS OF VITAMINS. Chicago 32, Minois 
CHECK AND MAIL COUPON 
FOR SPECIFIC INFORMA- I am especially interested in: 
TION ON PRODUCTS AND Vitamelk Base 
SERVICES. PLEASE ATTACH O NAME___ 
ad Turkey Base 
Vitamin B,; 
Riboflavin 
Vitamin D, 
Choline Chloride 
C) A free copy of “Frontiers ADDRESS _ 
In Nutrition” 
FREE formula advisory 
service cITy STATE. 


: « “Hush,” she said softly, “the children 
af are going to deliver their good-night 
~~ 
with the clerk at the Ambassador 
Hotel. “Here’s a riddle,” said the 
44 > ‘3 
in the > 
. 
P 
| . 
UPON SO 
LITTLE — 
VITAMIN D 
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CONVENTION CALENDAR 


June 17-19—Wyoming Grain, Feed 
& Seed Dealers Assn.; Worland; sec., 
Everett L. Berry, Box 118, Sheridan. 

June 18-19—Eastern Federation of 
Feed Merchants, Inc.; Hotel Commo- 
dore, New York, N.Y.; sec.-treas., 
A. W. Carpenter, Sherburne. 

June 19—Chicago Feed Club, golf 
outing, Nordic Hills Country Club, 
Itasca, Ill.; secretary, Harry J. Obar- 
ski, U.S. Industrial Chemicals, Inc., 
624 S. Michigan Ave., Chicago, Il. 

June 20—Illinois Feed Dealers and 
Mixers Assn., Jefferson Hotel, Peoria, 
Ii; sec.-treas., J. C. Van Antwerp, 
Galesburg, TL. 

June 20-22—Association of South- 
ern Feed & Fertilizer Control Offi- 
clals; Tides Hotel, Redington Beach, 
St. Petersburg, Fla.; sec.-treas., Bruce 
Poundstone, Kentucky Agricultural 


Experiment Station, University of 
Kentucky, Lexington. 

June 25-27 — Mid-Canada Confer- 
ence of the Canadian Feed Manufac- 
turers Assn.; Royal Alexandra Hotel, 
Winnipeg; sec., A. C. Counsell, Win- 


duly 13-14—Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita; 
exec, sec.-treas., O. E. Case, 823 
Wiley Bldg., Hutchinson. 

July 15 — North Dakota Turkey 
Growers Assn., picnic at Woodlawn 
Park, Hillsboro, N.D. 

July 17-20 — International Baby 
Chick Assn.; Kiel Auditorium, St. 
Louis, Mo.; sec., Don M. Turnbull, 
15 W. 10th St., Kansas City 6. 


of World’s Poultry Science Assn. 

Aug. 7-8—Mutual Millers & Feed 
Dealers Assn.; Hotel Jamestown, 
Jamestown, N.Y.; sec.-treas., Mrs. 
G. A. Bentley, 1005 Prendergast Ave., 
Jamestown. 

Aug. 20-21—Nutrition School for 
Feed Men; University of Wisconsin; 


Aug. 22-24—Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, National Agricultural 
College, Doylestown, Pa. 

Aug. 24-25—North Carolina Feed 
Manufacturers Assn.; Park Grove 
Inn, Asheville; sec., W. E. Dunn, Kin- 
ston, N.C. 

Sept. 6-7—New England Feedmen; 
University of Massachusetts, Am- 


Formulation 


Ag 


Today’s demands for formula feeds have placed greater 
responsibility on the feed manufacturer. Nutritionally- 
balanced formulation is a necessity if a feed line is to compete 


successfully in today’s market. Long a leader in animal nutrition research, 
Philip R. Park, Inc. has developed a sound, practical formula service which is available 
to all feed manufacturers using the MANAMAR program. Such a service can be developed 
only through practical experience in research and feeding experimentation. MANAMAR 
formulas start in the laboratory and are proved in practical feeding tests in the field. The 
famed MANAMAR “sea power” factors provide a rich, natural source of Vitamin B-12 and 
other growth factor(s) still unidentified, B-complex vitamins, essential trace minerals and 
amino acids from fish protein. When these supplements are combined with local grains and 
ingredients in a balanced formula the result is a quality and performance product which 
builds sales. There may be a MANAMaR dealership open in your area. It will pay you big 
dividends to see your MANAMaR sales and service representative. Give him a call today! 


manufacturers of 


‘BERTH 42, 


141 WEST JACKSON BOULEVARD @ 


OUTER HARBOR ® SAN PEDRO, 
CHICAGO 4, ILLINOIS 


“Sea Power” supplements 


CALIFORNIA 


herst; sec., Errol F. Cook, Marlbor- 
ough, Mass. 

Sept. 6-8—American Soybean Assn. ; 
Hotel Fort Des Moines, Des Moines, 
Iowa; sec., George M. Strayer, Hud- 
son, Iowa. 

Sept. 9-11—Grain & Feed Dealers 
National Assn.; Hotel Peabody, Mem- 
phis, Tenn.; sec., Don F. Clark, 100 
Merchants Exchange Bidg., St. Louis. 

Sept. 11-13—Dixie Poultry Exposi- 
tion; Asheville, N.C.; sponsored by 
Tennessee Poultry Improvement 
Assn., North Carolina Mutual Hatch- 
ery Assn., and South Carolina Poul- 
try Improvement Assn., sec., N. B. 
Nicholson, Monroe, N.C. 

Sept. 17-18 — Animal Nutrition 
Short Course, sponsored by the Uni- 
versity of Minnesota, Northwest Re- 
tail Feed Assn., Inc., and Northwest 
Feed Manufacturers Assn.; Univer- 
sity Farm, University of Minnesota, 
St. Paul, Minn. 

Sept. 25-26 — Pennsylvania Millers 
& Feed Dealers Assn.; convention and 
nutrition conference in cooperation 
with School of Agriculture of Penn- 
sylvania State College; Penn Harris 
Hotel, Harrisburg, Pa.; sec., Richard 
I. Ammon, 43! E. Main St., P.O. Box 
329, Ephrata. 

Oct. 1-3—Association of Official 
Agricultural Chemists; Shoreham Ho- 
tel, Washington, D.C. 

Oct, 2-4—NEPPCO, Exposition and 
Convention; Harrisburg, Pa.; sec., A. 
Van Wagenen, 11 W. State St., Tren- 
ton, N.J. 

Oct. 2-4—Association of American 
Feed Control Officials, Inc., Shore- 
ham Hotel, Washington, D.C.; sec.- 
treas., L. E. Bopst, College Park, Md. 

Oct. 4—Feed Manufacturers, Dis- 
tributors and Feeders, Conference at 
University of Vermont and State Ag- 
ricultural College, Burlington, Vt.; 
sponsored by Animal and Dairy Hus- 
bandry Department and Poultry De- 
partment of the Agricultural College. 

Oct. 4-5—Association of American 
Fertlizer Control Officials; Shore- 
ham Hotel, Washington, D.C. 

Oct. 5-6—Association of Economic 
Poisons Control Officials; Shoreham 
Hotel, Washington, D.C. 

* Oct. 11-12—Third Annual Nebraska 
Formula Feed Conference; University 
of Nebraska, Lincoln; chairman of 
arrangements, Prof. William J. Loef- 
fel, department of animal husbandry, 
University of Nebraska, Lincoln. 

Nov. 15-16—Animal Industry Con- 
ference, by the California 
Hay, Grain and Feed Dealers Assn. 
and University of California; Gov- 
ernor’s Hall, Sacramento; sec., I. J. 
Stromnes, Blue Anchor Bidg., 1400 
10th St., Sacramento 14. 


KAFIR & MILO 


in Southwest 
MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


“ARID-AIRE 


THE GRAIN DRYER WITH ALL THE 
IMPORTANT FEATURES ! 


ARID-AIRE MFG. CO. 


398) ZARTHAN AVENUE « MINNEAPOLIS 


PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 


Blomfield-Swanson Brokerage 
734 Midland Bank Bidg. 
Minneapolis 1, Minna. 


| Aug. 2-9 — World’s Poultry Con- | 
| chairman, G. Bohstedt, Department 
ave nipeg Chamber of Commerce, 346 | of Anima! Husbandry, University of 
Main St., Winnipeg. Wisconsin College of Agriculture, : 
June 28-30—Western Poultry Con- | Madison 6. p 
gress Convention, Fresno, Cal. 
y | 
| » An 
balanced : 
= 
PHILIP R. PARK, INC. 
FEED ENGINEER 
; QUALITY GOES IN BEFORE THE NAME GOES OF ae 


NPA Hears Plea 
of Machine Makers 
for Needed Steel 


WASHINGTON—Manufacturers of 
grain processing machinery were told 
that the National Production Author- 
ity would give “every consideration” 
to their problem of obtaining needed 
steel for the production of machinery. 

Members of the Grain Processing 
Industry Advisory Committee pointed 
out that, with the proposed expan- 
sion of agricultural acreage, demands 
for their products will grow, and re- 
quested NPA to give serious consider- 
ation to declaring the industry essen- 
tial for the defense effort. 

The committee was asked by NPA 
authorities to explore ways and means 
of substitution, standardization and 
simplification as one method of con- 
serving ¢ritical materials. 

Members of the committee who at- 
tended the meeting included H. K. 
Swan, Allis-Chalmers Mfg. Co., Mil- 
waukee; C. N. Hultberg, California 
Pellet Mill Co., Crawfordsville, Ind.; 
J. E. Spence, Corn States Metal Fab- 
ricators, Des Moines, Iowa; J. H. 
Brady, Daffin Mfg. Co., Uancaster, 
Pa.; J. T. Schenck, Engelberg Huller 
Co., Syracuse, N.Y.; R. F. Merwin, 
Eriez Mfg. Co., Erie, Pa; E. C. 
Schroeder, Great Western Mfg. Co., 
Leavenworth, Kansas; A. C. Barbeau, 
Jr., S. Howes Co.; Inc., Silver Creek, 
N.Y.; G. F. Thomas, Prater Pulver- 
izer Co., Chicago; H. M. Shanzer, 
San Francisco, Cal.; Lloyd Jaffe, Sid- 
ney Grain Machine Co., Sidney, Ohio; 
H. M. Soars, Sprout, Waldron & Co., 
Inc., Muncy, Pa.; and F. E. Wood, 
Sutton, Steele & Steele, Inc., Dallas, 
Texas. 


_ 


SPENCER KELLOGG REPORT 

BUFFALO — Spencer Kellogg & 
Sons, Inc., has reported the company’s 
net profit for the 36 weeks ended 
May 12 was almost three times more 
than net income in the similar peri- 
od a year ago. The firm announced 
it had a net profit in the recent peri- 
od of $3,819,979, which equals $3.13 
a share as against $1,421,395 or $1.16 
a share for the same period in 1950. 


Sales were reported as $91,181,630 |. 


against $77,418,726 for the like 1950 
period. Federal tax provision was in- 
creased $772,658, to a total of $3,- 
376,868. 


GRAIN MERCHANTS 
| CORN - OATS «+ RYE | 
Gerstenberg & 


MEMBERS OF BOARD OF TRADE 
Board of Trade Bldg. Chicago 4 


fied With Amazing N 
I-PRO;: 
_ANI-PRO;; 
H A Powerful New Vitamin 
Ge Concentrate With APF 


HONEGGERS' & € 
Fairbury & Forest 


Hanley OF 


AND A 
COTTON 2 
Processed Reconditioned | 


Vacuum cleaned bags with dis- 
¢ tinctive printing. Use your own 


> printing plates. 
$ Also Used Paper Bags 


2 “Call Des Moines Bag Co. 
4 for your bag requirements.” 


DES MOINES BAG CO. 


4 Phone: 6-11389 ‘ 
2 1990 Easton Bivd. oes 
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PARTY—Carroll Swanson, Carroll Swanson Sales Co., 
Des moines, Iowa, has given a party for his employees 
and their families annually for the last four years. Pic- 
tured above is the group at this year’s gathering, held in 


ARCHER 36% LINSEED GRITS 
can't be matched for texture! 


Try these simple tests with a sample of Archer 36% 
Linseed Grits. 

FEEL the grits. Let your fingertips tell you that the coarse 
texture is just right. 

BLOW on a handful of grits. Note the absence of fines and 
dust. That means less feed waste due to wind, less mill dust, 
no sifting through sacks. 

LOOK at the grits. Appearance is important too . . . mighty 
important in feed sales. 

TASTE the grits. Yes, roll your tongue over a few granules. 


Coarse granulation . . . and lack of fines . . . make the grits 
more palatable than finely-ground meal. 


Send for your samples today. Try these simple tests . . . 
then send us a trial order . . . and see for yourself how 
Archer Linseed Grits can help you build a more pao 
able feed business. 


Phone, wire 
@ Tao Pounds More Proteia in tvory Bag or write your 
Kio fined, No Dust, No Waste order 
@ improved Course 
Greater tahbit 
Large aht Feeding 600 ® ke Bidg. + Mi 
Grits for Minced Feeds feeding. : 
Name 
Co: 
| ARCHER: DANIELS- MIDLAND COMPANY! 
Creating New Values from America’s Harvests 
MINNEAPOLIS 2, MINNESOTA City _ 
OTHER FEED INGREDIENTS: LINSEED O!L MEAL & PELLETS SOY BEAN O!L MEAL. PEA- | 5 


SIZE. FLAKES @ PELLETS; MiLL FEEDS FEED GRA FLAX 


a 
April. Mr. Swanson, the host for the party, just got into 
| the picture by  mose and check. He is shown st the 
extreme right, looking over his wife’s head. His son, Jack, 
7 | is the third man from the left, facing the camera. 
\ 
| 
i ry 
= 
| | 
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Poultry Industry Leaders Refute 


Testimony on Hormone Injections 


CHICAGO — Qualified poultry in- 
dustry representatives hurried to re- 
fute the testimony of Robert K. En- 
ders, Swarthmore College zoology 
professor, given last week before a 
special House of Representatives in- 
vestigating committee in Washing- 
ton, stating that the practice of in- 
jecting female sex hormones into 
male chickens was harmful. 

Mr. Enders told the committee, 


which is investigating the use of 
stilbestrol and other chemicals in 
foods, that there is a possibility that 
humans may be made sterile by eat- 
ing chickens fattened by female sex 
hormones. In sufficiently large doses 
the use of synthetic hormone pel- 
lets in poultry flocks to produce arti- 
ficial capon effects may stunt the 
growth of children and produce ovari- 
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an and breast cysts in women, Mr. 
Enders said. 

Restating the position of the Food 
& Drug Administration, Wallace 
Janssen stated that the agency had 
not taken any action against in- 
jections of poultry with synthetic 
female hormones, since there was no 
evidence that the use of a 15 milli- 
gram pellet in the head of poultry 
would render the meat of the bird 
harmful to humans. 


Other Testimony Cited 

In Chicago, Homer Huntington, gen- 
eral manager of the Poultry & Egg 
National Board, quoted Dr. Theodore 
Cc. Byerly, Bureau of Animal In- 
dustry, U.S. Department of Agricul- 
ture, who testified before the same 
House committee recently. Dr. Byerly 
held that the amount of stilbestrol 
found in chickens is not harmful. 

Dr. Clifford D. Carpenter, presi- 
dent of the Institute of American 
Poultry Industries, Chicago, also had 
similar testimony to quote. Dr. B. T. 


VICTOR Scientific FEEDS are produced in a completely modern mill—expertly 
staffed, efficiently equipped and laboratory controlled to produce the 
BEST in feeds for every livestock and poultry feeding need. This means 

that VICTOR Scientific FEEDS are QUALITY feeds — always UNI- 


FORM. As a result — year after year, there are more and more 
enthusiastic VICTOR feeders: and VICTOR dealers are in- 
ing sales and profits. VICTOR is the line of feeds 


YOU are looking for! We can PROVE it . . . to youl 


Write today... tor prices and details of 
the sales - building VICTOR advertising and 


Simms, chief of the Bureau of Ani- 
mal Industry, USDA, he said, has 
agreed that stilbestrol pellets are 
not absorbed in large enough amounts 
to be harmful. 

“We have a most active research 
committee composed of some of the 
finest authorities in the world, in- 
cluding representatives from the 
USDA, Purdue University and Iowa 
State College,” Dr. Carpenter said. 
“This committee has reviewed care- 
fully the work that has been done in 
this country on the use of synthetic 
hormones in treating poultry, and is 
in complete accord with the work, 
the benefits to the poultry industry 
and the conclusions drawn from quali- 
fied research work.” 

With the approval of the Food & 
Drug Administration, an increasing 
number of poultrymen have adopted 
the practice of injecting hormone 
pellets under the skin of the heads 
of young male chickens so that they 
will grow up with female character- 
istics. The chemically produced ca- 
pons have a higher market Value fhan 
untreated cockerels because they are 
fatter and more tender. 


INTERNATIONAL MINERALS 
TO ERECT FLORIDA PLANT 


CHICAGO—Louis Ware, president 
of International Minerals & Chemi- 
cals Corp., has announced that the 
corporation will increase the size of 
the projected phosphate chemicals 
plant in Florida. Among the products 
of the new plant will be defluorinated 
phosphate for the animal feed manu- 
facturing industry. 

The plant, expected to cost about 
10 million dollars, will be located 
near Mulberry, Fla. It is expected to 
produce about 100,000 tons of de- 
fluorinated phosphate annually. 

In his announcement of the project 
Mr. Ware said that “in 1940 Interna- 
tional produced and shipped the first 
carload of its new defluorinated phos- 
phate, and it has grown until today it 
is the largest producer of this animal 
feed material.” 

Construction of the plant will be 
started immediately, and it is expect- 
ed to be in operation in about a year. 


OREGON FEED STORE SOLD 

HARRISBURG, ORE.—The Borge 
Neilsen Seed & Feed Co. here has 
been sold to J. L. Dickinson formerly 
of Chicago. Mr. Dickinson for the 
past few years has been engaged in 
the grain and concentrate brokerage 
business in Chicago and has just re- 
cently moved to Eugene to take over 
active ownership and management 
of the feed and seed plant at Harris- 
burg. Mr. Neilsen said he hopes to 
locate in a similar type of business 
in this locality. 
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Myvamix Vitamin E Feed Supplement can keep you in the forefront of today's 
market with chick feeds that hold their vitamin E right to the chick's crop. 

Stable not only against atmospheric oxidation, vitamin E from DPi is stable in 
price, too. It's available now and whenever you need it, in the quantities you need. 

For mills preferring to work with dry material, Myvamix Vitamin®E Feed Sup- 
plement provides on a base of soybean meal 20,000 International Units of Vitamin 
E per pound. For those who prefer an oil, DPi Distilled Vitamin E Concentrate, 
Type 6, comes in potencies up to 300,000 International Units of Vitamin E per 
pound. The active ingredient in both forms is 4-alpha-tocophery] acetate. (We put 
it into the ester form to protect it dependably against loss of biological potency.) 

The long experience of DPi’s laboratory in vitamin E technology is at your 
service. The coupon below will bring you data sheets and price information. 
Distillation Products Industries (Division of Eastman Kodak Company), Roch- 
ester 3, N. Y. Sales offices: 570 Lexington Avenue, New York 22, N. Y. « 
919 North Michigan Avenue, Chicago 11, Ill. ¢ Gillies & Loughlin, Los Angeles 
and San Francisco « Charles Albert Smith Ltd. Montreal and Toronto. 
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than 3400 Easiman Organic Chemicals for science and industry 
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AFMA Chairman Outlines: 


Our Objectives-Obligations-Opportunities 


Thomas W. Staley Reports on Association 
Activities, Discusses Industry Problems 


Y year as chairman of the 
of directors of the 
American Feed Manufacturers 
Assn. has been a stimulating one for 
me. I had never quite realized how 
effectively our staff performs, how 
hard the entire office force works, 
and how much valuable time is given 
to the association by the members on 
our various committees until it be- 
came my duty as chairman to par- 
ticipate actively in all phases of our 
work, - 
I have been encouraged in my own 
efforts and thinking by the able and 


willing cooperation of everyéne that 
I have called on for help and guid- 
ance. I have been honored to serve 
as your chairman for the year past 
and do appreciate that you have 
elected me to serve one more year. 
I shall do the very best I can for 
you. I want to thank all of you for 
the assistance you have given me. I 
beg your help and invite your sug- 
gestions during the year ahead. 
The Korean war created for the 
year just ended problems that none 
ot us anticipated a year ago. Demands 
on our time and on our budget have 


exceeded our expectations. Unfalter- 
ing performance has been an instant 
obligation on numerous occasions. 


Work in Washington 

Probably the most valuable work 
has been done in Washington. Our 
purpose there has been to help gov- 
ernment officials arrive at correct de- 
cisions on matters affecting our in- 
dustry. Our best counsel has been 
given at their command. Reliable sta- 
tistics have been assembled on short 
notice at their request. We have co- 
operated with government to the lim- 
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HOW TO CUT COSTS WHILE 


Improving Service... 


Switch to Savage Tags and you'll see bags 
move faster in no-mistake selections. Tags 
stay on. No more cutting lost-tag bags open 
to see what is in "em. No more excuses 
about bad light and not being able to read 
tags. Savage Tags look the same in all 
lights . . . and you don’t have to read them 
anyway. Find out why. Learn how much 
better they are and how little they cost. 


Send us samples of your tags. Mark quan- 
tity used on each. Don’t bother to write. 


Just attach the coupon to your letterhead; 
enclose your tags; and mail them to us NOW. 


Telephone: Cleveland 0913 


it of our ability. We have wanted 
from Washington in return fair treat- 
ment without discrimination. And this 
we have received in reasonable meas- 
ure. 

I can now mention only a few of 
the Washington problems, but I do 
want to spotlight them for you. 

We have two men on the overall 
defense transportation committee. 
Our traffic committee is striving to 
obtain equitable treatment of the 
recent rate advance. 

We have aided in the development 
of a materia! and facilities program 
that is adequate and sound. 

The niacin, cobalt and molasses 
problems have had our best attention. 

Walter Berger. and industry men 


EDITOR'S NOTE: In the accom- 
panying article, Thomas W. Staley, 
general manager of the Staley Mill- 
ing Co., Kansas City, and chairman 
of the board of the American Feed 
Manufacturers Assn.,.emphasizes the 
importance of maintaining feed quali- 
ty and warns against credit excesses. 
He also cites the value of the AFMA’s 
service. The article is the text of 
Mr. Staley’s address at the recent 
AFMA convention in Chicago. 


have worked closely with the Office 
of Price Stabilization with the result 
that our industry is operating under 
an order that is reasonably equitable. 
While this order has its defects, it 
hes not hamstrung our industry and 
has not stifled the production of feeds 
essential for food production. The 
Depertment of Agriculture has also 
asked for our assistance on various 
problems. Government men _ with 
whom we have worked are sincere 
and constructive in their efforts and 
seem determined to do the best job 
they can. 

At the beginning of World War II 
the feed industry had no stature in 
Washington. Almost no one there 
knew much about our problems or 
recognized our importance in the na- 
tional economy. Then we had to 
struggle for any consideration at all. 
We are now fully recognized as an 
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RID YOUR PLANT OF THESE ROBBERS 


Get Smoother Bag Closing Production 
with Bemis Special Thread 


In making Bemis Special Thread, we have found ways to eliminate slugs, 
gouts, kinks and knots...the thread imperfections that normally stop 
your bag-closing machines and hit you right in your pocketbook. 
Without these time thieves, thread runs smoother through your machines. 
Stoppage is minimized . . . production increased. Sewing machine breakage 
and repair bills drop. Operators are happier. 

Ask your Bemis representative, or write us, about Bemis Special Thread. 
White and nine standard colors... 2 to 8 plies. . . convenient cone sizes. 
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“It’s been doing that ever since we 
started handling SHELLBUILDER” 


It’s no secret that SHELLBUILDER oyster shell is a profit- 
making item for dealers who sell it, as well as poultry men who 
use it. SHELLBUILDER gives dealers a big markup on a small 
investment. Customers like it because there is no better shell on 
the market. SHELL- 
BUILDER quality is 
guaranteed. 


If you are not handling 
SHELLBUILDER, 
why not let us give 
you the facts today? 
Just write or wire: 


Cotton Exchange Bidg. 


Houston 2, Texas _ 


Canada brings you the world’s finest variety of 
Sphagnum Peat Moss, sun-dried to preserve its 
natural vitality. The high standards of Canadian 
peat producers ensure that the peat arrives clean, 
soft, odorless and sterile . . . uniformly excellent 
for either garden or poultry farm use. Wherever 
peat moss is used—and compared—the name “Sun- 
Dried Canadian” stands highest. 


SPHACNUM PEAT MOSS 


Canadian Peat Producers Association 
1114 Vancouver Block, Vancouver, B. C., Canada 
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essential industry. Most officials with 
whom we have contact are alert to 
our needs, but the constant turnover 
of officials there requires constant 
vigilance lest an ill-advised order get 
by some new official who has not 
had opportunity to orient himself. 
Walter Berger does an extremely 
good job developing information to 
clear up such situations. I am sure 
that Mr. Berger’s efforts “are much 
appreciated by Washington officials 
and by ourselves. 
Other Activities 

Now I should like to point my dis- 
cussion to the more normal associa- 
tion activities. 

Emmet Johnson and Ed Glennon 
have continued their excellent work 
with the feed control officials and 
have contributed substantially to the 
development of sound feed control 
legislation. These two men have ren- 
dered invaluable service on a nation- 
wide basis. We may well be grateful 
to them for their continuing good 
work. 

The agricultural service division, 
which is Bill Diamond's primary re- 
sponsibility, has done an extremely 
valuable job through the preparation 
and distribution of Feeding Forum 
which is now going to more than 40,- 
500 educators, veterinarians and oth- 
ers, and through the promotion of 
our film, “The Growth of a Nation,” 
which prior to March 1 had been 
shown to 618,439 people and which by 
now has probably passed the three- 
quarter million mark. I hope every 
member is utilizing these valuable 
tools to maximum advantage. 

Budgets are always a problem sub- 
ject whether a personal budget, a 
company budget or an association 
budget. They must, however, be 
treated. 

Budget Problem 

The association has been operating 
on a 1946 income basis though its ac- 
tivities and responsibilities have been, 
one might say, both voluntarily and 
involuntarily expanded. The film pro- 


gram and “Fi Forum” are the 
principal activities voluntarily ex- 
panded. I would classify Washington 
activities as involuntary, for they 
were thrust upon us by the Korean 
war. While our cash reserve has been 
reduced some this year by our broad- 
er activities, we hope with the in- 
creased dues to avoid liquidating any 
part of our bonds. Every effort is 
being made to maintain our reserves 
for a rainy day. 

Some members have expressed the 
view that activities should be reduced 
to fit our historical budget. Numerous 
others feel that the association should 
be even more aggressive than it is. A 
few have told me they would have 
dropped out had the association not 
broadened its base as it has during 
the past three or four years. All, how- 
ever, seem to agree that cooperation 
with Washington is vital and that we 
must meet our responsibilities there 
without concern as to costs excepting 
to keep them as low as practical. 

Then our budget has been affected 
by one over-whelming factor definite- 
ly of negative value—inflation. An 
association can no more avoid the 
impact of a depreciating dollar than 
can industry and individuals. 

Face to face with increased costs 
and expanded’ activities, your direc- 
tors looked at our reserve and de- 
cided, contrary to Washington ways, 
that we should so far as practical 
maintain our activities on a pay-as- 
we-go basis. 

While the larger companies are 
able to afford staffs to look after 
some of the problems that the smaller 
companies look to the association for, 
the larger companies—cognizant of 
the problems of the industry as a 
whole—were willing to accept, and so 
cooperated in voting, a higher per- 
centage of increase in dues for them- 
selves than was proposed for the 
smaller companies like my own. Since 
the smaller companies also gave al- 
most unanimous support, I feel we 
have seen a commendable demonstra- 
tion of the determination of our 
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membership ot maintain our present 
activities and to do its full part rela- 
tive thereto. Your response is a source 
of pride to your officers and directors 
and will be an inspiration to serve 
you during the year ahead as effi- 
ciently and as effectively as possible. 

Next I want to direct your atten- 
tion to several subjects I consider 
important. 


The first is “How to get the most 
out of your association.” To do so, 
you must know your association, and 
to this end I want to contribute some 
suggestions. 


Most of you know that my own 


firm is relatively small tonnagewise. 
Thus my views and my reactions may 
well be considered as representative, 


Local Phone: 38-2544 


PEANUT MEAL 
CAKE + PELLETS + COTTONSEED HULLS 
Domestic and Export 
COME TO HEADQUARTERS 
THE BRODE CORPORATION 


On request, we will mail you our frequent market bulletins 


SOYBEAN OIL MEAL 


Teletype: ME-260 


at least in part, of those of an av- 
erage member. 

A year ago, a bit awed, I became 
your chairman, the first chosen west 
of the Mississippi River in 25 years. 
One thing I quickly learned is the 
difference in the way our industry 
does business in various parts of the 
country. Most of us are prone, and 
quite naturally, to think of area prob- 
lems only. It was a revelation to me 
to learn how many different prob- 
lems can exist at the same time in a 
nationwide industry. Very soon I 
realized that there were many prob- 
lems outside my own scope of opera- 
tion that were important industry- 
wise. Then I began to evaluate the 
association work from a_ broader 
base. 

The next realization that came over 
me was that no one company, regard- 
less of size, has ever controlled the 
board of directors. There are no 
“Washington blocs” and no cliques 
in our board of directors. Everyone 
on the board speaks his own mind. 
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Action 


CLIP AND MAIL THIS COUPON TODAY! 


Gentlemen: Please send free bulletin explain- 
ing money-saving advantages of Dixie Double- 
Feed Mills. 


LEADERSHIP... 


BASED ON OUTSTANDING PERFORMANCE 


Look at the famous names above. They represent just a few of 
the many leading feed manufacturers that use Dixie Double- 
Action Feed Mills... companies that demand the ultimate in per- 
formance and reliability. When you use a Dixie, you too, can be 
sure of time, labor and money-saving advantages based on 
many years’ experience under all types of operating conditions. 
If you are not satisfied with your present feed mill—if you have 
difficulty in reaching or maintaining desired tonnage—if you 
have any feed grinding problem at all—it will pay you to in- 
vestigate the proved advantages of Dixie Feed Mills. Whether 
you grind 1500 tons or 50 tons of feed per day, you owe it to 
yourself to learn how the Dixie mill, and only a Dixie, assures 
you of more for your money. For details use the handy coupon. 
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The efforts of the association are im- 


partial; they do not favor any mem- 
ber, any, group or any type of mem- 
bers. In fact, all types and sizes of 
manufacturer are represented on a 
geographical basis with equal power 
of expression. I cannot imagine a 
more democratic board and a more 
democratic association. 

I have only one suggestion in this 
direction which is that I personally 
believe a more general appreciation 
of the association work could be at- 
tained by a systematic rotation of 
directors. This would bring more 
members into intimate contact with 
association work. No one can serve 
with a board and a staff such as we 
have without more intensely appre- 
ciating their efforts. There could be 
assembled no finer talent. Yet there 
is other talent galore throughout the 
industry that should be called on. 
New faces are good for any organiza- 
tion. Conversely, the organization is 
good for the new faces. 

It is my personal opinion that some 
definite method can be worked out 
that would assure substantial turn- 
over of directors without forcing the 
retirement of some one or two who 
now and then for unusual reasons 
should be reelected. Further, your 
nominating committee this year also 
urged again the development of a ro- 
tation membership on the directorate. 
You may be sure, therefore, that 
their suggestion will be studied thor- 
oughly. 

Take Problems to Association 

I urge that you take your problems 
to the association office. You may do 
so confidentially if you desire, though 
there is not much that you or I do 
that is not known. For example, one 
of the best operators among us 
cautiously told Walter Berger of a 
serious nutritional problem that his 
firm had. This member had already 
paid claims amounting to several 
thousand dollars for an alleged feed 
deficiency. 

Mr. Berger got into the problem 
and quickly learned that other manu- 
facturers in the area had the same 
problem. Some of the best nutritional 
talent from nearby colleges and from 
industry were called for consultation. 
Working collectively, they had not 
yet found the answer, but the manu- 
facturer who was reluctant to bare 
his problem now knows that his 
firm was merely a common victim 
of a previously unheard of condition. 
No more claims are being paid. This 
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operation as contrasted with indivi- 
dual action. 

Call Walter Berger, Ed Glennon or 
Bill Diamond about your problems. 
They are well informed and capable; 
they will help you when they can. 
Visit the office when you are in 
Chicago. There is no finer, no busier 
group in any office. The association 
cannot carry itself to each of us— 
we are too numerous—but we can 
and should take ourselves and our 
problems to them. 

All of us here are a part of a great 
industry, a progressive force in our 
national economy. We have during 
the past decade kept pace with phe- 
nomenal nutritional developments in 
our agricultural colleges and in in- 
dustrial laboratories. We have quick- 
ly and economically gotten to feeders 
everywhere in practical rations the 
benefits of scientific discoveries. 
Only a few years ago we thought 1% 
of an ingredient in a feed a small 
amount. Today we must, for most 
efficient results, diffuse as little, and 
in some instances even less than, 
one one-thousandth of one percent. 
1/1,000th of 1%. As a result, it 
might well be said that today’s hogs 
and chickens are fed with an eye- 
dropper. 

No anxious mother gives any more 
care in preparing her baby’s formu- 
la than the feed manvfacturer does 
in processing each sack of feed which 
leaves his plant. We are able and do 
diffuse six parts of the new vitamin 
B. in one billion parts of feed— 
think of it, six parts of a vital trace 
ingredient in a billion parts of feed. 
Considering the amazing results ob- 
tained in the last year by the addi- 
tion of vitamin B. to animal and 
poultry rations, I think we may 
truthfully say that never before has 
an industry made so little go so 
far and accomplish so much, 


Challenge of the Future 

With our national population in- 
creasing 2% million and@the world 
population increasing 200 million 
people annually, the problem of pro- 
ducing an even better and ever larg- 
er food supply becomes increasingly 
more vital. Think of the responsibility 
of feeding 25 million more people in 
the U.S. 10 years hence! With the 
wars, pests and drouths that beset 
us at varying intervals and the rapid- 
ly growing demand, our obligations 
will in the future be greater than 
ever before. 

Be aware ‘that this nation could 
find itself short of food for its people 
and short of feed for its flocks and 
herds. It is my opinion, however, that 
soil conservation, soil improvement 
and better farming methods will ac- 
celerate agricultural production be- 
yond our expectations. Further, I 
have faith in our scientists and their 
ability to produce the unexpected 
when most needed. 

Pointedly, where would we be to- 
day without the antibiotics, the new 
vitamins and the overal! better, more 
efficient rations for humans and for 
animals than we had a decade ago? 
The answer is clear; we would now 
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have scarcely enough for mainte- 
nance rations whereas our nation ac- 
tually is better fed today than any 
nation ever before has ever been fed. 
I have every confidence that our 
industry will meet the challenge of 
the future for even greater produc- 
tion. 

Twenty or twenty-five years ago 
the feed manufacturer gave primary 
consideration to price with only cas- 
ual attention to quality. During the 
past 10 to 15 years, a revolution has 
gone on in the feed industry at all 
levels until today the primary objec- 
tive of the feed manufacturer is to 
supply his customers with the best 
values possible. This means provid- 
ing at reasonable prices the best feeds 
that can be made for the ges in 
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LABORATORY SERVICES 


Effectiveness of vitamin B,, 
and antibiotic feed supplements 
in finished feeds evaluated by 
practical chick feeding studies. 


Vitamin D, assays by the A.O.A.C. chick method 

U.S.P. XIV or A.O.A.0, vitamin A assays 

Proximate analyses of commercial feeds, mineral 
determinations, and other vitamin assays 


view. 

Any manufacturer today ane does 
not fortify himself with adequate 
technical knowledge and then who 
does not consistently make the best 
feeds possible, keeping in mind,. of 
course, the economic factors, is 
doomed to failure. The modern feed- 


Write for Details 


P. O. BOX 2059 MADISON 1, WISCONSIN 


WISCONSIN ALUMNI Research FOUNDATION 


ANTIBIOTIC FEED 


VITAMIN Bi, AND ANTIBIOTIC 
FEED SUPPLEMENT 


fermentation 
containing @ guaranteed vitamin B.» potency. For 
all poultry and hog starter, grower, and breeder rations . . . 
also for calf feeds. 


U.S.1. Antibiotic Feed Supplement — an effective antibiotic 
to help your manufactured feed product containing guaranteed amounts of bacitracin. 


feed give top performance— 


needs of the majority of feed manufacturers. It contains 
guaranteed amounts of vitamin B., and bacitracin. 
For further information contect your nearest US). office or write to 


Special Products Division, Dept. FS, US. industrial Chemicals, inc., 
, © Bast 42nd Street, New York 17, N.Y. 


BUS TRIAL CHEMICALS, INC. 
= 60 East 42nd Street, New York 17, N.Y. 
Branches in all principal cities 


/j 
| ae = B 
SUPPLEMENT 
| 
4 
| feed products designed to 
tests by various universities. 
U.S.1, Vitamin B.. and Antibiotic Feed Supplement — This 
i % combination product has been designed to meet the formula 
| 


4 


| 
Avoid Death and Damage Caused by Coc; 


Prevention and effective control of cecal and intesti- 
nal coccidiosis mean increased feed sales. Poultry- 
men in all sections tell of big reductions in damage 
from coccidial outbreaks when they use formula feeds 
that contain MEGASUL Nitrophenide Lederle. They 
report birds brought to early, sound, uniform market 
weights or fine maturity with such feeds. 

Mr. L. I. Cooper of R. C. Cooper and Sons, Eden, 
Maryland, writes: 

“For the past year we have been feeding Southern 
States broiler feeds, which include MEGAsSUL at the 
recommended level. Since then, we have raised about 


*Reg. U. S. Pat. Off. 
**U. S. Pat. No. 2,510,466 


120,000 birds without a sign of coccidiosis in any 
flock. MEGASUL certainly has taken one of our big 
headaches out of broiler raising. 


“Here are the results from two recent flocks: 
Sold 

11-13-50 
14,000 
13,515 

96.5% 


Number of chicks started 
Number of broilers sold 
Percent chicks marketed 
Age when sold 12 weeks 3 da. 
Average weight when sold 3.30 

Lbs. feed used per Ib.of gain 3.30 


MEGAsUL-25| 
drug for preve 
nal coccidiosi) j 
poultry feeds; 
treated, a feec 
is fed intermi, 
With Mec/ 
will find that |] 
feed utilizatic) 
per 100 poujj 
your custome! 
Write us fc 


— 
4 
i= 
oe 
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‘cidiosis! 


% Nitrophenide Lederle is a low-priced 
2ntion of outbreaks of cecal and intesti- 
s by continuous low-level feeding in 
. If an outbreak of coccidiosis is to be 
i containing a higher level of MEGASUL 
ttently for a few days. 

ASUL at a proper level in your feeds, you 
coccidiosis losses are avoided und better 
m, resulting in more marketable meat 
nds of feed consumed, is obtained by 
rs. 


« full information at the address below. 
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For Small Packaging 
in Modern Feed Mills . : 


908 W. Fifth Avenue 


Here is an EXACT WEIGHT 
Scale built expressly for small 
packaging in Feed Mills. This 
unit is rugged . . . works any- 
where regardless ‘of level of the 
floor or low bench . . . visible 
accuracy to % oz. under full 
carrying load of 27 Ibs. Dial 
in full view from any angle 

. weights are covered with 
dust cover to avoid error from 
dirt. It’s 
the most 
popular 
scale for 
small pack-: 
aging in the 
feed indus- 
try. 


Write for 
full details 
today. 


“Sales and Services 
from Coast to Coast” 


THE Gidlah WEIGHT SCALE COMPANY 


COLUMBUS 8, OHIO 


2920 Bloor St. W., TORONTO 18, CANADA 


If you handle aq 


substantial volume of ain, | 


dockage 

The tester uses © 
Itaneously . 

= mechanically between tests. Operates 


quietly, with little vibration. 


ne riddle and three sieves 
. plus aspiration. Sieves 


Write for folder. 


CARTER 


DOCKAGE TESTER 


HART-CARTER COMPANY, 661 NINETEENTH AVE. N. E. 
MINNEAPOLIS 18, MINNESOTA 


Just one call brings you in touch with 
experienced feed specialists who will fill 
your orders at |. S. Joseph, whether you 
call for Linseed Oil Meal, Millfeeds, Clear 
flours, fertilizers, or other specialty items. 
38 years of friendly, efficient service at 
1. S. Joseph, your feed headquarters . . . 
Phone for market quotations today . . . 
Call Lincoln 8431. 


1. $. JOSEPH CO., INC. 


Flour Exchange Bidg. 
Minneapolis, Minnesota 
Lincoln 8431 


ONE CALL BUYS ALL! 


DEHYDRATED 
ALFALFA MEAL 


LINSEED MEAL 


SOY BEAN MEAL 


er is willing to-pay”a fair price for 
feeds that produce results and will 
not indefinitely patronize scantily 
formulated and carelessly fabricated 
feeds. 

That quality cannot be defied s0 
long as the objective is increased re- 
sults on an economical basis was il- 
lustrated in a recent conversation 
with Pierre Renault of Paris, head 
of the French Poultry Assn. and pub- 
lisher of two French farm magazines. 
Mr. Renault visited my office to ex- 
change views concerning feed manu- 
facturing and to find out the basis 
of progress in our industry. 

He stated that manufactured feeds 
virtually passed out of existence in 
France after World War II because 
the manufacturers used during the 
war, either from choice or necessity, 
anything obtainable to make a bag 
of feed with the result that feeders 
became completely discouraged and 
returned to making their own rations 
for all purposes at home. He said, 
further, that there had been almost 
no recovery since the war because in- 
tense resentment carried over from 
low wartime quality and that one 
can now scarcely find a feed dealer 
anywhere. Years will be required to 
reestablish their business. 

The decay of the French feed in- 
dustry is an example of the furious 
impact of an unsound policy and 
brings me to the point that we should 
all be on guard to maintain policies 
known to be sound for us and for 
those whom we serve. Today, our in- 
dustry is treading on ground that 
may easily lead to destructive com- 
petition. Like the French feed man- 
ufacturers, our own enterprises may 
be victimized by our own processes. 
There are efforts brewing in our fields 
today that may take us the way. of 
the French. 


Credit Problem 

To inform you of my fear in this 
direction, I want to draw an analogy. 
Some of us here remember the time 
when sales were for 90-day, 120-day 
and even 180-day delivery, often- 
times guaranteed against price de- 
cline. Many strong firms, buyers and 
sellers alike, ultimately were wiped 
out by long term bookings. Our in- 
dustry today prides itself in having 
learned that long term bookings are 
unsound. Moreover, it has generally 
eliminated the practice. Strangely, as 
we pride ourselves in freedom from 
this evil of the past, we now bow to 
the demand from the sales depart- 
ment for ever more liberal ‘credit. 

I was recently informed that cer- 
tain well established manufacturers 
have already stepped beyond a mere 
credit basis—that, to secure easy 
business, they are consigning stocks 
to their retail dealers. No line of rea- 
soning justifies consignment to re- 
tailers. No more feeding is created, 
no new distributing system is built. It 
merely corrupts and rusts the chan- 
nels of trade. 

We now have chick and poult 
financing, long term feeder credit, 
equipment financing, guaranteed 
profits, consignments to the retail 
store, etc. Where, I ask you, will 
these subversive methods of selling 
take us? Too soon, I fear, we shall 
own the cow, the sow and the hen 
that we feed—or they will own us. 

All may presently be well and good. 
But—as the credit policy softens un- 
der lash of the sales department— 
competition is forced to extend itself 
creditwise. Management becomes in- 
ebriated with this easy way of selling. 
Credit ingenuity dominates the think- 
ing and the efforts. Hard selling takes 
a back seat as the credit craze rages. 

This easy way of getting business 
is as old as it is cancerous, and is 
even more menacing than _180-day 
bookings which we boast ourselves 
rid of. Remember—intoxication may 
be pleasant at the moment but often 
results in a headache. 

The extreme irony of credit mon- 
gering in our industry is that, were 
our best efforts directed to develop- 
ing a volume business on a cash basis, 
we should all be doing today as 


much business as we are doing with- | 


AS NEAR AS YOUR PHONE 


FISH MEAL 


x * * 


‘DICALCIUM 
PHOSPHATE 


Min. 88 B. P. L. 
(about 18% Phos, 


x* 


BONE MEAL 
..-and all Feed Ingredients 


Wire, Write, Telephone 
Quotations 


WOODWARD and 
DICKERSON, Inc. 


1400 So. Penn Square 
PHILADELPHIA 2, PA. 


Telephone LOcust 4-3688 
Teletype PH 109 
Established 1873 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


FULL PRODUCTION 


AND NEWFOUNDLAND 


THIS SAFE WA 


without loss of ey 
Wene accines—not one 


ELMER WENE 
—right vaccine for chicks, growing or TRACHEITIS 


NEWCAST 


and 


VACCINES 


by 
cont? 
or LEGRAPHY 
on | 
/ | 
| 
| 
| 
2 | 
a —yYOU need... 
officially in U. S. Dept. of Agriculture grain 
inspection offices, and state grain inspection 
4 departments. It is used to test grain samples 
| 
10 Wigh St. 10, Mess 
a 
OTHER SPECIALTY ITEMS | 
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out the shadow of credit hazards to 
darken our future. The credit evil— 
and that is exactly what it is in our 
industry—has merely developed the 
marginal feeder at the expense of the 
efficient producer. 

To those of you who represent top 
management I want to say that we 
must not blame our sales depart- 
ment for credit excesses. Whenever 
management approves more liberal 
credit terms, it reserves unto itself 
full responsibility for the results, be 
they good or be they destructive. 
Never blame your sales force and 
never blame your competitor for sins 
that you sponsor. And, remember, 
there is always a competitor ready 
to father one more sin than you sus- 
pect, with the result, temporarily, 
that the business will go to the one 
who sins with greatest abandon. Fin- 
ally there come days of reckoning and 
penitence for the excesses. 

Threat to Future 

Those leaders in our industry, some 
of whom well remember by experi- 
ence past evils of our industry, can- 
not but realize that a daily expand- 
ing credit program is a grave threat 
to the future of our industry and to 
their respective firms. I am sure they 
do because I have heard many of 
them express serious concern when 
merely the broiler market has turned 
sour. What—when the cattle, the 
hog, the poultry and other commodity 
markets all turn cold simultaneously? 

To round out this discussion, I 
want to acknowledge that credit, 
properly used is a valuable and an 
effective tool. It is competition 
that brings on the evil. It is competi- 
tion that makes this credit race. The 
pace is daily growing faster. 

The present trend continuing, every 
manufacturer will be sucked into 
this orgy. Every present advantage 
in credit selling will turn to a lia- 
bility. The price structure of our in- 
dustry will collapse. Quality will give 
way to price. Like the French feed 
industry, we shall then suffer for 
many years. Each of us has the priv- 
ilege and the responsibility of deter- 
mining the level at which he will 
meet competition—on price, on qual- 
ity and on credit. My hope is that 
our great industry will realize, before 
it is too late, that it can maintain 
its growth pace without further ex- 
tending the lavish use of an already 
over used tool—credit. 


Word for Suppliers 

I want to say a few words to a 
group which renders valuable service 
to the feed industry and to the na- 
tional economy. I refer to suppliers 
of the feed industry. Your opportuni- 
ty for greatest service is in periods 
of short supply. During World War 
II ceilings, most of you conducted 
your operations on a high level. We 
are again under ceilings. We know 
by experience that ceilings operate to 
produce shortages which in turn cre- 
ate crises. You suppliers can do a 
commendable job under the most dif- 
ficult and tempting circumstances. 

If we again get into a period of 
shortages, deal out available supplies 
justly. Realize that maladjustment or 


CONSULTANTS 
TO THE 


FEED INDUSTRY 
C. W. SIEVERT and ASSOCIATES 
Room 1336 


221 LaSalle St. + Chicago 1, 1% 


PARRISH & HEIMBECKER 


Export Office — TORONTO, CANADA 
WINKIPEG — CALGARY — MONTREAL 
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selfishness may upset the production 
ecuilibrium not only of your area 
but of the entire nation. All of us, 
suppliers and manufacturers alike, 
should keep in mind that memories 
are long. A customer well treated 
during a critical period will usually 
repay us manifold when orders are 
at a premium and when income is 
dearer. 

Ours is an industry of opportun- 
ity. Our market today is only 60% 
saturated. Our national population is 
increasing. Meat, milk and eggs are 
in better demand than ever before. 
Our future will be determined by the ! 
quality of our products, our sales | 
policies and our credit policies; all 


HANDY WAY TO SUBSCRIBE 


FEEDSTUFFS 
Circulation Dept., 118 S. 6th St., Minneapolis 2, Minn. 


Please enter immediately my subscription to 
FEEDSTUFFS 


0 One year $4 2 Two years $7 
QO Billme O Bill my firm OI am sending payment_ 


will mesh for better or for worse. 
that we can best maintain and ac- 


celerate our pace by hewing always 
to policies known to be soundest for 
us. It is for each of us to do his part 
that we may progress together. 

My final and most ardent thought 
is that peace may prevail throughout 
the world before we meet in 1952. , 
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HATCHERY 
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“Unsnrpessed for quick pestis 

the KELLY-DUPLEX 
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The KELLY-DUPLEX double-geared chain drag 
with motor drive, variable speed control. 


Vertical Feed Mixer with Sacking Scale for weigh- 
integrally with frame. 


Corn Sheller with blower for husks, cobs 


ing after mixing. Built and chaff. 100 bushels per hour capacity. 


The Duplex Mill and Mig. Co., Springfield, Ohio Verticel Feed Mixer Pitiess Corn Shelter 


Gentlemens I want to know more about KELLY-DUPLEX feed Hommermil! Sheller 

mill and elevator equipment, and how to increase my profits 0 Cage Gon 

By planning for lower handling and operation costs, | am (rm Crusher min 

interested in items checked at right. C) Com Scalper Megnetic Sepereter 
Gein Mill Blower 
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Electric Truck Hoist C) Full Line 
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Feeps 
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FTER Joe had helped his wife, 
Mary, with the dishes that 
warm night, he went to the 

living room to read his newspaper. 
In a short time, Mary, clad in a new 
blue and white dotted housedress, 
came and sat beside him on the dav- 
enport. 

As usual, she didn’t interrupt him. 
She merely waited for him to take 
his eyes from the newspaper and look 
at her inquiringly. 

“Joe, dear, I have a question to 
ask you.” 


Mary Has a Suggestion 


“All right, darling,” he said with 
a sigh. “How much does it cost?” 

For a moment indignation came 
into Mary’s blue eyes; then it faded. 
“Don't be so stuffy, dear,” she said. 
“T'm not trying to get any new sum- 
mer clothes—now, at least.” 

Joe brightened. “Oh, that’s cheer- 
ful news—for the present, anyway.” 

“Joe,” continued Mary, “you know 
quite a bit about money and invest- 
ments, don’t you?” 

“I think so,” Joe said. “I run my 
own business pretty well, have paid 


All through June, Dannen Dealers are featuring Dannen Pig Slopper 
with a 15e discount on every bag they sell. Dannen Pig Slopper is a 
popular year round slop feed for pigs and hogs of all ages. Be sure to 
order Dannen Pig Slopper along with other Dannen Feeds and Dannen 
Soybean Oil Meal in a Dannen Mixed Car. Take advantage of the 
Dannen Mixed Car Service to make more profit on the feed you sell. 


all debts, own some property besides 
and have a good sized bank balance.” 

“Fine and good,” Mary said pa- 
tiently, “now if someone wanted some 
information about how to handle 
money, they could go to a successful 
businessman like you, or to the bank- 


Joe pursed his lips; his chest 
swelled a little. “W-well, yes,” he 
agreed. “That's right.” 

“But about 99% of the people would 
go to the banker, wouldn’t they, be- 
cause he is a recognized authority 
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CHECK THESE ADVANTAGES 


The big June Sale celebrating Dannen 
Pig Slopper’s 15th Birthday is another 
profitmaker for Danner Dealers ev- 
erywhere. This June Sale will help 
build your hog feed sales fast. 


V Lower Freight Rates 
V Fresh Stocks 

V Less Money Invested 
V Better Service 


DANNEN MILLS, INC 


ST. JOSEPH, MISSOURI 


in the field,” Mary said, “even though 
you know a lot about money, too?” 

Puzzled, Joe laid down his paper. 
“Say, what the heck is this? First 
you give me credit for knowing some- 
thing about money and investments, 
and then you slap me down by say- 
ing only 1% of the people would go 
to me for “i 


Tilustrates a Point 


“I am just trying to illustrate a 
point, dear,” Mary said patiently. 
“When you try to sell feed, folks 
know that you are wise in feeds and 
feeding, but they’ll believe more what 
the state college of agriculture says 
about feeding than you. The state 
college has authority which is looked 
up to.” 

“Well,” bristled Joe. “I'm honest. 
I’m looked up to by many farmers. 
I'm no crook. I'm—” 

“Wait a minute, darling,” Mary 
said softly. She brought forth a clip- 
ping. “You are trying to sell feeds 
in large quantities. Somebody in the 
state college of agriculture comes out 
with a wonderful bit of praise for 
formula feeds. I suggest you let me 
type some copies of it. We'll mount it 
on pieces of cardboard and stick a 
number of them in every sack of 
poultry feed we have for sale. Get 
what I mean?” 

Joe looked startled. “That sounds 
like something good. What does he 
say?” 

Mary began to read from the ar- 
ticle. “Commercial feeds are used by 
most state poultrymen. A very high 
percentage of feeds for chicks, grow- 
ing young stock, layers and fatten- 
ing birds is mixed and balanced care- 
fully by scientific formula. 

“These feeds have the important 
vitamins, the By, riboflavin and anti- 
biotic feed supplements. 

“The tiny amounts of needed sup- 
plements of this kind are too small to 
be easily added by the ordinary poul- 
tryman. 

“The director of the college poultry 
department finds that an average of 
6.2 lb. of balanced ration is needed 


PRATER 


H. E. CLARK CO. 


your feed 
mixing and 


Simplify 
Reduce 


costs of 
proteins 


Custom made premixes 
for hog and poultry 
feeds supplying 


Biz and antibiotic 
feed supplements 
Vitamins 


Trace 
at correct feeding lev- 


use only 
els, in pure stabilized 5 to 10 pounds 
form to retain feeding per ton 
potencies. 
Contain no Proteins or other com- 
mon ingredients you now have, or 
can easily buy at proper costs. 
Mix feeds that will beat competi- 
tors in quality and price. 


Let us prove to you how others are 
making more and producing «a 
better feed with Kalo Vi-tra-min feed 
mixes. A card or call will bring full 
details without obligation. Act today— 
competition won't wait! ill. 


Quincy, 
THE KALO COMPANY 
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DEPENDABLE 


FOR POULTRY 


Our policy for thirty years has been to make 

Pilot Brand the purest and most economical crushed 

oyster shell that experience, superior raw 

material, loyal employees and management can 

jointly achieve, and then to sell it to consumers 

through national consumer advertising in the leading 
papers and over the radio. 


This unfailing support has constantly stimulated 
sales in the feed store and profitable repeat 
business for them — each year increasing over 
the previous year. 


OYSTER SHELL PRODUCTS CORP. 
St. Louis, Mo 


For this Brush Buy 
—or any other 


SPECIAL GET- ACQUAINTED OFFER 
Van makes this offer—SEND US YOUR oar TODAY 
PUSH ISH BROOMS) 
HAIR—AMPORTED FIBRES MO. 
COUNTER DUSTERS — WAREHOUSE BROOMS — BRANDUSTER — ROLL AND PURIFIER 
327 SOUTHWEST BLVD. . KANSAS CITY 8, MO. 


Van has the brushes and brooms to do any job around feed mills and 
Genuine Hardwood Kiln Dried Blocks DOZEN 
$485 85 $9050 
16” } FLOOR BRUSHES 
REMEMBER— YOU SAVE BY BUYING DIRECT 
VAN BRUSH ‘MFG. me) 
SPECIAL BRUSHES MADE TO ORDER 


elevators — To introduce you to Van's and service — 
1 4” CAR BROOMS 
@ cee 295 31 90 
FROM FACTORY oe GIVE US A TRIAL 
SINCE KANSAS CITY'S LARGEST 1928 
SEND US YOUR REFILLABLE BRUSHES 


BOTH 
TOP THE LIST 
IN PROFIT TESTS 


Both cut feed costs. 


Sine Dine 


PRODUCTS CO. . 


HOPE, INDIANA pisrpiputors 


EAST COAST MID WEST WEST COAST 
AMBURGO COMPANY, ING. FISHEL 

WAYWARD DAVID H. MuRCH 
Kansas City. Me. 


for production: of one dozen eggs. 
Free choice feeding is advised. 

“By all means raise only disease- 
resistant stock, warn experienced 
breeders and feeders. You'll have two 
strikes against you, if you take risks 
with chicks, pullets or any’ poultry 
not guarded by poultry regulations. 

“Feeding tests in the college pens 
show that ordinary grains take care 
of most vitamins, but 13 minerals are 
needed. Besides the base ration, ani- 
mal protein factor or By should be 
supplied in special feeds, etc.” 

Good Authority 

Mary sat back and looked at Joe. 
“This is just what you have been 
preaching to farmers for a long time, 
Joe. Farmers will believe the state 
college more than they'll believe you, 
even though many of them do follow 
your advice.” 

“I'm glad you added that last part 
to your speech,” Joe said. “Otherwise, 
I was beginning to think no one be- 
lieved a word I said. But you are 
right. That's certainly good sales 
propaganda for us.” 

“And,” Mary said brightly, “when 
farmers see this clipping stuck into 
a feed sack on a stick, they'll be 
curious enough to pick it up and 
read it.” 

Joe began to chuckle. “It takes 
someone with an outside view of the 
feed business to tell me something 
like this, Mary. Too many of us feed 
dealers get to thinking that the only 
material we should use to help us 
sell feeds is what we ourselves have 
experienced or the material feed 
manufacturers and suppliers give us. 
But there is often added sales help 
for us in what the state college says 
about formula feeds. It's smart for us 
to use all sources of material that 
we can to boost sales. Thanks for 
that idea.” 

He looked inquiringly at Mary, as 
if he expected her to ask for a new 
suit in payment for the idea. But she 
shook her head. 

“I ask no reward except that you 
take a nice long walk with me, dear,” 
she said. “There’s a wonderful moon, 
and I'm romantic.” 

(To Be Continued) 


Broiler Nutrition 


Advances Explained 


at Kansas Meeting 


MANHATTAN, KANSAS—Recent 
advances in broiler nutrition were 
outlined at the Broiler Growers Day 
program at Kansas State College, 
June 1. 

Dr. Paul E. Sanford, nutritionist 
in the Kansas State poultry depart- 
ment, explained “How to Feed Them 
for Most Economical Growth.” He 
pointed out that a new concept in 
poultry feeding which overlaps the 
field of nutrition, medicine and bac- 
teriology is rapidly being developed. 

“A faster rate of growth than ever 
before possible is now obtained by 
altering the intestinal flora by the 
addition of antibiotics to well bal- 
anced rations containing all known 
nutrients,” Dr. Sanford told the broil- 
er growers. 

He noted that the new antibiotics 
are teaming with vitamin B, to 
promise broiler growers a protein 
supplement which makes chicks grow 
10 to 15% faster and results in more 
efficient utilization of feed than when 
vitamin Bs is fed alone. In addition, 
mortality is definitely decreased, he 
said. 

The Broiler Growers Day program 
was sponsored by the Kansas State 
poultry department cooperating with 
the Kansas Poultry Industry Coun- 
cil and the Kansas Poultry Institute. 


BUYS SCALE BUSINESS 
BROOKLYN—Detecto Scales, Inc., 
Brooklyn, has announced through 
Aaron J. Jacobs, president, the pur- 
chase of the Yale scale business of 
the Philadelphia division of the Yale 
& Towne Mfg. Co., effective June 1. 
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Two Incomparable 
Feed Supplements 
under One Trade Mark 


Improved Sprout -Woal- 
dron roll grinding and 
corrugating facilities of- 
fer you a faster and 
better service thon ever 


requirements ore 
standard or special work, 
for regrinding or re- 
corrugoting your present 
rolls or for new rolls cut 
to your own specifico- 
tions, we can fill your 
needs promptly and with 
complete satisfaction. 
Send us full informa- 
tion on your roll recon- 
ditioning requirements 
and we will forword to 
you promptly our price 
list and a supply of roll 
tags for properly identi- 
fying your rolls. 
Contact Sprout, Wal- 
dron & Co., Inc., 24 
Waldron St., Muncy, Po. 


i | OYSTER SHELL | a a | 
q 
| 
before 
Whether your roll 
ed distributors. TAT | = 
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A Smart Dealer Can Hold 


His Key Employees 


By Edward Schroeder 


HEN labor supply becomes 
Wiis when wages and in- 

centive pay rises, what can 
the feed dealer do to hold the key 
men in his employ? 

“It just doesn’t pay to spend time 
training a man today and going on 
with an intensive program of this 
sort,” says one dealer. “The minute 
you get a man broken into your way 
of business, when you have really 
taught him something, then he quits 
you and goes to take a high paying 
factory job, or some other retailer 


offers him more money and grabs him. 

This is a very common attitude of 
many feed dealers who have a high 
turnover rate of workers and sales- 
people, and it no doubt will continue 
to be a problem for many years to 
come. Other retailers have exactly 
the same problem, Mr. Feed Dealer. 
You are not alone in facing such a 
problem. 

If a man is really worth a lot to 
you, if he produces, if the training 
you have given him is helping that 
whew’ become more valuable to you, 


E.P. MITCHELL COMPANY 


KANSAS CITY 6, MO. 


@ HOMINY FEED 


PHONE GRAND 1554 


"Ang: 
for POULTRY 


VITA-RICH for POULTRY takes 
care of every feed fortification prob- 
lem. All the recommended vitamins are here in 
convenient, ready-to-use form—plus the extra 
value of an adequate quantity of antibiotics and 
Vitamin B::. Thompson-Hayward also offers 
VITA-RICH STARTER-GROWER, containing 
Vitamin B:: but without antibiotics, at a slightly 
lower price. Both are always readily available 
from your nearby Thompson-Hayward ware- 
house, 


THOMPSON-HAYWARD 


AGRICULTURAL DIVISION 


CHEMICAL COMPANY 


¥ 


MASH 


ST.LOUIS HOUSTON DALLAS © WICHITA MEMPHIS CHICAGO © OMAHA DENVER © TULSA 


then you should be able to meet most 
high wage offers which he may get 
elsewhere. The principal thing is not 
to get panicky or discouraged when 
he tells you he has had an offer to go 
elsewhere. Think the situation over 
calmly, do some figuring and make 
your decision. 

Always remember that some em- 
ployees are worth twice in wages 
what others are. It all depends upon 
the work they do, the sales they pro- 
duce, the customers they please. Re- 
tailers who have checked their em- 
ployees emphatically say that some 
workers can do twice the work in 
one day that other employees can do. 
It all depends upon attitude, willing- 
ness, ambition and other factors. Ob- 
viously one key man who can out- 
work, outsell other employees 4s 
worth a lot. You are better off to 
hold him and lose two others. 


Have Other Duties 


Of course, when it comes to work- 
ing harder, only a Hercules could un- 
load twice as much feed from a car 
in a day than could two other husky 
fellows. But your employees do not 
unload cars of feed 30 days of the 
month, They do other jobs, including 
mixing, arranging displays, delivering, 
waiting on customers, selling more 
merchandise, going on canvassing, do- 


VITA-RICH 

for HOGS 
All the basic vitamins 
—plus Vitamin B:: — 
for every type of hog 
feed. 


A-RICH for CATTLE 


Dependable, low-cost fortification. 
Ready to use. No pre-mixing or 
blending required. 


VITA-RICH LAYER-BREEDER 


Convenient, extra-strength fortifi- 
cation for all your egg feeds and 
breeder mashes. 


ing flock service work and many oth- 
er duties. 

What a dealer needs in hiring em- 
ployees and holding them is a long- 
range program. Let the employee 
know what this program is, so he 
can always keep it in mind and com- 
pare it with what he may get else- 
where. Be sure to give him the oppor- 
tunity to earn more pay—there are 
numerous chances to sell, sell, sell 
more merchandise in the feed busi- 
ness, even if an employee has to 
make calls at night and on holidays. 

Set up a vacation program, so that 
he knows just how long his vacation 
will be each year and when it will in- 
crease with length of service. Do 
these things and you will strengthen 
your position in holding the compe- 
tent workers. 

A lot of retailers lose their good 
men, because after putting them 
through a period of sales training, 
they do not provide enough pay in- 
centives for them to make use of 
such experience and training. So 
many retailers expect a key man to 
be satisfied with a paycheck of $5 
a week more than that of the average 
worker. This is not enough. The op- 
portunity must be given to key men 
to earn to the capacity of their abil- 
ity. This may mean $15 to $25 a week 
more than the average pay. 

“Most of our employees are paid 
$40 to $50 a week as regular pay, but 
incentive pay plans bring the top- 
notchers up to $80 a week,” states one 
retailer who has a fine plan operat- 
ing. “We hold our top-notchers be- 
cause they have the chance to earn 
more here through extra sales.” 


Pay Is Earned 
This retailer does not feel that he 
is digging into his pocket for that ex- 
tra pay. He knows that it is being 
earned by the top-notchers through 
the extra sales which they make 


Wanted—PUERTO RICO 
Brokerage Representation 
If you can ship competitively to best 
accounts in Puerto Rico sacked cracked 
corn, scratch, oats, citrus pulp, gh in 
* as well as Lol. we are 
connection with 


FRANK PICO, San Juan, Puerto Rico 


Moss Corp., 535 SthAve., New York 17 


COLLOIDAL 
PHOSPHATE 


An inexpensive source of 
Phosphate to replace 
Bone Meal 


Finely Ground > 
Easily Dispersed 


A proven ingredient used 
by many leading feed and 
mineral feed manufacturers 


Prepared by 
LONCALA PHOSPHATE CO. 
HIGH SPRINGS, FLORIDA 
Distributed by 
WARREN-DOUGLAS 
CHEMICAL CO., INC. 


1517 Burt Street 
OMAHA 2, NEBRASKA 
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Earl E. Branson 


PROMOTED—Earl E. Branson has 
been appointed vice president in 
charge of the Commander-Larabee 
Milling Co. formula feed division, with 
headquarters at Kansas City. The 
promotion was announced recently by 
Ellis D. English, president of the com- 
pany, Minneapolis. 


through their provided opportunities. 
This is the only sound way to look at 
the proposition. 

Individual commission and pay 
plans may work out for some em- 
ployers, and then in other instances 
a group plan may be better. 

For instance, if a feed dealer so 
wishes he can appoint a store man- 
ager from amongst his employees. 
This store manager, a top-notcher in 
selling, can get 2 to 3% more of the 
net profit of the firm than employees. 
Employees can be paid as an incen- 
tive, a certain percentage of profit 
over and above a certain figure. The 
dealer's average net on his invest- 


LOREN V. BURNS 
& ASSOCIATES 
TECHNICAL COUNSEL 


FEED FORMULATION and PRODUCTION 
KANSAS CITY 6, MO. © Baltimore 1791 


+ FEEDSTUFFS - 
MILO-KAFIR-WHEAT-FIELD SEED 


LUBBOCK, TEXAS 
2-8787 
FT. WORTH, TEXAS 
FOrtune 4031 
OKLAHOMA CITY, OKLA. 
Phone 7-3678 


PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 
WRIGHT W. COCHRAN 
1211 Randolph Ave. ‘ 
Phone 7466 
TOPEKA, KANSAS 
QUALITY GOES IN BEFORE THE NAME GOES ON 


ment must, of course, be provided 
first. 

Under such a plan every employee 
in the store knows that he will get 
extra pay the higher the store's net 
profit goes. Therefore it is up to him 
to exert himself to the best of his 
ability if he wishes extra pay and to 
cooperate with other employees so 
that they, too, can do their best. 

Let us suppose that a man is mow- 
ing his lawn on a hot summer day. 
He is sweating hard and he has blis- 
ters on his hands. He looks ahead 
and sees nothing but more green grass 
to mow. It isn’t too pleasant a pros- 


pect. 

Suddenly his wife, clad in a cool 
summer dress, opens the door and 
calls, “Oh, darling, when you are fin- 
ished I have a pitcher of ice cold 
lemonade and some cake for you.” 

The husband now pushes the mower 
with renewed enthusiasm. He has an 
immediate goal before him. He fin- 
ishes that mowing job in a much bet- 
ter frame of mind. 


FEEDSTUFFS, June 16, 1951——41 


HANDY WAY TO SUBSCRIBE 


OC One year $4 


The Northwestern Miller 


Circulation Dept., L118 S. 6th St., Minneapolis 2, Minn. 
Please enter immediately my subscription to 


THE NORTHWESTERN MILLER 
0 Two years $7 


OBillme O Bill my firm OI am sending payment 


Likewise, the properly-trained and 


MOISTURE TESTER 


...in Convenience 


Here’s the new Steinlite Model 400-G Electronic 
Moisture Tester, completely redesigned to combine 
valuable mew advancements and time-tested features 
of previous models. 

And, here’s how the Steinlite helps bring you greater 
returns! Moisture is an important profit factor im your 
business—in buying and selling, in processing and 
storing. The speedy, dependable, easy-to-use Steinlite 
is essential in every phase of your operation where 
moisture content determines price, grade or quality. 
You can make an accurate test in one minute without 
destroying the sample. A Steinlite instantly gives you 
the true moisture content of a wide variety of free- 
flowing materials. Charts have already been prepared 
for more than 200 products. 

This new Model 400-G Steinlite covers a broader 
moisture range than former models—quickly registers 
as low as 114% on peanuts and up to 50% on high 


moisture corn. Meter readings are made more accu- 
rately with a single selector switch. A dial thermometer, 
built into the instrument, makes temperature adjust- 
ments easier. A longer trouble-free life is assured by 
the increased stability of the electronic circuit and 
rugged chassis. Charts are calculated to check with 
government inspection points. Test pads are available 
to check the electrical accuracy of the machine. 

The reliable, economical, constantly improved 
Steinlite, the result of 20 years of continuous research, 
is the world’s most popular moisture tester. Remem- 
ber, too, that for 39 years Seedburo has provided the 
most highly developed moisture testing service in 
America. Take advantage of it by bringing your 
moisture testing problems to Seedburo . . . now! 


Inquire about the trade-in allowance on your 
present Steinlite Moisture Tester. 


CHICAGO 


C Management \ Odobber Grain Firm 
FLOUR Production DISTRIB- Broker Bakery 
HAN EVER | 
| NOW GREATER T 
Greater in Accuracy 
aq Le. 4 
N. K. Parrish 
BROKER JOBBER 
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BOLTED STEEL 
_ GRAIN STORAGE TANKS: 


es 


Your Most Economical Grain Storage! 


Here’s the most economical grain storage you can buy 
from every standpoint of comparison. COLUMBIAN 
Bolted Steel Grain- Storage Tanks give you the advantage 
of minimum initial investment—PLUS minimum mainte- 
nance and overhead—PLUS low cost erection due to 
their bolted sectional construction. 


Ideal for WHEAT —CORN—BARLEY— 
OATS ee SOYA BEANS— Also extensively used 


for storage of cotton seeds, peanuts, rice and coffee beans. Hun- 
dreds are used by all kinds of feed processors. Safe and efficient— 
fire-proof, weather-proof, rodent-proof. Never crack or crumble 
—no caulking or patching required. 


LAST LONGER just how long COLUMBIAN Bolt- 


ed Steel Tanks last, no one knows. None has ever worn out or 
been demolished by tornado or cyclone. Because of the exclusive 
and important details of design of COLUMBIAN Bolted Steel 
Grain Storage Tanks, they continue to prove superior. Users in- 
variably specify “COLUMBIAN” when additional storage is needed 
at their plant. 


Easy Ways to Erect— retaiica, easy - to - understand 
blue-prints for erection are furnished so that tanks may be put 
up with any kind of labor—or a complete Columbian erection 
crew. Foundation specifications and blue-prints are furnished to 
enable your local concrete contractor to build foundation. 


FREE Engineering Service—A11 prelimi- 
nary engineering service for designing tanks 
to meet your particular need and arrangement 
is provided free. Write now for complete in- 
formation. 


Associate Member of the Grain and Feed Dealers National Assn. 


COLUMBIAN STEEL TANK CO. 
P.O. Box D-4226 Kansas City, Missouri 


paid employee can be made to feel 
that every job he performs in the 
store or mill is directly connected 
with a greater amount of pay for him 
under the store’s incentive plan. This 
will give him something to work for 
every day, something he has to keep 
his eye on, and it will give him re- 
newed determination. 

You can “hold them” for the most 
part with such sales training and a 
pay plan. And the plan is not expen- 
sive for you, the dealer, because the 
extra pay comes from the additional 
efforts put in by employees. 

“I guess I'll just pull in my horns 
on this hiring business and try to do 
as much as I can myself and call it 
quits,” some dealers say, when talking 
about the employee problem. “Why 
expand? It’s toa much of a headache. 
Why not take a good living with less 
grief? Why train employees for oth- 
ers and get nothing out of it?” 

This, of course, is the defeatist at- 
titude. The alert feed merchant builds 
his business on this premise: There 
are other men, namely ambitious em- 
ployees, who will work as hard in this 
business for me, just as hard as I do 
for myself, if I can offer them the 
right setup and pay. That will give 
this business not one, but two or 
more hard-working bosses. Such a 


| combination cannot be licked. Such a 
| combination will make more income 
| for all in the final analysis, because 


we are all working for the same goal 
and pooling our efforts. Customers 
will like to buy from an organization 
like that. 

When a feed dealer puts his men 
through a course of training, he is 
obliged to provide them with the op- 
portunity to earn more pay. Custo- 
mers can be sold more feed and other 
farm supplies. Let those trained em- 
ployees of yours show you what they 
can do in this regard and reward them 
when they do out of the increased 
profits. 


POULTRY, FEED MAN NAMED 

DOVER, DEL.—Homer H. Pepper, 
Selbyville, Del., poultry processor, 
dealer and grower, has been ap- 
pointed by Gov. Elbert N. Carvel as 
a member of the Delaware Unemploy- 
ment Compensation Commission. Mr. 
Pepper operates the Pepper Feed 
Service, which sells feed and also 
grows poultry. He is associated with 
Atkins and Pepper, feed dealers of 
Dagsboro, and he is the owner of the 
Selbyville Poultry Co. Mr. Pepper 
is also president and owner of the H. 
and H. Poultry Co. of Delaware. 


Chas. Pfizer & Co. 
Research Team Wins 


Antibiotics Award 


CHICAGO—The 1950 Commercial 
Solvents Award in Antibiotics was 
presented May 29 at the annual meet- 
ing of the Society of American Bac- 
teriologists to the terramycin re- 
search team of the Chas. Pfizer & Co., 
Inc. The award, which consists of 
a gold medal and $1,000, was pre- 
sented by Dr. Walter J. Nungester, 
president of the society, to Dr. G. 
L. Hobby who was designated spokes- 
man for the research group. 

The award committee, composed 
of members of the society, selected 
the Pfizer group for the discovery 
of the new antibiotic, terramycin. 
Studies included the jsolation and 
crystallization of the active mate- 
rial, its chemical and physical char- 
acterization and the determination 
of its toxicity and antibacterial ac- 
tivity. 

Members of the research group, 
who also received individual scrolls, 
included A. C. Finlay, Dr. G. L. Hob- 
by, J. H. Kane, Dr. S. Y. P’an, Dr. 
P. P. Regna, Dr. J. B. Routien, Dr. 
D. B. Seeley, Dr. G. M. Shull, Dr. B. 
A. Sobin, I. A. Solomons and J. W. 
Vinson. 

The Commercial Solvents Award 
was established in 1950 and is ad- 
ministered by the Society of Amer- 
ican Bacteriologists. It is awarded 
to any person or group of persons 
working in the Western Hemisphere 
who have contributed outstanding 
work in the field of antibiotics during 
the past year. 


Controlled 
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DEHYDRATED 
ALFALFA MEAL 
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KANSAS CITY, MO. 


STORAGE 


MIDLAND 


WAREHOUSE CORPORATION 
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Santa Fe Trackage Chicago Great Western Trackage 
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for many years before his retirement 
in 1946, died June 2. He is survived 
by his widow, two sisters and a 
brother. 


AMENDMENT ADDED TO 
OHIO LIVESTOCK BILL 


COLUMBUS — An amendment to 
the Ohio Livestock Remedy Bill (H. 
B. 218), which exempts products 
manufactured under licenses issued 
by the Federal Bureau of Animal 
Industry, has been unanimously adop- 
ted by the Ohio Legislature. 


the legislation, according to Dal Bru- 
ner, executive secretary. 

An institute statement said that 
the organization felt “there are other 
fundamental shortcomings in Ohio's 
existing livestock remedy law and 
plans to prepare legislation to be in- 
troduced in 1953.” 

According to Mr. Bruner, the in- 
stitute believes “that there should 
be a substantial reduction in Ohio's 
present fee schedule or a maximum 
limitation of total fees paid. In addi- 
tion, it feels that all products mov- 
ing in interstate commerce and sub- 
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the Food & Drug Administration 
should be eliminated from the op 
eration of state laws.” 


LEASES FLOOR 


NEW YORK—The Eastman Ko- 
dak Co. has leased the entire sixth 
floor of the new building being con- 
structed at 260 Madison Ave. for its 
subsidiary, the Tennessee Eastman 
Co., Kingsport, Tenn. The building is 
expected to be completed by the end 
of this year. The Tennessee Eastman 
Co. manufactures industrial chemi- 
cals as well as many other products. 


ject to the rules and regulations of 


Harold E. Andrews, Jr., general 
counsel for Dr. Hess & Clark, Inc., 
was retained to represent the Ani- 
mal Health Institute’s interests in 


C. H. KENSER 


Member Omaha Grain Exchange 
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TOLEDO EXHIBITORS — Several 
firms sponsored exhibits of their prod- 
ucts at the 72nd annual convention of 
the Ohio Grain, Mill & Feed Dealers 
Assn. at the Commodore Perry Hotel 
May 28-29. In charge of the Textile 
Bag Assn. booth was Charles T. 
Black, Evanston, Ill. His seated visit- 
or is Charles L. Maddy, Jesse C. 
Stewart Co., Pittsburgh, Pa. At the 
Burrows Equipment exhibit bright 
and early were (left) Lester Sublett, 
New Albany, Ind.; W. D. Sweet, Ev- 
anston, Ill.; and Lester Ohle, Lima, 
Ohio, all Burrows representatives. 
Honegger-Hanley Mills, Inc., Mans- 
field, Ohio, had an attractive display 
under the direction of its representa- 
tive, E. H. Jauch, Mansfield. Boyd 
Martin, Delphi, Ind., representative of 
Seedburo Equipment Co., Chicago, 
Was present to show the “Steinlite” 
moisture tester. In the background is 
W. R. Burke, Columbus, Ohio. Shown 
at the Vogel-Ritt booth, left to right, 
are W. R. Burke, Richard J. Andes 
and Vernon Winebrenner, all Colum- 
bus representatives of the company. 


BROILER GROWERS! Get faster growth ... 
quicker profits ....with BROILER -TRATE 


Broiler-Trate is @ similar vitamun-trace 
mineral concentrate, especially prepared 
to enable you to mix specialized high 
energy broiler feeds. Every tested factor 
known to stimulate growth has been built 


“Just Right” is how Pratts Poultry-Trate or 
Hog-Trate balances feed formulas every time 


dovetail so perfectly with bulk feedstuffs, 


which you continue to buy from eco- 


Here are combined all modern research, 
all vital trace minerals and vitamins, in- 
cluding Vitamin Bj: and antibiotics, into 
carefully blended and stabilized premixes 
for use in simplified formulas. 


RETAIL FEED MAN DIES 


MARTINSVILLE, VA. — Wilson 
Nichols Ruffin, Jr., 72, who operated 
the Ruffin Feed & Grain Store here 


nomical sources, that you can make 
better feeds, often at less cost than 
present formulas. You eliminate un- 
economical buying, storage and control 


Here are cleverly thought out con- 
centrates which take into account the 
nutrients which are already in your bulk 
feedstuffs . . . supplying only those which 
are lacking; building up those which are 
deficient ...so that you may produce 
perfectly balanced feeds, without waste 


or deficiency of a single nutrient. 
Yes, Poutrry-Trate and Hoc-Trate 


of many small-quantity ingredients, 


USE PRATTS RESEARCH FACILITIES 


Pratts Laboratory will check your formu- 


las without charge, so that your feeds 
made with Pouttry-Trate or Hoc-Trate 
will be nutritionally better at lower cost. 


You will receive invaluable advertising 
and sales helps, too. 


Alaska Fish Oil Extractors, Inc. 


Genero! Offices: 4800 $ Richmond Chicago, 
WITH DAWES PRODUCT! CO 
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Exports of Bulk 
Grains Top Those 
of Last Crop Year 


WASHINGTON — The stepped-up 
rate of exports of bulk grains in the 
last three months put the total quan- 
tity of bulk grain exports for the 
current crop year ahead of that for 
the previous year, the U.S. Depart- 
ment of Agriculture reported this 


week. 
For 1950-51 wheat and wheat flour 


exports amounted to 270,765,000 bush- 
els for the period of July-April 30 as 


compared with 260,320,000 bushels. the- 


year earlier. 

Likewise, coarse grain exports ex- 
ceeded those of last year with these 
comparative totals: 1950-51, $204,850,- 
000 bu.; 1842-50, 166,126,000 bu. This 
year’s coarse grain exports consisted 
of approximately million bushels 
of corn, 64 million bushels of grain 
sorghums, 30 million bushels of bar- 
ley and 2.4 million bushels of rye. 

Later reports of lifting of grains 
plus indicated sales of grains for lat- 
er this month now clearly show that 
this year’s export movement of bulk 


BILL MERRITHEW 


FEED INGREDIENTS 


934 PLYMOUTH BUILDING 
MINNEAPOLIS 3, MINN. 
LiL Twx. MP 426 


VITAMINS MINERALS 
PROTEIN FEEDS 


VAN WATERS & ROGERS 
10216 Denton Road DALLAS, TEXAS 
Call Dixon 7561 


grains will reach a new record. The 
May lifting of bulk grains from the 
U.S. will probably be approximately 
1.6 million tons. In any event it is 
clear that the May-June movement 
to export will put our total lifting 
of bulk grains ahead of any previous 
year. 


JOHN B. SMITH DIES 

CHICAGO — John B. Smith, 92, 
oldest employee of the Chicago Board 
of Trade from the standpoint of years 
of service and age, died recently. He 
had been on the payroll of the board 
continuously since 1885. During that 
period of employment, he had worked 
for the exchange in a number of 
capacities, the final five years as an 
attendant on the visitors’ balcony 
where he greeted some 50,000 visi- 
tors annually. He is survived by one 
son, Claude A. R. Smith, Sr., eight 
grandchildren and thirteen great 
grandchildren. 


Compare the Protein, Lactose, 
and osh content of Midwest 
Sweet Dried Whey with other 
dried wheys. The Midwest 
process assures you highest 


HIGH IN FEEDING VALUES... 


Provides more milk proteins, milk minerals, lactose (milk sugar), 
generous quantities of the B-G Complex vitamins, and other 


essential nutrients. 


Never allowed te sour. No Neutralization by addition of alkalis 


midwest. 


PROPERTIES... 


received. 


before drying. Midwest Sweet Dried Whey is wholly, naturally 
sweet whey processed daily at cheese factories throughout the 


HIGH IN HEALTH GIVING LACTOSE 


In the form of lactose, milk sugar promotes better intestinal 
health; the lactose finds its way into remote intestinal parts 
where it is changed to health-giving lactic acid. 


LABORATORY REPORT ON A.P.F.... 


On actual growth test conducted by a nationally recognized 
independent laboratory, samples of Midwest Sweet Dried Whey 
showed the average A.P.F. activity equal to 36 micrograms per 
pound Vitamin B12. Write for a complete copy of the original report. 


SHIPPING POINTS CLOSE TO YOU... 


That means fast delivery and good service in either truck or 
carload quantities. Orders are on their way the day they are 


IOWA INDEPENDENT FEED 
AND GRAIN DEALERS MEET 


FT. DODGE, IOWA—The first 
state meeting of the 14-year-old In- 
dependent Grain & Feed Assn. was 
held here May 25 with Vernon H. 
Plummer, retiring president, in 


Directors elected included Mr. 
Young, George Potgeter, Steamboat 
Rock, Iowa; Harold Nilsson, Geneva, 
Iowa; Kenny Bryant, Allison, Iowa; 
Maurice Jones, Newhall, Iowa; E. J. 
Tiedeman, Fonda, Iowa; H. J. Wicker, 
Rolfe, Iowa; Melvin Dorr, Marcus, 
Iowa; Fred Diekmann, Algona, Iowa, 
and C. C. Brusch, St. Ansgar, Iowa. 

Among the speakers at the meeting 
were John DeYoung, Des Moines, who 
talked on hedging; Mr. Potgeter, with 
a tax report; Hugh D. McMahon, 
mayor of Fort Dodge, and Paul Mar- 
tin, Chicago. 

Resolutions were passed asking for 
a change in policy of taxation of co- 
operatives; that the government give 
small independent businesses “a f. 
share of allocated materials and con- 
tracts”; that county Production and 
Marketing Administration commit- 
tees “do not discriminate by giving 
government corn business to the co- 
op elevators exlusively.” 


DR. DAVID J. PRICE 
DIES IN WASHINGTON 
WASHINGTON — Dr. David J. 
Price, U.S. Department of Agriculture 
chemical engineer until his retire- 
ment in 1949, died in Washington 


| May 28. Dr. Price, an authority on 


dust explosions, had been in govern- 
ment service 35 years. 

Before entering government ser- 
vice he participated in the investi- 
gation of grain dust explosions that 
was supported by the millers’ organ- 
ization of Buffalo, N. Y. following a 
grain elevator explosion in that city. 
In 1915 he developed the agriculture 
department's investigation on grain 
dust explosions. 


NEW DEHYDRATING PLANT 

LARNED, KANSAS —- The new 
Fall River alfalfa dehydrating plant 
here fas started operations and will 
process alfalfa hay from about 1,500 
acres in this area, Paul Barnaby, 
manager, reports. When at peak 
production the plant employs 24 men. 


JOIN SUCCESSFUL DEALERS! 


SELL 


FEEDS 


MILLFEED 


Cash & Futures 
DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone B. A. 5462 Phone L. D. 178 


CENTRAL MILLS. 


_Incorporatec 
DUNBRIDGE. 


| 
| 
DRIED FRESH... | 
Net Weight Lb 
af 
. Deily From Fresh 
vile Suget — 
Not Less Than 42:5 
DRIED MILK COMPA 


Report Nebraska’s 
Retail Sales of 
Feeding Stuffs 


LINCOLN, NEB.—Retail sales of 
commercial feedingstuffs in Nebras- 
ka totaled 455,557 tons in the year 
ended Sept. 15, 1950, according to a 
report by the Nebraska State De- 
partment of Agriculture and In- 
spection. 

Poultry feed sales amounted to 
133,736 tons, including 47,710 tons 
chick feed, 56,794 tons laying mash, 
18,579 tons poultry supplement and 
balancer and 10,652 tons turkey feeds. 

The dairy and cattle feed total 
was 120,957 tons, including 8,250 tons 
dairy feed and supplement, 110,705 
tons cattle feed and supplement and 
2,001 tons calf feed. 

Retail sales of hog feeds were re- 
ported at 45,334 tons, including 17,- 
730 tons hog feed and 27,603 tons 
supplement. 

Figures on sales of other feeds 
included: pets and fur animals, 3,604 
tons; miscellaneous, including all- 
purpose concentrates, supplements, 
animal by-products, vegetable meals, 
etc., that are sold to the ultimate 
consumer, 72,649 tons; unidentified, 
38,552 tons; alfalfa meal, 4,220 tons. 

The sum of all of these figures 
gave a total “commercial feeds” ton- 
nage of 419,054. 

In addition to these feeds, there 
were sales of 26,503 tons mineral 
feeds, including 14,787 for livestock, 
7,376 for hogs and 4,339 for poultry. 


THOMAS KING MARTIN DIES 

ST. LOUIS—Private funeral serv- 
ices were held May 31 for Thomas 
King Martin, 82, veteran grain dealer 
and oldest active member of the St. 
Louis Merchants Exchange. He joined 


SCROGGINS GRAIN CO. 
Dealers ii 


in 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOZVA 


PRopucts 


Distributed in Southern 


Missouri, Arkansas, Okla- 
homa and Texas by 


The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 

: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


128 6th St., Minneapolis 2, Mina. 


He founded the Martin Grain Co., 
of which he was president in 1911. 
He was one of the leaders in the 
grain trade in St. Louis for many 
years, serving as president of the St. 
Louis Merchants Exchange in 1933. 


HALSTEAD, KANSAS—The Hal- 
stead Milling & Elevator Co. here 
has been purchased by the Farmers 
Cooperative Grain & Mercantile 
Assn. of Halstead. The Halstead mill 
tanks hold 200,000 bu. Two other ele- 
vators of the co-op have a capacity 
of 100,000 bu. In addition to its grain 
storage facilities, the Halstead mill 
has a feed room, grinding equipment 
and a bulk storage plant. The origi- 
nal mill, built in 1874, was the start 
of what later became the Midland 
Milling Co. 
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Add Trace Minerals 


. highest possible uniformity. 


It's the MELLO way! MELLO combines Iodine, 
Copper, Zinc and 
Potassium in a single product, scientifically 
balanced, thoroughly blended, completely mixed. 


Manganese, Cobalt, tron, 


All ready to add to your feed. Many leading 
feed manufacturers use MELLO. Write for new 


booklet with full details. 


MELLO PRODUCTS, Inc. 
SENECA, KANSAS 


the Easy MELLO Way! _ 


MELLO Gives You 1 Complete 
Scientifically Balanced Product! 


tions? There is a much easier, less expensive 
way—a way that assures absolute accuracy and 


Problem: 


How to Minimize Undesirable 
Fines and Dusty “Flour” in 
Your Granulated Feeds 


olution: 


Use Allis-Chalmers Style ‘‘N”’ 
Roller Mills and Get Feed Products 
of Uniform Granulation 


EASY TO INSTALL—ECONOMICAL TO OPERATE 


GRANULATION is required 
when producing feeds from corn, 
wheat, kafir...and in making crumbled 
feed from pelleted mashes. 

Too many fines and a too dusty op- 
erating condition is not only irritating 
and undesirable — but unprofitable to 
miller and livestock feeder. 

One good solution to this problem is 
the Allis-Chalmers Style “N” Roller 
Mill. This modern machine has posi- 
tive roll adjustment to ensure minimum 
production of unwanted fines. 

Installed in mills from coast to coast, 
the Style “N” not only produces feed 
of uniform granulation, but pays for it- 
self in a short time by efficiently step- 
ping up peak production output. 


Outstanding Style “NN”. features in- 
clude: long-life Circle-Chill rolls . . . 
smooth-running, efficient roller chain 
differential . . . large diameter journals 
for longer service . . . welded steel base 
and general heavy-duty construction. 

It's an easy-to-install machine with 
rolls available in one, two or three pair 


high. Rolls range from 24 in. to 42 in. 
lengths, 9 in. or 10 in. diameter . . . 
providing wide variation in size selection. 
Get the full story by contacting our 
nearby sales representative or by writing 
to Allis-Chalmers, Milwaukee 1, Wis. 
Circle-Chill is on Allis-Cholmers tredemork. 


Bulletin 0687656 on Milling Equipment 
for the Feed Industry is just off the press. 
Ask for your copy of this handy booklet. 


ALLIS-CHALMERS 


World's Largest Producer of Grain Processing Equipment 


the exchange in 1898 when he was a ee eee 
p broker for the W. L. Green Commis- 
sion Co. A few years later he joined 
G. L. Graham & Co., becoming a | ee 
partner in that firm which changed ~ 
its name to Graham & Martin Co. & 
a 
3 KANSAS MILL SOLD Are you still purchasing trace minerals from \. 
q 
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decision restricting the effects 
of fair trade agreements re- 
sulted in a price war among New 
York department stores. This price 
war may be indicative of a trend 
toward price-cutting on formerly 
“price-fixed” items, and it may carry 
over to all lines of merchandise. 
Although we are in a war economy 
with civilian goods curtailed, there 
has been plenty of evidence of buyer 
resistance. People are not being 
stampeded into buying as they were 
in World War II. Moreover, even 


"Tee recent U.S. Supreme Court 


PRICE CUTTING... 


A Buyer’s Market Could Be Just Around 

the Corner—Dealers Should Figure Any 

Cuts in Relation to Net Profit, Margins 
By Arthur Roberts 


with curtailed civilian production, the 
output of consumer goods may be 
ample to take care of demand. 

In 1930, it was estimated that we 
could make enough goods in five 
months to satisfy consumer demand 
for an entire year. Since 1930 we 
have stepped up productive output 
considerably so that today we may 
be able to produce enough consum- 
er goods in four months to satisfy 
demand for an entire year, and the 
government at this writing does not 
contemplate soaking up for the re- 
armament effort more than 20% of 


the nation’s production and produc- 
tive activity, according to Michael 
V. DiSalle, boss of the Office of 
Price Stabilization. This would total 
about three months of our productive 
capacity, leaving nine months for out- 
put on civilian goods—which should 
be more than enough to supply con- 
sumer demand in any one year. 

Thus, dealers who are dreaming 
about a seller’s market may awake 
to the realization that they must 
promote their wares aggressively to 
keep in the black. 

Danger for Dealers 

All merchants may then be com- 
pelled to reduce prices, even those 
in lines which were not fair-traded, 
because consumers who find prices 
dropping in certain lines will seek 
reductions in all. Where competi- 
tion is keen, there may be consider- 
able price-cutting, at least for a 
time. Hence, all dealers should be 
alerted to the danger of making in- 
discriminate slashes in their wares. 

To understand the problem, one 


+ 


325 WOODMEN OF THE 


222 
WORLD BLOG., OMAHA, NEBRASKA 


fay 3 SALES 


highest quality calci 


plants provide extra 


WEST ADAMS STREET 


gly 3 CONVENIENTLY LOCATED PLANTS 


1 CENTRAL RESEARCH AND CONTROL 
LABORATORY 


CCC's unequalled laboratory and service facilities provide 


mixes for the feed manufacturer. New installations at all 
mand for CCC products. 


LABORATORY 


OFFICES 


um carbonate and trace mineral pre- 


capacity to meet the increased de- 


» went into effect. (See Exhibit A.) 


elements in barter. This 
brought into mental focus with fig- 
ures rather than with words, and 
we offer some tabular calculations 
that show the results of price-cut- 
ting so that the dealer can maneuver 
safely through a critical period. 
Always consider a price-cut in its 
relationship to your net profit and 
margin, not to the selling price. Let's 
assume that your experience figures 
for a prior period are as follows. 
Incidentally, these figures are mere- 
ly illustrative and not intended to 
represent the operating results of 
any dealer in this industry. The fig- 
ures are kept in the low brackets for 
clarity. 


100% 


30,000 60% 
Margin of profit on sales.. .$20,000 10% 
Overhead expense ......... 15,000 30% 
Net profit on sales ........ : 6,000 10% 


On the same volume in a subse- 
quent period, you can’t cut prices 
more than 10% or you see red. 

EXHIBIT B 


5,000 100.0% 
Cost of goods sold ...... 30,000 66.6% 
Margin of profit on sales. . $15,000 33.4% 


Overhead expense 15,000 33.4% 


increase sales 334% to make the 
same dollar profit earned in the prior 
period before the price reduction 


EXHIBIT © 


Reduced selling prices . 
Additional volume needed 
to offset price-cuts .. 


Total volume sold at cut 
Prices 
Cost of goods sold .... 


100.0% 
66.6% 


Margin cf profit on sales $20,000 33.4% 
Overhead -expense—un- 


changed .... 


25.0% 


Net profit on sales ... 8.4% 

The figures under Exhibit D show 
that if you cut prices 10%, you must 
increase volume 40% to earn the 
same percentage of net profit shown 
under Exhibit A. 


Reduced selling prices 
Additional volume n 

to give the same per 
centage of net profit . 


40% incr. 


Total volume sold at re- 
duced prices 
Cost of goods sold .. 


Margin earned on price- 
cut sales 

Overhead expense—un- 

changed 


33.4% 
15,000 


10%°** 


THOMSON SOYA MILL 
Hiawatha, Kanias 


e@ CHICAGO 6 ILLINOIS 


@ 409 CARTHAGE MiSsOUR! 


c= have a clear conception of 
what price reductions do to main ! 
A | 
| 
| | 
EXHIBIT A ' 
Sales $50,000 
| 
Net profit on sales soe 
‘ p FACILI ICE If you cut prices 10%, you must 
Price-cuts, 10% ......... 5,000 
4 RE PR $45,009 
ASK US TO QUOTE 
(Zam CALCIUM CARBONATE COMPANY FEEDS | 
| 


and D are conservative because over- 
head expense is assumed unchanged. 
In actual practice, overhead will in- 
crease with volume, more or less, 
depending on managerial ability, but 
even a slight increase must be offset 
by higher sales increases than shown 
here 


The lower the margin, the higher 
the volume needed to offset the same 
price-cut. Suppose your operating fig- 


ures for the prior period show these | 


ratios. 
EXHIBIT E 
$50,000 100% 
Cost of goods sold ........ 36,000 10% 
Margin of profit on sales. mY 000 30% 
Overhead expense ......... 0,000 20% 
Net profit on sales ....... $ 5,000 10% 


If you cut prices 10% during the 
next period on the same volume, you 


begin to see red. 
EXHIBIT 
$60,000 

Price-cute—10%@ .......++ 6,000 
Reduced selling prices . .$45.000 100.0% 
Cost of goods sold ..... 35.000 77.7% 
Margin of profit on sales. .$10,000 22.3% 
Overhead expense—un- 


Net profit on sales 

Under Exhibit C, a sales increase 
of 33% % is needed to offset a 10% 
price-cut when margin on sales was 
originally 40%. Under Exhibit G, a 
50% increase is needed to offset a 
10% price-cut when margin was orig- 
inally 30%. The lower the margin, 
the more additional volume needed 
to offset the same price-cut. 


EXHIBIT G 

$45,000 
Increase in sales ........ 22,500 50% incr. 
Total volume sold at 

Cut prices $67,500 100.0% 
Cost of goods sold ..... 62,440 717.7% 
Margin of profit on sales. .$15,060 22.3% 
Overhead expense ....... 10,000 (See EB, F) 
Net profit om sales ...... $ 5,060 (See E) 


When the margin on sales is 40%, 
the price-cutting dealer might in- 
crease the ratio of net profit to sales 
and the dollar-profit over the results 
shown in Exhibit C, but as shown 
in Exhibit E, he would have to in- 
crease sales about 50% to do this, 
to wit: 


EXHIBIT H 
in sales 

volume 22,500 60% Incr. 
Total volume at re- 

@uced prices ...... $67,500 
Cost of goods sold ... 45,000 66.7% (See C) 
Margin of profit on 

$22,500 
Overhead expense— 

unchanged ‘......... 15,000 (See C) 


Net profit on sales...$ 7,500 11.1% (SeeC) 

Compare the figures under Exhibit 
C with those under Exhibit H and 
you can see that it is possible to 
earn more profit by cutting prices— 
but—few merchandisers can boost 


GRAINS ® FEED 
INGREDIENTS 
H.V. NOOTBAAR & CO. 


FORSTER MANUFACTURING CO. 
Machines for Modern Milling 
1411 8. McLean, Wichita, Kansas 


Aik Ys te Quote 


Vegetable and Animal Proteins 
Millfeeds, Alfalfa Meal, Molasses 
and other Feed Products 

Telephone—GR 6122 Teletype—KC 370 


the hazard mathematically with the 
formulas shown here. Don’t cut 
prices to meet competition. Do busi- 
ness on your own experience figures. 
If your selling prices are above the 
general level, improve your business 
efficiency and increase your promo- 
tional effort. These are the best ways 
to take the knocks out of your busi- 


ness engine. 

Sound enterprise can be built only 
by knowing your income, outgo and 
profit, determinable from adequate 
and accurate accounting records, and 


then by applying these figures when 
pricing current sales, which should 
be arranged so that the profit can 
be tallied by lines where more than 
one line is sold. One reason for 
injudicious price-cutting is the lump- 
ing of all sales and expenses so that 
loss-lines are not determinable; like- 
wise, the margins earned on the dif- 
ferent lines. A price-cut on a line 
carrying a wide margin may be rela- 
tively safe; the same cut on another 
line may cause a loss. 

If a seller’s market materializes, 
the dealer need worry little about 
price-cutting. He can get his prices 
without dickering. But there are a 
number of signs indicating that our 
economy may experience lower prices, 
at least for a time. Here’s one, for 
example. The division of placement 
and unemployment insurance of the 
New York State Labor Department 
found that workers steadily employed 
for years, were filling out their first 
unemployment benefit claims and 
were pessimistic about finding new 
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jobs, contending that lack of orders 
and lack of consumer demand were 
the basis for their pessimism. These 
workers had been employed in the 
wholesale and retail trade, food proc- 
essing, printing and manufacturing 
More than 2,000 were queried. 

If economic conditions force prices 
down, there isn't much the dealer 
can do about it. But he should know 
what effect the cuts will have on 
his business. Then he is in a better 
position to supervise the reductions 
so that he minimizes loss. A study 
of the tables shown here will be a 
big help to dealers who are pres- 
sured to reduce prices at some time 
in the future. 


See the NEW 


Bulldog HAMMER MILL 


HAMMELL, Inc. 


DOUBLE PROFIT FOR YOU 


Starting 


Urge your customers to start their chicks with Ren-0-Sal tablets in the 
drinking water... Chicks do better... you 


DOUBLE SERVICE TO YOUR CUSTOMERS 


When You SELL 


SELL DR. SALSBURY’S 
Ren-O-Sal 


for use in the drinking water 


Mash... 


get better satisfied customers 


...Why?... Because ONLY Dr. Salsbury’s Ren-O-Sal Gives Chickens 


FASTER GROWTH 


Prevents COCCIDIOSIS 


On our tests with 90,000 birds, those 
treated with Ren-O-Sal average 15% 
faster growth. Experiments of Drs. 
H. R. Bird and R. G. Lille, of the 
U. S. Dept. of Agriculture, show that 
the 3-Nitro 4-Hydroxy Phenylarsonic 
acid in Ren-O-Sal, produces extra gain 
with chickens even when vitamin B; 2 
and aureomycin are in the feed. 


Ren-O-Sal treated birds mature 
quicker...start laying up to 15 days 
earlier, without forcing. Turkeys show 
improved feed conversion. 
PREVENTS CECAL COCCIDIOSIS 

In larger doses, Ren-O-Sal prevents 
the spread of cecal coccidiosis in 
chicken flocks. This added protection 


STARTIN 
MASH 


Greater Profits For You 


Ren-O-Sal is extensively advertised in 
National and State Farm Papers to 
make your sales job easier... profits. 
larger. Order Ren-O-Sal today. Avail- 
able in tablet form for drinking water 
...or powder form for the feed. Prof- 
itable dealer discounts. Dr. Salsbury's. 
Laboratories, Charles City, lowa.’ 


complete line 
of poultry medicines 


volume 50% by cutting prices or us- . 
ing price as sales-bait. The hazard ' 
of loss is much greater than the 
chance of gain, and this is what the 
reader should bear in mind. Price- 
cutting is justified only when you 
want to move obsolete stock or shelf- 
. warmers or when efficient manage- 
ment produces economies that may 
be passed to customers as a good- 
will gesture. 
ie Before price-cutting, analyze your 
a experience figures and then check 
| | “G 
| | | | 
\ 
¢ 
| 
| 
Contains Widely Publicized : | 
j 3-Nitro 4-Hydroxy Phenylarsonic Acid | q 
Ren-O-Sal 
4 
— 
Even With Vitamin B,, And Aureomycin In The Feed — 2 
| 
if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 
; costs your customers nothing extra. 
BHERRING 
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Another New WENGER Improvement 


All 600 and 700 Series now are furnished with — 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Acclaimed by those who have purchased and operated 
them to be the FINEST, MOST EFFICIENT MOLASSES 


MIXER ON THE MARKET. Extremely Accurate, Smooth 
Running, Fool Proof and Sturdily Built, THIS 700 IS 


BECOMING AMERICA’S FAVORITE. 


MOLASSES IS ONE 
OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 
6 DIFFERENT SERIES 
9 DIFFERENT MODELS 
MOLASSES MEAL FEED 
HILMOLASSES PELLETS 


ANY OF OUR MIXERS WILL PROCESS 
FISH-SOLUBLES OR OTHER LIQUIDS 
AS WELL AS MOLASSES 


WRITE FOR DETAILS 


WENGER MIXER CO. 


SABETHA, KANSAS 


Looking for Facts about the Flour, 
Feed, Grain and Baking Industries? 


You'll Find Them in— 
The Northwestern Miller 
1951 ALMANACK 


A complete statistical compendium, revised annually, 
containing 132 pages (7x9 inches) of facts and figures 
on the production, distribution and consumption of ma- 
terials and commodities used and manufactured in the 
fiour, feed, grain and baking industries. 


Standard features: Government Regulations, Price Control 
Orders, Rules Governing the Feed Trade, State Flour, 
Feed and Baking Laws, Definitions and Standards, Pack- 
aging and Labeling Regulations, Mill and Elevator Capac- 
ities, Crops and Commodities, Production and Consump- 
tion, Imports and Exports, Transportation and Storage, 
Farm Animal Population, Feedstuffs Analysis Tables, 
Grain Grades, Average Prices, Trade Customs and Prac- 
tices, Trade Association Roster, and Miscellaneous Infor- 
mation covering every aspect of the Flour, Feed, Grain 
and Baking Industries. 


Please send The Northwestern Miller 
1951 ALMANACK 


| _‘The Miller Publishing Co., 118 8. 6th St., Mpls. 2, Minm. 
| 
| 


Monthly Fairs Pay Dividends 


for Farmers and Feed Dealers 
© By James Acker 


HERE is one monthly farm 

gathering in many small towns 

and cities which brings hun- 
dreds of farmers to those areas, the 
promotion of which usually does not 
cost the feed dealer and other mer- 
chants one penny. 

I refer to the monthly Farmers’ 
Fair or market which is held in so 
many communities. In Wisconsin 
alone there are 41 special Pig Mar- 
ket days every month in 41 differ- 
ent localities where thousands of 
small feeder pigs are bought and sold. 
Buyers come from Wisconsin and 
nearby states to these fairs, and so 
do numerous farmers from near and 
far. 

Just consider, Mr. Feed Dealer, 
what happens when farm folks come 
to such a fair in your town. A farm- 
er may sell 20 to 30 feeder pigs in 
one morning and get $15 or more for 
each one. That gives him close to $500 
eash in his pocket from one such 
deal. He is in your town, his pockets 
full of money. He is in the mood to 
buy feed, farm supplies and a lot of 
other merchandise—and he can pay 
for it, too. 

Multiply this one farmer by 200 
farmers and you have an idea of 
what kind of business was transacted 
at such a fair. Think of the golden 
merchandising opportunities for feed 
dealers and other retailers. And yet a 
lot of towns are not exploiting these 
fairs enough and do not cooperate in 
giving them the proper publicity. 

One of the largest feeder pig mar- 
kets in Wisconsin is at Berlin, Wis. 
It has been in existence for 76 years. 
Another famous one is at Watertown, 
also the home of the celebrated Wa- 
tertown geese. Cedar Grove has also 
had a successful monthly fair for 
many years, as has Hales Corners in 
the southern part of the state. 


A “Variety” Livestock Fair 

At many of these fairs, farmers 
bring more than pigs to be sold. They 
may bring colts, horses, chickens, 
lambs, goats, canned goods and a va- 
riety of items. A newspaper clipping 
says that 60 farm trucks filled with 
small feeder pigs attended one fair 
at Berlin this spring. The trucks drew 
up in one area so that buyers could 
go from one truck to another. 

Mr. Feed Dealer, at a fair of this 
kind—and almost every state has 
them—you will find farm purchasing 
power demonstrated at its highest. At 
Berlin, Wis., during the fall and win- 
ter months, merchants provide hot 
coffee and doughnuts for farmers at- 
tending the fair. The coffee and 
doughnuts are served in the city au- 
ditorium near the site of the parked 
trucks, and the farmers like this 
courtesy very much. 

The idea of pig fairs in Wisconsin 
has spread rapidly in recent years 


when farmers have discovered that 
they can buy small pigs cheaper than 
they can raise them. A farmer who 
has plenty of grain can buy nine- 
week-old deloused, castrated and de- 
wormed pigs from $12 and up per 
pig and then feed them to market 
weights. The farmers who do go into 
the practice of raising pigs have the 
proper equipment and sanitation fa- 
cilities so that young pig losses are 
stnall, The pigs are kept warm with 
electric light bulbs in the pens and 
everything goes well. Such farmers 
usually can bring many small pigs to 
market, sell them at good prices and 
make a good profit on such operations. 

Wherever such monthly farm fairs 
are held, merchants, sparked by feed 
dealers, can do much to make the 
farmers welcome. Cooperation of the 
merchants, too, can help in persuad- 
ing the farmers to spend more of 
their cash at local stores, rather than 
going elsewhere to buy. 

Prior to the monthly fair, it is a 
good idea if the merchants would all 
“plug” the fair in their individual ad- 
vertisements, or subscribe to a co- 
operative page whereby the Farm 
Fair is boosted as such and the names 
of the advertising sponsors listed. 

There is no doubt that publicity of 
this sort will boost attendance at the 
fairs, because farmers are generally 
interested in coming to them even 
if only for social reasons. At the fairs 
farmers meet many people, learn 
many new facts about farming, and 
buying and selling pigs. 

Merchants at Watertown, Wis., gen- 


MIXED FEEDS « PELLETS 
CUBES « ROLLED OATS 
CRIMPED OATS 
FEEDING OATMEAL 
OAT GROATS 
PULVERIZED OATS 


FOR SAMPLES OR QUOTATIONS— 
Write, Wire 


TELEPHONE 44 
TELETYPE PHILLIPS 14 


Phillips, Wisconsin 


THE TEAR GAS FUMIGANT 


RESALE /TEM FoR you! 


night fumigation. 


Write todoy for free folder F551 


INNIS, SPEIDEN & CO. 


117 Liberty Street, New York 6, N.Y. 


OMAHA CHICAGO CLEVELAND 
PHILADELPHIA + SAN FRANCISCO 


Subsidiory throws: ing Co, Los-Angeles, Son 
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FLAMBQ 
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| @ Kills insects ond their eggs wherever grain is stored — farm bins, 
| | “THE SAFER FUMIGANT FOR INSECT AND 
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FLIES TO HOLLAND—Charles Bow- 
man, center, president of Charles 
Bowman & Co., recently appointed 
agents for N. V. Phillips-Roxane, pro- 
ducers of pure crystalline vitamin 
D, and D., recently flew to Amster- 
dam, Holland, to visit the company’s 
plant. Mr. Bowman was accompanied 
by Dr. A. M. Hyma, right, and Willis 
A. Diekema, both of the Bowman 
firm. They are residents of Holland, 
Mich., where the company’s labora- 
tories are located. Mr. Diekema’s 
father, Gerrit J. Diekema, was the 
U.S. ambassador to the Netherlands 
during Herbert Hoover’s administra- 
tion. 


erally support their monthly Farm 
Fair by means of newspaper publicity 
and advertising. Quite a few of the 
merchants also have special sales so 
that farmers attending the fair can 
benefit by buying in local stores. Most 
certainly, these bargain sales attract 
new customers, the Watertown mer- 
chants declare. Once a farm family 
learns to buy in local stores, it comes 
again to buy on other days as well. 

“Our Chamber of Commerce really 
backs up our pig fair,” said a feed 
dealer in a town which has such a 
fair. “We have a yearly dinner with 
farmers as our guests and we discuss 
ways and means of improving the fair 
and of making things more agreeable 
for the buyers and sellers. The farm- 
ers appreciate this attitude on our 
part. They know they can call on us 
for any reasonable assistance in put- 
ting on such an affair. We know it 
means a great deal to us.” 

The city of Oconomowoc, Wis., pop- 
ulation 5,000, resumed its monthly 
Farm Fair five years ago, after hav- 
ing abandoned it for a number of 
years. However, the merchants dis- 
covered that they could not get vol- 
ume farm trade without some such 
event, and so they made arrangements 
to have it held again. They provided 
the proper quarters for such an event, 
advertised it extensively and cooper- 
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CASH AND FUTURES 
ANCHOR GRAIN CO. 
LOYD O. SELDERS—Phone: GRand 7377 
Beard of Trade Bidg., Kansas City 6, Mo. 
Member Kansas City Board of Trade 


Peooucts 


Distributed in Iowa by 


Vv. A. MAGNUSON 
SALES CO. 
660 16th St. 

Des Moines 14, Iowa 

Phone: Des Moines 2-9597 
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ated with farmers in bringing more 
people to it. Special bargains in the 
various stores were offered. 

As a result the Oconomowoc Fair 
has grown steadily and now is a very 
important factor in the healthy vol- 
ume of farm business which the co- 
operating stores are enjoying. 

The monthly Farm Fair is a natur- 


| al, Mr. Feed Dealer, and it costs very 
| little to promote and sustain. For 


one thing it has natural appeal to the 
farmers near and far. Get them com- 
ing to your town to attend such a 


| fair every month, and it won't be 
| long before they'll be coming to your 


store to buy feed and other farm sup- 
plies regularly, too. 


IOWA MILL SOLD 

AUDUBON, IOWA — Morrison & 
Quirk, Hastings, Neb., have pur- 
chased the Nishna Valley Milling 
Co., Audubon, according to an an- 
nouncement by C. R. Clark, manager 
of the Omaha Reconstruction Finance 
Corp. Office: 
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COLUMBIA SOFT PHOSPHATE 


U. S. Dept. of Avieiere tests* indicate this 
phosphate is 69% as available as bone 
meal ... yet it costs considerably less than 


one-half as much (per unit of phosphorus.) 


*Journ. of A.O.A.C., Feb. 1945. 
* * * 


Write for information and prices 4 


COLUMBIA PHOSPHATE CO. 


1007 WASHINGTON AVE., ST. LOUIS 1, MO. 


BIG-NAME FEED 
MAKE BIG-TIME 


says this Pennsylvania Ful-O-Pep Dealer! 


GNDERSON 
| FEED CO. |. 


| FEEDS FOR 
POULTRY AND: 
PLIVESTOCK 


Far-sighted J. K. Anderson, owner and 
manager, sells 1500 tons of Ful-O-Pep 
Feed each yeor. He hos two mixers, 
on oats crimper, automotic scales, four 
trucks, and nine mén to help him take 
core of his trade. 


The Anderson Feed Company's bristling new worehouse 
at Hungerford has storage capacity for 30 cars of feed. 
A newly streamlined showroom adds frontage to the 
building. Ful-O-Pep Feeds helped build this sound, 


AND 
COmPany 


In 1940 
we were 
+++but ®@akin 
Needed realized that feeds 
our Customers brand to Satisty 
Ful-0~pep: 
Pp 
ridely-know, 
Satisfied 
each year. to 1s 
Proud to be 
anks for yo 


Ful.o. 
cooperation, Dealer, 


Sincerely, 


Melvin Houston has been with the com- 
pany for the post three yeors. All out- 
side soles and service work are in his 
department. Richard Anderson, nephew 
of J. K. Anderson, helps handle inside- 
store traffic ond keeps the books. 


4 


feed 0 PIF 


Ful-0-Pep may help you, too, 
build a more successful business! 


Yes, like J. K. Anderson, you'll profit by selling 
a complete line of nationally-known Ful-O-Pep 
Feeds . . . backed by The Quaker Oats Company, 
makers of dependable feeds for over 60 years. 

You'll feel the benefits of the popular MAN 
ON THE FARM radio show, on the Mutual 
network . . . plus hard-selling ads in 60 top farm 
magazines. And Ful-O-Pep District Represent- 
atives are trained to help you build a better feed 
business! 

There may still be a Ful-O-Pep Dealership 
available in your locality. For details, write 
NOW to The Quaker Oats Company, Dept. F-3, 
Chicago 54, Illinois. 


| 
| | 
| — 
| 
| 
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Improving Customer Relations 


Handle the Customer So He Will 
Return to You When He 


Needs More Supplies 


By JAMES ACKER 


Whenever business men get to- 
gether a subject which usually is 
somewhere on the program is “Im- 
proving Customer Relations.” It is 
a term which suddenly seems very 
important to many business men. 

In fact, it is no new idea. Good 
customer relations always have meant 
“handling the customer in such a 
way that he is satisfied and ready 
to come back to your store when he 
needs more merchandise. This defini- 
tion also is applicable to a feed deal- 
e 


Now if a feed dealer does this then 


he need not worry too much abou 
whether or not he is doing a scien- 
tific customer relations job. It is only 
in his concept of customer relations 
as a term that a dealer might make 
a mistake. For the idea of “satis- 


merchandise that he can use. 


A Personal Basis 
Satisfying a customer involves the 


greet him when you see him again, 
the interest you take in him, his fam- 
ily, his known likes, and whether 
you ask him if the merchandise he 
bought from you is meeting his needs. 
All this and a little more goes into 
the job of satisfying the customer 
as all good public relations counsel- 
lors know. And that is why, once in 
a while, you will get anice, friendly 
letter from even the president or 
general chairman of a big business 
from which you may buy now and 
then. Of course the letter may be 
printed or mimeographed or other- 
wise processed. It usually has a 
stamped signature of the president 
or some other higher up, but there 
can be no mistaking the friendly tone. 
You are told your business is appreci- 
ated and the store hopes it can go 
on serving you. 

Even though you know that the 
letter is mimeographed and the sig- 
nature a stamped one, you do feel a 
little better after you receive it, 
don't you? I do, too, when those 


we explore all the corners... 


We explore every corner of the earth to supply raw materials to manufac- 


turers of fertilizers, feeds, chemicals, and pharmaceuticals. If you have a supply 


problem, write, wire or phone us today. 


Branch Offices: 


271 MADISON AVENUE, NEW YORK 16, N. Y. 


Chicago + Savannah + Tampo 


& Bme. 


ESTABLISHED 1880 


processed letters come. It means that 
someone knows we are buying from 
that store and appreciates our pat- 
ronage. 

That is customer relations on a big 
scale in a big organization, where 
the president cannot talk to even a 
small percentage of customers due 
to lack of time for such a vast job. 
But in a small store or organization, 
you, the dealer, and as president of 
your company as well, can talk to 
many customers, can find out what 
they think of you and your business. 
You can show interest in them and 
their dreams and give helpful sug- 
gestions to them. This is customer 
relations of the best type. Why not 
use it more often? 


Interest Appreciated 

Customers do have dreams. These 
dreams may not be your dreams or 
mine, concerning what we wish from 
life, or wish to accomplish, but they 
have the same motivating power. 
Some farmer may fondly contemplate 
having the largest, highest producing 
Brown Swiss dairy herd in the 
county, or the best bunch of porkers, 
or the best laying flock, etc. You, 
as the dealer, can find out these 
things about your customers, and 
they'll love you for trying to find 
out what their interests are. 

The secret of good salesmen is not 
the technical information which they 
give, important as that is, but the 
way in which they get inside the 
prospect's feelings. If you feel that 
someone else likes to do the things 
you like, you instinctively feel friend- 
lier toward that person. Some sales- 
men have that priceless quality. 

I attended a sales conference not 
so long ago and the subject of cus- 
tomer relations came up. I was 
amazed at some of the terms which 
the salesmen used. 

One salesman said that he always 
tried to “butter up” a prospect, as 
he put it. He said that you always 
win more by praising than blaming, 
and so he always looked for some- 
thing about each prospect that he 
could praise. And finding it he would 
butter it up, taking care not to make 
this attention sound too much like 
flattery. 

Now butter is something which the 
farmer and the feed dealer under- 
stand. They use plenty of butter in 
their daily diets. So when you use 
the butter technique on a prospect, 
you certainly should put him in a 
-very mellow mood. 

Another salesman talked about 
sending prospects bulletins, cards and 


EXTRA PROFITS! 


with ANDERSON’'S 


| ANDERSON BOX COMPANY 
INDIANAPOLIS 6, INDIANA 
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to talk to the customer before and 
UNS 
SANA- 
eae 
» 
west 
cre 
‘ t 
rr Popular One Gallon Size 
RUSTING—Ne metal parts te rest corrode. 
@SAFE FOR MEDICINE—Mothing te vei 
EASY TO CLEAN—Jast two parts ler washing. 


FEEDSTUFFS, June 16, 1951-5! 


MEAL 


—from sunlit fields 


National's field-fresh dehydrated 
products are made from the finest 
alfalfa grown ‘across the Land.” 


National is prepared, always, 


to supply high quality meal plus 
an especially satisfying shipping 


service. 


NATIONAL ALFALFA DEHYDRATING & MILLI NG CO. 


LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS, MISSOURI 


| 
The 
Finest 
Alfalfa 
Products 
| Today 
and 
—across Land— 
Tomorrow 
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Distributed by: 
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other advertising material to “sweet- 
en him,” and he dwelt at some length 
on the sweetening effect of good ad- 
vertising which helps a salesman to 
make a sale so much quicker after 
overcoming sales objections. 


Advertising Pays 

“Without a sweetening job it is 
often difficult to sell to the tough 
prospect,” this salesman said. “Just 
some little thing which the prospect 
reads in some bit of direct mail or 
other advertising, may cause him to 
think it over and give me a much 
different reception when I call. That's 
why I am for consistent advertising 
month after month. It sells more 
than we give it credit for.” 

In such instances, consistent ad- 
vertising, too, may be doing more for 
you than you realize. More farmers 
are gradually using formula quality 
feeds. More farmers are weighing 
milk production and feeding accord- 
ingly. More farmers are following the 
feed programs which reputable deal- 
ers are recommending. As a result 
the yield per cow, the eggs laid per 
hen are increasing as is the amount of 
these products per capita in many 
categories. This certainly seems to 
indicate beyond a doubt that a na- 
tional “buttering up” and a “sweet- 
ening’”’ campaign along educational 
and service lines—going on for many 
years—is beginning to have excellent 
results. 

In his own small business the aver- 
age feed dealer can continue to do a 
fine customer relations job. This 
should always be centered around the 
individual customer and his needs. 
If you keep this in mind you will 
have many more satisfied customers, 
for they'll feel that you are trying 
to help them individually—and that 
is what they want. 


DRIED GRAINS PRO- 
DUCTION (tons) 

The Production and Marketing Admin- 
istration reports the following statistics on 
brewers’ dried grains output: 

—1949-50—, 195 0-51—. 


Cumu- Cumu- 
Monthly lative Monthly lative 
October ..... 17, 7,000 4 6,400 
November ... 14,600 31,500 16,300 33,700 
December ... 16.800 48,300 16,200 48.900 
January ..... 16,200 64,500 17,700 66,600 
February .... 14900 79,400 16,400 83,000 
March ..%.... 19,900 99,300 20,400 103,400 
April 19,200 118,500 *19,700 123,100 
22,400 14 
24,200 165,100 
24,900 190,000 
August ...... 24,100 214,100 


September ... 18,900 233,000 
*Preliminary. 
Stocks of brewers’ dried grains on hand 
at plants and warehouses April 30, 1951, 
amounted to 3,300 tons compared with 4,300 


tons March 31, 1951, and 2,300 tons April 
30, 1950. 


Poultry Marketing 
Discussed at Regional 
Fact-Finding Meeting 


BELFAST, MAINE—Poultry mar- 
keting and merchandising and Wash- 
ington developments affecting the 
poultry industry were major topics 
discussed at the regional fact find- 
ing conference staged by the Insti- 
tute of American Poultry Industries 
June 6 at Belfast. 

The conference was held in con- 
junction with the Maine Broiler 
Festival. 

Alfred Van Wagenen, Northeastern 
Poultry Producers Council, led off the 
program with a talk on “We Can 
Whip Our Marketing Problems”—an 
analysis of modern-day marketing 
needs and the industrywide changes 
required to reach these goals. Waldo 
Chick, Chick’s Poultry Farm, led the 
discussion following Mr. Van Wag- 
enen's talk. 

Charles Hawks, Poultry and Egg 
National Board, demonstrated how 
“Poultry Retailing Goes Modern,” 
bringing to life a chapter from the 
board’s special training program 
which is helping retailers use bet- 
ter handling methods to increase 
poultry sales. 

Cliff G. Bowes, National Associ- 
ation of Retail Grocers, discussed 
“What Retailers Need—to Sell More 
Poultry.” Mr. Bowes presented sug- 
gestions from retailers on how the 
poultry industry can make poultry 
a better selling item and a more 
profitable one. Ralph C. Calley, 
Thorndike & Gerrish, led the dis- 
cussion. 

Dr. T. C. Byerly, U.S. Department 
of Agriculture, added new importance 
to the parts breeding, feeding and 
management play in farm-to-market 
quality control. Dr. Byerly’s talk, 
“Sell-Ability Starts at the Farm,” 
was followed by a question and an- 
swer discussion led by Frank Reed, 
University of Maine, and Howard 
Whelan, Brockton Cooperative Poul- 
try Producers, Inc. 

Edward Priebe, Jr., Priebe & Sons, 
Inc., provided an interesting wind-up 
for the program when he delved into 
“The Washington Picture” as it af- 
fects poultry and eggs. He provided 
important information about govern- 
ment regulations and programs. 

Jane Wasmuth, assistant to the 
president, Institute of American Poul- 
try Industries, was chairman of the 
meeting. 
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CHICAGO MEN TOUR 
ALLIED MILLS FARM 
ILL.—An on-the- 

scene visit for the latest in livestock 
and poultry feeding and management 
practices was the goal of members 
of the Agricultural Council, repre- 
senting The Chicago Association of 
Commerce and Industry, when they 
were guests of Allied Mills, Inc., on 
a tour of the Allied Mills Research 
Farm, Libertyville, Tll., en May 25. 
The council group, numbering 30 
men from Chicago firms serving 
agriculture, were greeted by Dr. J. 
E. Hunter, Allied Mills’ director of 
research, who briefed them on the 
history and organization of the farm. 
His associate research director, Dr. 
W. N. MeMillen, conducted the tour. 
Stops were made at the recently 
improved dog and laboratory animal 
section and the farm feed mill where 
experimental formulas are prepared. 
Dairy, poultry and hog specialists 
stationed at the farm reported on the 
progress of test feeding projects and 
showed the council group results 
achieved in the Holstein dairy herd, 
new cross-breeding of swine, feeding 
of runt pigs and work done to in- 
crease rate of gain in broilers. 
After the tour, J. M. Strasser of 
International Harvester, chairman of 
the group, took the visitors to The 
Rustic Manor, Gurnee, Ill., for a 
special luncheon. The tour was part of 
the council’s annual outing. 


SELLS AND RETIRES 
OSSIAN, IND.—Ben Levy has sold 
his interest in the Ben Levy Grain 
Co. to Kenneth Rutledge, who is now 
operating it as the Ossian Grain Co. 
Mr. Rutledge became a partner in 
the firm with Mr. Levy in 1945. Mr. 
Levy has been in the grain elevator 
business in Ossian since 1910. In 
partnership with Louis Stiefel, Mr. 
Levy at one time shared in the op- 
eration of 14 elevators in the area. 
In 1929, the partnership was dis- 
solved, with Mr. Levy assuming own- 
ership of the elevator at Ossian, along 
with those at New Haven, Tillman 
and Eaton. Mr. Levy has retired be- 
cause of ill health. 


SUPERIOR RESULTS 


AT CONDENSED FISH SOLUBLE LEVELS 


The superior values of CONDENSED SARDINE FISH SOLUBLES in poul- 
try and swine rations are now widely accepted. In Drifisol, these fish solubles 
are dehydrated on soybean oil meal to give you all the advantages of fish 
solubles in a dry, convenient, free-flowing form for easy mixing. 


Recent developments indicate that a blend of other anime! proteins as well 
as Vitamin B-12 and the Antibiotics help produce even greater results in 
growth and reproduction. These additional factors are now blended into 
Drifisol at levels proven to be most effective 


SEND COUPON ... 


MY T MIX—High Potency Vitamin Pre-Mix | 
RIBOFERM—Yeast plus Riboflavin and Niacin 1901 East Euclid Avenue 
| 


rfooucts DELUX YEAST CULTURE—High Potency Yeast 


OMALASS—Dried Molasses Product 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 
1202 American Blig 
SEATTLE 4, W Ast. 

510 Lewis Bidg. 
PORTLAND 4, ORE. 


aclos LABORATORIES, INC. 


1901 East Euclid Avenue 
Des Moines 13, iowa 


QUALITY GOES IN BEFORE THE NAME GOES ON 


PENB COMMITTEE—During the American Feed Manu- Fairbury, Il.; H. L. McGeorge, Jr., Royal Stafolife Mills, 
facturers Assn. convention in Ohicago, members of the Memphis; Paul Landau, J. T. Gibbons, Inc., New Orleans; 
Poultry & Egg National Board feed manufacturers’ com- J. H. Konen, Uncle Johnny Mills, Houston; R. F. McLeod, 
mittee discussed plans for raising the feed and supple- Chas. M. Cox Co., Boston; “Uncle Johnny” of Uncle 
| ment manufacturers’ PENB 1951 quota of $30,000. Shown Johnny Mills, representing L. F. Van Stone. Other mem- 
| above, from left to right, are Al Slette, PENB; C. W. bers of the committee, not shown, are R. M. Edstrom, 
Tilson, Farmers Mutual, Inc., Durham, N.C.; Roscoe Hill, Northrup, King & Co., Minneapolis; Max W. Shufelt, 
nat Lincoln, Neb.; J. D. Sykes, Ralston Purina Co., St. Louis; Haynes Milling Co., Portland, Ind.; C. L. Oarter, Alabama 
C. FL Johnson, Crete Mills, Orete, Neb.; E. D. Griffin, Millis, Decatur, Ala.; H. H. Goodrich, Triangle Milling Oo., 
| Allied Mills, Chicago; E. M. Hoffecker, John W. Eshel- Portland, and Richard J. Smith, Andersen-Smith Milling 
| mam & Sons, Lancaster, Pa.; Ben Roth, Honeggers’ & Co., Co., San Francisco. 
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Grain Export Coordination Shows 
Value of Public Relations Work 


By JOHN CIPPERLY 
Feedstuffs Special Correspondent 


WASHINGTON—Concrete evidence 
of dividends from intelligent public re- 
lations work was revealed recently in 
a letter from the Economic Coopera- 
tion Administration to the coordina- 
tor’s office of the North American Ex- 
port Grain Assn. expressing thanks for 
the cooperative efforts of that organ- 
ization in the current grain export 
program. 

When aspects of the huge bulk 
grain export movement were made 
known earlier this year by the U.S. 
Department of Agriculture, the ex- 
port association, a member organiza- 


tion of the National Grain Trade 
Council, offered to create a post of 
coordinator so that the government 
would be accurately informed of the 
activities of commercial exporters. 
This offer was accepted by William 
McArthur, associate director of the 
Production and Marketing Adminis- 
tration grain branch, and it began 
what has been a very harmonious 
working arrangement among -USDA, 
ECA, the Defense Transportation Ad- 
ministration and commercial export 
interests. 

However, apart from this favorable 
condition, the communication from 
ECA clearly sets forth other evi- 
dence of how this coordinator’s office 


OATMEAL and CUT WHEAT 
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Rotary Granulator 


GRANULAR UNIFORM CUT ASSURED 
World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled barley, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,800 to 2,400 Ibs per hour. 

Supplied in 1, 2, 4, 6 Unit Sizes. 
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WINNIPEG, MANITOBA, CANADA 
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Sell Your Customers 


Your customers’ chickens need the calcium and other valuable trace 
minerals found in Mayo’s “Snow Flake” Pure Reef Oyster Shell. 
Mayo’s “Snow Flake” is 100 percent usable—washed, cru 

dried—air floated and correctly graded. Strictly a Quality product 
for Quality Dealers. Write, wire or phone for prices. j 


MAYO SHELL CORPORATION 


NOW IN MAYO’S NEW 
10 Ib, “FEED-O-MAT” 


Something new — the “Feed-O0-Mat” 
Package. A handy, economical, 10-Ib. 
box that is an Automatic Feeder. ¥ 

need this package. Packed (6) to case. 


Houston 1, Texas 


has paid off in financial dividends to 
the government. 

Writing to C. L. Simering, the grain 
coordinator for the exporters ECA 
said, in part, “The movement of grain 
in recent months has been extremely 
large . . . The resultant shipping re- 
quirement has been a basic factor in 
causing ECA to advance monies to 
the Federal Maritime Administration 
to break out ships from our reserve 
fleet . . . The information which you 
have been so kind to furnish us in 
regard to current grain exports has 
been of inestimable help in our day- 
to-day work and our longer range 
planning related to the breaking out 
of ships . . . The purpose of this letter 
is to thank you for your cooperation 
and ask your continued assistance.” 


Saved Government Money 

This is very complimentary, but the 
important point lies between the lines 
and unsaid. That is that, because 
commercial exporters have been able 
to submit accurate current and ad- 
vance information to the government, 
ECA has been able to limit the re- 
commissioning of reserve fleet vessels 
to actual requirements anc! prevent 
an unnecessary breaking out of these 
ocean bottoms. Not only has this co- 
ordination saved money for the gov- 
ernment, it has also acted as a sta- 
bilizing influence on ocean shipping. 
Had there been no coordinating ac- 
tivities on the part of the group and 
the government agencies, it is seen 
that an unwarranted recommissioning 
of reserve fleet vessels would have 
acted unfavorably on the ocean ship- 
ping situation and brought instability 
into that market. 

Export association officials, in ex- 
pressing gratitude to the ECA for 
their formal statement of apprecia- 
tion of the work of their coordinator, 
said that there was praise enough for 
all and that in this connection credit 
should also be given to Clifford Pul- 
vermacher, who has handled the prob- 
lems of bulk grain movements for 
the transportation and warehousing 
branch of USDA. Mr. Pulvermacher, 
working under the supervision of Col. 
Martin J. Hudtloff, chief of these 
USDA activities, has leaned over 
backward to accommodate commer- 
cial shippers and has not attempted 
to show favor to government cargoes 
over those of the commercial shippers. 


The experience of the export associ- 
ation in this field of public relations 
is one which should merit the at- 
tention of everyone dealing with the 
government. Where once only sus- 
picion existed between the govern- 
ment and commercial exporters, there 
is now confidence which will not be 
torn down even if the months ahead 
develop another export pinch as 
USDA undertakes to move heavy 
quantities of grain to India. 

Among *those who helped make 
grain coordination work are the 
McArthurs and Pulvermachers of 
USDA, Henry P. Waegelein of ECA, 
Roger Stewart, who handled the 
ECA procurement aspects, and Rus- 
sell Hudson of USDA, who was on 
the export firing line for government 
exports. 


Harvesting Delay 
Limits Alfalfa 
Arrivals at K. C. 


Rain has held back progress on 
the alfalfa harvest, and, as a result, 
arrivals at Kansas City during the 
week ended June 11 were confined 
to only three cars, all of which 
were new crop and either rain dam- 
aged or undercured; according to the 
Production and Marketing Adminis- 
tration market news service. 

There was only moderate demand 
for baled alfalfa and the light offer- 
ings caused no inconvenience. 

Alfalfa has made a rapid growth 
during the past few weeks. Dehydrat- 
ing plants were behind on their con- 
tracted acreage, and it was likely 
that they would be required to mow 
and suncure some fields which had 
become coarse and stemmy. The 
quality of first cutting was expected 
to deteriorate rapidly unless har- 
vesting operations will be resumed 
promptly. 

At Kansas City one car of old 
crop alfalfa sold at $30 ton and 
one car of new at $24 and one at 
$22 ton. No attempt had been made 
as yet to establish alfalfa quota- 
tions on a basis of the new crop. 
Prevailing nominal quotations: No. 1 
$33.50@35.50, No. 2 leafy $29.50@ 
33.00, No. 2 $26@29, No. 3 leafy 
$23@25.50, No. 3 $19@22.50, sample 
grade $16@18.50 ton. 

Continued rains retarded dehydrat- 
ing operations in the Platte Valley 
of Nebraska. No baled alfalfa was 
reported shipped, but 48 cars of de- 
hydrated meal left principal loading 
stations. A few growers had started 
to harvest by the suncured method, 
but weather was so unfavorable that 


LACTO-VITA 
Devold’s Pure Cod Liver 


Devold’s Cod Liver Oils with Vitamins added 

Marden’s Feeding A & D Oils 

Dri-Dee3—Brewers’ Yeast—Wheat Germ Oil — 
Dried Milk Products 


No Order Too Large—None Too Small 


LACTO-VEE PRODUCTS COMPANY 
DAYTON 2, OHIO 


FOR-CLO 


Oil — Veterinary Grade 


MANGANESE SULPHATE 


HIGH UNIT 


For Animal and Poultry Feeding 


Available in carload or less-than-carload quantities 


BONEWITZ CHEMICALS, INC. 


BURLINGTON, IOWA 


| 
: 
| 
; 
. 
SINGLE UNIT CUTTER 
| 
aq * 
NEW-IMPROVED 
PURE REEF 
“OYSTER ‘SHELL. 
| 
= — 


AT CENTRAL CONVENTION—Speakers at the Central Retail Feed Assn. 
convention in Milwaukee June 4-6 discussed a wide range of topics of current 
interest to the industry. Shown above are some of them in action. Left to 
right: Dean R. K. Froker, College of Agriculture, University of Wisconsin, 
who discussed industry-university cooperation; Ray B. Bowden, executive 
vice president of the Grain & Feed Dealers National Assn., whose topic was 
“Political Hands in Your Pocket”; Donald R. Guptill, Producers & Consumers 
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Co., Inc., Genoa City, Wis., president of the association, seated with B. M. 
Crain, Rosendale (Wis.) Flour & Feed Co., secretary-treasurer; E. H. Fallon, 
Cooperative G.L.F. Farm Service Stores, Ithaca, N.Y., who discussed the 
firm's merchandising operations; Earl ©. Corey, chief of the grain, feed and 
agricultural chemical branch of the Office of Price Stabilization, who talked 
on controls. The convention and National Feed Industry Show, held con- 
currently in the adjoining Milwaukee Arena, drew a record crowd of 2,100. 


very little had been stacked or baled 

from windrow. Many dehydrating 

plants were far behind on receipts 

of hay which they contracted. Pas- 

tures were in excellent condition, 

of though small grains did not look 

| good, many fields showing poor 
: stands badly infested with weeds. 

The praire hay market a’. Kansas 

City remained dormant, with*arrivals 

confined to four cars, all of which 

were undisposed of as the period 

closed. Demand for praire hay from 

local feeding interests and intransit 

feed lots was exceptionally light, re- 

flecting the light movement of live- 

stock. Nominal quotations by grade 

were unchanged: No. 1 $19.50 and 

up, No. 2 $18@19.50, No. 3 $15@ 

17.50, sample grade $11@14.50 ton. 


NORTHWEST FEED GROUP 
PLANS OUTING JUNE 25 


MINNEAPOLIS While keeping 
its fingers crossed for a sunny day 
June 25, the committee in charge of 
the Northwest Feed Manufacturers 
Assn. golf outing is rapidly complet- 
ing plans for the “biggest” party of 
its kind ever staged by the organiza- 
tion. 

Harry G. Cowan, Spencer Kellogg 
& Sons, Inc., and Phil Knowles, co- 
chairmen, with the help of their com- 
mitteemen, hope to top the two pre- 
vious summer parties in attendance, 
prize selection and an all ‘round good 
time for members and their guests, 
Mr. Cowan said thig week. 

The outing will be held June 25 at 
the Minneapolis Golf Club, site of 
last year’s party. Prizes will be 
awarded to the member shooting low 
gross and to other golfers on the 
Peoria handicap system. 

A bait-casting contest also has been 
arranged by George Anderson, Fruen 
Milling Co., with appropriate prizes to 
be awarded. Door prizes also will be 
passed out. 

Reservations and pre-payment for 
golf and dinner should be made with 
Mr. Cowan, and tee reservations with 
J. C. North, Nutrena Mills, Inc. 


FEED FIRM REORGANIZES 

BAKERSFIELD, CAL.—Reorgani- 
zation of the board of the Interna- 
tional Fertilizer & Feed Co. was an- 
nounced recently. Resigning from the 


Levent 


ACCURATE MIXTURES 
GENUINE INGREDIENTS 


MARDEN-WILD CORP. 


800 COLUMBIA ST., SOMERVILLE 43, MASS. 


board. were Frank Jeppi and W. B. 
Camp, Sr., whose interests were sold. 
They were replaced on the board by 
Sam H. Rudnick and Donna Amen- 
ta. Officers now include Harry Amen- 


ta, continuing as president; Oscar 
Rudnick, vice president; Grant P. 
vice president; 


Border, 


Boyd, secretary; Sam J. Amenta, 
assistant secretary, and Sam H. Rud- 
nick, 


Russell Eshelman, manager of the 
feed mixing division, Dr. 
Herman L. | | Clark, Inc., Ashland, Ohio, and sev- 


eral members of his staff will be at 

the company’s booth at the conven- 

tion of the International Baby Chick 

Assn. in St. Louis, July 17-20, the 

company announces. The display will 
feature the firm's new product for 

medicatinjy; feed for the prevention 
| of coccidicsis. 


treasurer. 


1.B.C.A. EXHIBITOR 


Hess & 


Special, 


FORTIFIED CONDEN SED BUTTERMIL' 


ON ALL 5 BROWNING TURKEY FARMS in Win- 
chester, Ky., Broad Breasted Bronze Turkeys are 
fed a planned diet of Blue Ribbon Special. Feed- 
ing of Blue Ribbon starts in the brooder stage and 
continues for 5 months. Fall finds the Browning 
Pure-bred back on Blue Ribbon getting a quick and 


profitable finish for market. 


this proof of performance 

for turkey, duck, pig 

and poultry breeders 


for pigs, poultry, y, turkeys, ducks 
THE 


RANGE VIEW ON THE 
BROWNING TURKEY FARM 


GREATER GRAIN INTAKE! Blue Ribbon builds ap- 
petites, thus producing turkeys above average in 
health, weight and amount of white meat. This is 
the main reason for Blue Ribbon’s use on the 
Browning farm. Other important reasons are in- 
creased egg hatchability, and disease protection. 
Normal diet is 1 part Blue Ribbon and 9 parts 
grain, machine mixed. Turkeys with Coccidiosis and 
other diseases are fed a special Blue Ribbon diet. 


TO INCREASE profitable poundage, egg hatchability and to lower 
mortality order Blue Ribbon Special. It’s carefully compounded 
to give your stock the vitamins and minerals necessary for 
healthy, profitable growth. 3 types available. FORTIFIED PIG 
BUTTERMILK with vitamins D&G, FORTIFIED CHICK 
BUTTERMILK with vitamins D&G and BLUE RIBBON SPE- 
CIAL for general feeding. 


‘MERCHANTS. CREAMERY co. 
536 Livingston St. Cincinnati 14, Ohic 


largest 
the wor 
| 
for healthier, hee 
more prot 
P= 
OILS 
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How to Plan 
and Develop 
a Long Range 


A FEEDSTUFFS 


FEATURE 


Sales Training Program 


By Martin Francis 


RACTICALLY every shoppers’ 

survey made in the nation in re- 

cent years mentions the great 
need for better training of those who 
sell in retail stores. 

It has been pointed out that sales 
volume in many retail fields could rise 
phenomenally if only the sales per- 
sons would do better selling, handle 
customers better and explain mer- 
chandise more expertly in order to 
create more demand. 


ONLY 
Sulfaquinoxaline 


Prevents and Controls 


Profit-robbing coccidiosis in chickens or turkeys may be . 
caused by at least seven different species of coccidia. Your 
customers’ flocks often are exposed to two or more species 
at the same time. That's why they need the maximum pro- 
tection supplied by a product that is effective against seven 
poultry coccidia that may be found under farm conditions 


today. 


Include Sulfaquinoxaline in your feeds; give your customers 
the only product available to you that prevents and controls 
coccidiosis outbreaks caused by any one of these seven profit- 
killers. Proved effective in hundreds of millions of birds, 
Sulfaquinoxaline has reduced coccidiosis deaths from more 
than 20 per cent to less than 2 per cent. 

Backed by extensive advertising in leading poultry and 
farm journals, demand for Sulfaquinoxaline is constantly in- 
creasing. Don’t let your customers risk large losses due to 
hard-to-control or multiple infections. Get Sulfaquinoxaline 
into your feeds today and give your customers the maximum 
protection they expect in an anticoccidial feed. 


SULFAQUINOXALINE 


But when the feed dealer sits down 
to work out a sales training program, 
he is confronted with the long-range 
factor of the job. He wants the sales 
training program to be continuous; 
he does not want it to cover too 
short a time, result in a sales in- 
crease and then lag, along with a sub- 
sequent drop in selling efficiency and 
sales volume. 

Usually the feed dealer and his re- 
tailer friends turn to their manufac- 


Outbreaks Caused by 
ALL SEVEN (7) COCCIDIA 


Additional reasons why feed manufac- 
turers insist on Sulfaquinoxaline: 
1, Effective in small, economical quantities . . . 
2. Efficient—birds require less feed per pound of gain . . . 
3. Safe—does not interfere with egg production or hatch- 


4. Profitable—promotes uniformity, produces thriftier, 
healthier birds 


5. Versatile—effective the year ‘round under a wide variety 
of climatic conditions . 


6. Checks acute fowl cholera mortality. 


SEND FOR FREE FOLDER 
IMustrated folder gives practical information on feed levels of 
Sulfaquinoxaline necessary to prevent and control coccidiosis 


more easily, how to please customers 
and how to sell more goods. 
All this is valuable training, but 


Let me illustrate what one retailer 
did to solve this problem. His store 
is located in a small city and he has 
a large farm trade. He early realized 
the needs for sales training after the 
war and he started his program on a 
twice a month basis. At the present 
time he has one monthly sales train- 


MERCK & CO., Inc. 
Manufacturing Chemists 


RAHWAY, 


In Canada: MERCK & CO. Limited - Montreal 


out! ks. Mail coupon today. 


MERCK & CO., Inc. 
Rahway, New Jersey, Dept. FB-# 1 


Please send us......... ies of your folder Coccidiosis, | 
Its Prevention and Control with Sulfaquinoxaline. 1 


! 
Name....... 
L 


ing meeting, because he feels this is 
now sufficient. 

But at first, he felt that there was 
so much sales training to impart to 
the employees that a meeting was 
needed twice a month. And it seemed 
as if this was the right approach at 
the time. The retailer started his 
meetings by talking to his employ- 
ees about the store policies and the 
relationships between the employer 
and the employees. 


Program Lags 

This was good material and it re- 
quired two meetings to get it across. 
Then the retailer followed up with 
talks by manufacturers’ representa- 
tives. They gave employees talks 
about products they sold and thus 
imparted merchandise knowledge. 
The program went along like this 
for more than six months, and final- 
ly the retailer sensed something was 
wrong. Interest was lagging; he could 
feel it—but what to do about it was 
a problem. 

Finally the retailer decided that 
what the training program needed 
was participation by the employees 
in the planning and carrying out of 
the campaign. He asked one of his 
best employees to give a talk at the 
next meeting, detailing the duties of 
his department and how he handled 
customers. The talk was a success, 
because the speaker was relating ex- 
periences which were common to the 
rest of the employees. After the talk 
they asked many questions, and all 
had a better understanding of this 
employee’s job than they had had 
before. 

As a result of this talk, the employ- 
er and his employees worked up a 
new approach to the sales training 
program. They now have four manu- 
facturers’ talks a year, plus two talks 
by advertising and merchandising ex- 
perts. However, they sandwich in 
these “outside” talks between the 
talks by employees themselves. 

“The program is working out ex- 
celiently on this basis,” says the re- 
tailer. “The first thing that has hap- 
pened is that every employee who is 
called upon to give a talk really 
buckles down and analyzes his job. 
By so doing he is able to find spots 
where he can improve himself, and 
this is a gain all by itself.” 


Better Understanding 
The merchant says that all his em- 
ployees now have greater confidence 
because of their participation expe- 
rience in the sales training program. 


COLLOIDAL CALCIUM PHOSPHATE 
Distributed by 


M. A. McCLELLAND CO. 
Dwight Bldg. - Kansas City 6, Mo. 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 


Distributed in Mlinois, 


Indiana, Ohio and South- 
ern Wisconsin by 
HALL SALES COMPANY 
1313 Ridge Avenue 
Phone: Greenleaf 5-0225 
EVANSTON, ILLINOIS 


OFS IN BEFORE THE NAME 


| turers and jobbers—sources of sup- 
ply—for the initial ammunition nec- ‘ 
essary to launch a sales training pro- 
- gram. This imparts a great deal of 
merchandise knowledge to the em- = 
ployees, shows them the relation of 
; this knowledge to higher individual 
z sales achievements. These manufac- 
turers representatives can also give a i 
dealer’s employees considerable infor- 
PO after the dealer has called on all j 
. the manufacturers’ agents available 
| to him—then what? What can he do . : 
to keep the sales training meetings 
going from this point on? 
| 
| 46. 
‘ | 
| 
| ability . . . 
| 
= 
: 
QUALITY Gi GOES ON 


They know that they and their jobs 
are important, and this makes them 
more loyal. Another benefit that can 
be gained from such discussions, says 
the merchant, is that most of the 
employees now have a much better 
understanding for the problems of the 
others. This naturally results in bet- 
ter efficiency. 

The retailer grins as he recalls how 
a delivery man got up at one of the 
meetings and told the rest of the 
employees the troubles of a man who 
must deliver merchandise to the pub- 
lic, and how his job would be much 
easier through better cooperation 
from the inside store staff. 

Because of the sales training pro- 
gram, this merchant’s employeés are 
able to move from one section of the 
store to another, in an emergency, 
and do a good selling job in someone 
else’s department. 

The retailer states that he believes 
his sales training program will run 
along very well for a few more years 
now. He and his employees always 
bring up topics they want discussed, 
and they ask for volunteers to pre- 
pare a talk on the subject for some 
future meeting. There is a lot to 
learn about every employee's job, and 
it often cannot be covered in one 
talk. 

Along with this sales training pro- 
gram, the retailer hes instituted a 
sales incentive plan. He finds that 
through the sales training program, 
his men are earning more pay be- 
cause they are alert to more oppor- 


training program that will win more 
business and profit and develop bet- 
ter, more efficient employees. 


FEED MILL OPERATOR DIES 


NEKOOSA, WIS.—Robert A. Bep- 
pler, 68, for 43 years operator of a 
feed mill in Nekoosa, died at his 
home May 29 following a year’s ill- 
ness. He established the business in 
1908 as a flour mill. After two fires 
which destroyed the mill, the flour 
end of the business was discontinued 
and only the feed mill was rebuilt 
after the second fire in March, 1941. 
His widow, two sons and a daughter 
survive. 


ALFALFA MFAL OUTPUT 
March, 1951, With Comparisons 


The Production and Marketing Admin- 
istration reports the following statistics on 
alfalfa meal output: 


YOUR 
PROFITS 


wis 
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Ps 


400 
mochine picked corn 


SEPARATES shelled corn from 
husks ond cobs, with top shell ow 
percentage. 


tunities to serve the public well and ahi Suncured Dehydrated Total 
sell more merchandise. April*® ...... 11,900 22,400 34,300 

Training films also are useful in —— - 16,000 22,100 38,100 
the sales training program for an av- | aprii_ ....... 13,200 37,600 60,800 
erage sized firm. These are available | March - 17,900 22,800 40,700 ; 
through business and trade associa- | {°"4)"Tyso" 
tions, business machine companies 233,800 900,900 1,134,700 
and other sources. They often offer a | “Yar, 1950..201,300 806,500 1,107,800 
welcome change in the character of “quate 
the sales training programs and give Stocks of Alfalfa Meal at Producing 
it variety. Plante (tons) 

: Suncured Dehydrated Total 
training program makes an employee | 
more alert to sales opportunities,” | April 30, "se 28,300 19.500 47,800 

J N shells, separates and air cleans the corn 
Says: and removes cobs, husks, silk and dirt ; 


@ You'll take care of more customers in less time, eliminate 
long line-ups and delays, and make more money — quicker — : 
with these newly improved, more durable, more accessible 
Triumph Zip Cob Blowing Corn Shellers. They shell even 
poorly picked corn full of husks, or high moisture corn — 
separate out the cobs and husks with minimum corn loss — air 
clean the shelled corn, and blow the cobs, husks and dirt through 
piping to an overhead bin or outside pile. Just one machine 
does everything. There are no screens, no cleaners or cob con- 
veyors to buy and install. No major building changes. No high 
millwright costs. All moving parts are mounted on just one 
through shaft, and driven with just one motor. These new 
Triumph Zip Cob Blowing Corn Shellers, will give you years 
of profitable service. Don't delay. Send the coupon today. 


“Variety adds interest to 
life... and selling a variety 
of top - quality ALDEN 
Ground Limestone Products 
makes your profits more in- 
teresting, too!” 

The following ALDEN 
Ground Limestone Products 
are manufactured by the || 
lowa Limestone Company: 


THE C. O. BARTLETT & SNOW CO. 
6249 HARVARD AVENUE © CLEVELAND 5, 


* “ALDEN” Calcium Carbonate (untreated) 
¢ “ALDEN” Calcium Carbonate lodized 
* “ALDEN” Calcium Carbonate Manganesed 


* “ALDEN” Calcium Carbonate lodized and 
Manganesed 


* “ALDEN” Calcium Carbonate Free-Flo 
* “ALDEN” Calcium Carbonate for Pellet 


hine 


THE C. O. BARTLETT & SNOW CO. 

6249 Herverd Avenve, Clevelend $, Ohie 

‘ Please send me catglog, price ond delivery information on the 
 newty improved, more durable, more gccessibie Triumph Zip Cob 
_ Blowing Corn Shellers. 

1 aged capocity to hondle bushels per hour. 
Nome 


For Prompt, Friendly Service Write, Wire or Call 


IOWA LIMESTONE CO. 
BANKERS TRUST BLDG. DES MOINES, IOWA 


INCREASE 
pay by putting 
employees.” 
feed operation, a good sales training efficiently. 
program is worth while. Take the o 
and talk it over with them. 
what you want to do and ask for their 
suggestions. You can institute a sales o he 
| Conveyor” to buy and 
SAVES POWER. Just one motor 
n SAVES UPKEEP. Less machinery 
shaft. Only two beorings to 
lubricote. 
Owner Sey* 
: feed profitable. Best 
Ever \ 
Lie 
3 
a 
8 q 
7 
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Classified Ads 


Geatied abvertieomen its aceepted until Rates: 15¢ per word charge ditional ch d for for replies. 
each week for — 10¢ word; Classified advertising rate 
n~ following Saturday. Changes of ad: $1.50 minimum. Count words for commercial advertising. Advertise- 
vertising copy in sift her for direct reply or keyed care ments of new machinery, products and 
ments must be received by closing date office. If advertisement is keyed, services pted for at mini- 
of Saturday preceding date of issue. care of this office, 20¢ per insertion ad-_ pay Fe hf —— 
MACIENERY FOR SALE MACHINERY FOR SALE - MACHINERY WANTED 
WHIRLAW. CAR LOADERS | FOR CALIFORNIA PELLET | WANTED TWO SUPER 
—J. B. Ss Mill Machinery, Jefferson molasses mixers. Wenger —May consider Duo for other 
City, Mo. Mixer Co., Sabetha, Kansas. Address Min- 
2, Minn. 


25 TONS, AS GOOD AS 
year. A. Gluck, 


TRUCK SCALE, 
new. Used less than one 
Dublin, Ohio 


FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, § H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn. 


BLUE STREAK 2030 HAMMERMILL, WITH 
40 H.P. rebuilt motor. Directly driven 
and in perfect condition, Practically new. 
$750. Rolla Feed Mill, Rolla, Mo. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electrie mo- 
tors or any other equipment, write J. B. 
Hagan Mil! Machinery, Jefferson City, Mo. 


FAIRBANKS - MORSE DIESEL MOTOR, 
model 36 A, 4%, 60 H.P.; 1,300 R.P.M.; 
electric starter and batteries; recendi- 
tioned. Address 698, Feedstuffs, Minne- 
apolis 2, Minn. 


FOR 
used, portable, cheap. 
& Co., 409 


SALE—SEWING MACHINE, SINGER, 
McLaughlin, Ward 
8. 23rd 8t., Jackson, Mich. 


TWO-TON 8 HOWES EUREKA HORI- 
zontal feed mixer, excellent condition 
Edgewood Milling Co., Edgewood, Texas 


WILLIAMS NO. 18 METEOR HAMMER. 


mill. Seven-foot cyclone collector. Good 
condition. Price $2,000. Address 2807, 
Feedstuffs, Minneapolis 2, Minn. 


FOR SALE—FRENCH OIL 20x42 HEAVY 
duty single stand differential, smooth 
flaking rolls with 30 H.P. motor. Practi- 
cally new. Soybrands Division, Saline, 
Mich 


FOR SALE—GRUENDLER 18 FOR $500; 
Bauer 18” for $400; Geh! $300; Papec 
16” $250. Also others. What do you need? 
Write or ‘phone Prater Pulverizer Co., 
Chicago 60, LIL 


USED 10x30 N&M CHILLS TH AND 
corrugated from 9%} caliper to full up 
10”, Also some double roller mill stands 
for same complete. Phone collect GAr- 
field 1322, Saxony Mills, St. Louis, Mo. 


FOR SALE—HOWES DUPLEX MOLASSES 
Mixer, reconditioned, $400; Sprout \WWal- 
dron vertical ton mixer, reconditioned, 
$300; Howes Automatic Portable Scale, 
$300; small Munson Hammermill, $100. 
Address Coxsackie Milling & Supply Corp., 
West Coxsackie, N ° 


Screens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


YOU CAN MINE GOLD 
WITH A PAIR OF ROLLS! 


The KRIMPER-KRACKER 
Grain Crimper 


wu 
ek Brea. Ce., Sikeston, Mo.“ 


BAG CLOSING .MACHINES, 10 REBUILT 
Union Special style 14600-H & P with new 
suspended assembly, two style 80500-E, 
one style 80600-H and conveyor, one 20200- 
N Victor model, one 20100-E machine 
stand, two Hoepners model 150, eight 
Hoepners model 560, five new conveyors 

- and five-foot long. . C. Covell, 

Murdock Rd., Phone Towson 5040, 

Baltimore, Md. 


BARGAINS FOR PROMPT REMOVAL — 
Six 6x4, 30’ elevators, wood heads, boots, 
some rubber and some canvas belt, re- 
built, $225. Two Hi-Hy elevators, 8” cups, 
new steel boots, 35’, $675 each, rebuilt. 
Two 25x24 all steel, riveted grain tanks, 
complete with pneumatic loader and un- 
loader, $2,500 as is and where is. 60-bu 
Grain Hopper Scale. Humphrey 49’ Man- 
lift, 29D Clipper Cleaner. Zip Sheller. 
Cob Blowers. Bauer Hammermill and 40 
H.P. Hughes Atomic screen change ham- 
mermill. 9x30, 9x24 and 9x18 double rolls. 
Singe 2-high 9x18 rolls. Attrition milis, 
10” to 36” single and double head. Hughes 
Engineering Co., Wayland, Mich. 


SALE—FOUR STANDS 9x30 ALLIS 
I-beariag “B” Drive, roll feed roller 
; double stand 


Grain Scale; two No. 3@ Richmond Centrif- 
ugal Aspirators; five Carter Disc Sepa- 
ceeeens twe Vertical and Horizontal Batch 


ere; Hammermills, Attrition Mills; 
Bran and Fiour Pack 5 LP. 
30 Bucket Blevators, two Rieb- 
ardson 10@-lb. Soft Feed Scales; Draver 
Feeders; electric moters; belting; shaft- 
ing, pulleys; three Ne. 8a Gyro-Whips; 
14600 Union Special Bag Closer; Emerson 


ehinery, Jefferson City, 


Standard steel elevators, belt and bucket type, avail- 
able from stock. Dewy 
16,000 Bu /Hr., for continuous servi 
Ligne Doty/sises, trom 110 t0 750 for 
also manufacture 


mittent service. We screw con- 
hoppers. Send your requirements for 


City, Mo. 


WANTED TO BUY—RICHARDSON 
scales, bag closing 
good mill, feed and elevator equipment. 
J. B. Hagan 


machines and other 


Mill Machinery, Jefferson 


BUSINESS OPPORTUNITIES 
v 


WANT OUTLET FOR USED COTTON AND 
burlap bags. Box 322, Sioux Falls, 8S. D. 


FOR SALE—OUR COMPLETELY EQUIPT 
seed processing plant located in one of 
the best seed producing territories in 
Middle West. Address 2822, Feedstuffs, 
Minneapolis 2, Minn. 


FOR SALE—OLD ESTABLISHED FEED 
and seed business with cleaning, grind- 
ing and mixing equipment, located on 
railroad in seed and grain producing area 
of Willamette Valley in Oregon. Address 
2774, Feedstuffs, Minneapolis 2, Minn. 


FOR SALE—OLD EST. FEED 
mfg. plant in Alabama, manufacturing 
more than 20 brands of feed which have 


volume, in heart of famous Alabama 
Black ~ will finance in 
Part. ress Feedstuffs, Minne- 
apolis 2, Minn. 


crimping 


WANTED — ROLLER 
corn, 
and cattle feed, state make, 
condition and price, 
14- or 16-inch bucket elevators. Rex Farm 
Stores, Taylorville, Ill. 


SUITABLE FOR 
oats and wheat for hog 
size, capacity, 
also 40 to 60 ft. or 


man, 


Feedstuffs, 


HELP WANTED 
WANTED—EXPERIENCED FEED SALES- 
with following preferred. Wanted 
for northern West Virginia. Address 2793, 
Minneapolis 2, Minn. 


v 


ture for 
feeds 


ington, Il. 


good habits and 
and feed 
come see us. Snook’s Feed Mill, 


PERMANENT POSITION WITH A_ FU- 
an aggressive 


young man of 
has had experience hi 
operation. Write or 
Bloom.- 


mill 


man with 
territory. 
feeds, 


ing against commissions. 
Milling Co., St. 
plete information about yourself. 


WANTED—EXPERIENCED FEED SALES- 

own car for semi-established 
We offer a full line of formula 
ingredients and flour. Liberal draw- 


Write St. Cloud 


Cloud, Minn., giving com- 


FE 


feeds. 


Manufacturer 
Sacramento Valley 
car and experience 
Desire 
man for permanent position. Write Pacific 
Mill & Elevator Co., 


ED SALESMAN FOR CALIFORNIA— 
opening 


new territory in 
Must have references, 
in dairy and poultry 
stable, sober, industrious 


Post Office Box 567, 


of 30-55, 


sell. 


view. 


Write Box 308, Mankato, 
qualifications and to arrange for 


Artois, Glenn County, Cal. 
WANTED—EXPERIENCED FEED SALES- 
man for southern Minnesota territory. 


Must have car and be between the ages 
following 
this area preferred. 
earnings limited only by your ability to 
Our employees know of 


in the feed trade in 
Large territory with 


this ad 
stating 
inter- 


Minn., 


including 


Wanted — SALESMAN 
Represent Established Line of DOG FOOD 


To cover Eastern States. Dry and 


cuits, Full time or sideline. 
279. 


merit, 


mineral 


FIELD SALES REPRESENTATIVE 
Position open to man who possesses 
background formula feeds. Call on 
feed manufacturers Ohio. Sell high- 
ly acceptable program vitamin and 
concentrates, 
biologicals. We feature unique serv- 
ices as nutritionists to feed trade. 
Man selected will be given com- 
plete training 
in salary, expenses plus bonus or 
commission if preferred. 
munications will 


also poultry 
and excellent start 


All com- 
be held highly 


ARE YOU BIG... LITTLE? 


Hither way, you need a Davis Roller Mill te 
satisfy your customers’ demand for 


ROLLER CRIMPED GRAINS! 


Today's road to riches is rolling grain for 
livestock feeding. We don't have to tell you 
that they've switched overnight from ground 
to roller-crimped feeds. More palatable, 
easily digested, dust-free, reduces wheezing, 
coughing and bloating in the feed lot, 


SIZES UP TO 14,000 Ibs. per hour! 


Our roller mills, from the baby Krimper- 
Kracker (9x9" rolls), up to the Giants with 
10x42" rolls are being shipped daily to eager 
from Maine to California .. . even 
Canada! 
Don’t buck the trend, get yours now! We've 
deliberately it to i com- 
— and we dare you to try and tear 
up. 


FREE Booklet. sena toaay request for 
complete information and peices, —4 


c. 


DAVIS SONS 


HEAT TREATED 


A MARION MIXER jis 
built to do an accurate 
job of mixing 
RAPIDS MACHINERY COMPANY 


MARION, IOWA 


BABY CHICKS FOR SALE 
CHICKS 


needs. 
change, 


- confidential. Write complete par- 
GODSHALK —ticulars, photograph to 2794, Feed- 
Sheet Metal Fabricators stuffs, Minneapolis 2, Minn. 
BANGOR, PA. 
GHER QUALITY . BUSINESS OPPORTUNITIES 
HAMMERS 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed Hy see or write us your 

We have 

Indiana, Illinois. ia West Business Ex- 

Plymouth, 


@ good ones in Ohio, 
Ind. 


and 
Alabama 
for 


Brands 
25 years; 
storage space; 
owner retiring. Address 2817, 
Minneapolis 2, Minn. 


railway 
good volume; 


FOR SALE —OLD ESTABLISHED FEED 
fertilizer 


manufacturing plant in 
have been advertised 
siding, unlimited 
fine section; 
Feedstuffs, 


Open T 
OHIO - NEW YORK - KENTUCKY 
Minneapolis 2, Minn. 


FEED MILL 
FOR SALE 


Manitewoc Rapids 
Wisconsin 
(Mill, With,Dam) Rights 
Dwelling 
For Details Write 


East Wisconsin Trustee Company 


926 South 8th Street 
Manitowoc, Wisconsin 


SITUATIONS WANTED 


AGGRESSIVE BANK EXECUTIVE, EARLY 
40's, 16 years’ banking experience, desires 
industry connection. Address 2789, Feed- 
stuffs, Minneapolis 2, Minn. 


19 YEARS IN SALES AND PROMOTIONAL 


manager work. desires connection with 
concern where experience and ideas are 
valued, farm background. Address 2792, 


Feedstuffs, Minneapolis 2, Minn. 


AVAILABLE—FEED CHEMIST—COLLEGE 
trained man with experience in plant con 
trol of feeds and soya products My 
qualifications and background can be veri- 
fied. Address 2819, Feedstuffs, Minne 
apolis 2, Minn 

MARRIED MAN, 34 YEARS OLD, DRAFT 
exempt; 11 years’ experience. Superintend- 
ent, general foreman, salesman wishes 
position with feed mill. Go anywhere. 
Must be permanent. Address 2808, Feed- 
stuffs, Minneapolis 2, Minn 


WANTED — SALES OPENING WITH 


large Teed manufacturer or wholesaler of 
ingredients. Twenty-five years’ experience 
grain, flour, feed and vitamin feed supple- 
ments. Well qualified. Address 2813, Feed- 
stuffs, Minneapolis 2, Minn 


SALESMANAGER AVAILABLE—FIFTEEN 
years of successfully doing it prove I can 
get things done, make sound decisions, 
work with and handle people, create and 
sell ideas, accept and control responsibil- 
ity, increase your business. Solid back- 


ground of poultry and animal husbandry 
and nutrition. Now selling to all levels 
in the feed industry. References you 


Will move any- 
I want a per- 


would be proud to have. 
where, available at once. 
manent connection where opportunity 
means more than my starting sdlary, 
where results are recognized, where man- 
agement still believes that business is 
there for those who know how to get it. 
Address 2809, Feedstuffs, 114 East 40th 
St.. New York 16, 


Buy and Sell 
through 
WANT ADS 


FEEDSTUFFS 


5 


hammermill, attrition mill, 


FEED MILL AUCTION 


The Dixie Milling Company, Brenham, Texas, on the Houst 
= sell at auction piece by 


piece Tuesday, June 26. 
pellet machine, bag closers, five feed mixers, 
assorted sizes, sack cleaner, conveyors, five trucks including three semi-trailers 
with van bodies and a host of other equipment. 
your price. Write for details, 


SODER SOUTHWESTERN REALTY BROKERS 


312 Hightower Bldg., Phone 7-6900 
Oklahoma City, Okla. 


Austin high 
This is a complete plant with 


Every piece like new. Buy at 


; 
| 
been advertised for 25 years, sprinkiered 
plant, diesel generated electric power, 
railway siding, unlimited storage space, 
SALES REPRESENTATIVES 
To Handle 
Complete Line of Well Known 
HEAVY DUTY HAMMERMILLS 
, TWO NEW WILLIAMS NO. 18 ALFALFA | 
Dehydrater Milla, each equipped with 
a flexible couplings for direct connected 
» G@rive, welded steel bed plate, 7 ft. di- 
ameter Oyclene collector, 3-way sacker 
valve, 30 12 im. extra heavy straigh — 
pi 
; 
4 
— 
= 
| 
FOR 
bal 
double $x34 Great Western shel! bearing. cant rations of outstanding 
Style “A”; one stand 10x42 Barnard & popular bone-shaped bis- - 
ay Great Western three-high, shel! bearings: : Feed- 
‘ twe Richardson Portable Bagging Scales staffs, Minneapolis 2, Minn. » 
fy} from 100 to 300 Ib.; ome 4-bu. Richardson 
‘ 
$274% 
“4 Hammers direct from manufacturer of 
years’ experience. Send yoar 
tions or worn hammer. Quantity dis- 
counts on hammers and screens, Ask 
for prices. 
SOUTHWEST MILL SUPPLY CO. - - 
= = i 
U.S approved and pullorum passed. Mor- 
. F-9, BONNBR SPRINGS, KANSAS ris Hatohery, $42 Jackson 8t., Morris, Tl. 


FIELD DAY AWARDS—Approximately 500 persons, a record number, 
attended the 11th annual field day of the Des Moines Feed & Grain Club 
held May 21 in Des Moines. In the photo at left above, the trophy emblematic 
of the golf championship is being presented to William Pachot (left), Morton 
Salt Co., Des Moines, by Ed Davis, also of Morton Salt Co., Des Moines, 
who served as golf chairman for the affair. Looking on in the rear are, left 
to right, Phil Sandquist, Russell-Miller Milling Co,, and Pete Peterson, Farm- 
ers Elevator Service Co., both from Des Moines, who served on the prize 
committee. In the picture at the right, the two winners of the television 
sets are shown with their door prizes. At left is Dr. P. K. Dougan, Ankeny 
(lowa) veterinarian; at right is William A. Power, Puritan Laboratories, Des 
Moines. Standing behind the television sets, left to right, are William L. 
Yearsley, Chase Bag Co., Des Moines, who served as general chairman of 
the field day, and Don Jorgenson, Sargent & Co., Des Moines, who was 
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STABILIDE* - —potassium iodide stabilized with calcium stegrate—is designed to 


chairman of the prize committee. The pictures were taken by Philip N. 


Raynard, Foxbilt, Inc., Des Moines. 


Ohio Group Organizes 
Committee to Serve 


Association, Industry 


CINCINNATI — The Ohio Grain, 
Mill & Feed Dealers Assn. is setting 
up a “Committee of 88,” represented 
by one member in each Ohio county, 
for the purpose of assisting the Pro- 
duction & Marketing Administration, 
in the current survey of grain stor- 
age capacities. Members of the com- 
mittee will actively assist in compil- 
ing the capacity figures for their 
respective counties, according to 
Ralph H. Brown, association presi- 
dent. 

The committee, which is being set 
up on a permanent basis, also will 
assist county agents in various capa- 
cities when requested. It will spear- 
head the associations annual member- 
ship drive, keep a constant check 
on names and addresses of all mills, 
elevators and retail dealers in their 
counties to insure utmost accuracy 
in the association's yearbook, and re- 
port news items to the association 
office in Columbus. 

“We have had the organization of 
this committee under consideration 
for some time,”’ Mr. Brown said, “as 
we believe its varied activities will 
provide our association with its most 
effective method of maintaining 


close contacts with the hundreds of 
grain, mill and feed dealers in Ohio. 
The men being selected for committee 
membership are all active association 
members who, through this coopera- 
tive effort, will better serve not only 
the association but everyone in the 
state who is engaged in any phase 
of the industry.” 


WESTERN CONDENSING CO. 
NAMES JOHN P. RECKER 


APPLETON, WIS.—John P. Reck- 
er has been named northeastern dis- 
trict manager for the Western Con- 
densing Co. effective June 1, ac- 
cording to an announcement made 
by Roy W. Coolidge, vice president 
of the firm. 

Mr. Recker will be in charge of all 
whey feed products sales in the area, 
the announcement said. He has been 
associated with Western's operations 
in the Midwest for the past three 
years. 


NORTH CAROLINA FEED 
MANUFACTURERS TO MEET 


ASHEVILLE, N.C. — The North 
Carolina Feed Manufacturers Assn. 
will hold its summer meeting at the 
Grove Park Inn here Aug. 24-25, Roy 
D. McLaurin, president, has an- 
nounced. 


STABILIDE 


MALLINCKRODT 


04 YEARS OF SERVICE TO CHEMICAL UOERS 
MALLINCKRODT STREET, ST. LOUIS 7, MO. © 72 GOLD STREET, NEW YORK 6, N.Y. 


reduces iodine loss 


iodize feed, salt and calcium carbonate mixtures, Try stasiLipe, It 
may ae your problem of iodine loss in storage. 


Scientists at the Mellon Institute found that “an iodized livestock 
mineral containing 0.21% stearate-coated potassium iodide lost 
0.5% of the original iodine content during two months, while an 
unstabilized mineral containing the same ingredients lost 14% of 
the iodine content.”* 


MINIMIZES IODINE LOSS 

ASSURES UNIFORM IODINE CONTENT 
EASY TO MIX THOROUGHLY 

FREE FLOWING 


Write today to your nearest Mallinckrodt office for samples, prices 
and complete literature. 

Other iodizing mixtures are Ioflow,* Iomag,* and 
Iodide Mixture, 

Trade Mark Reg. U. S. Pat. Of. 


4*Stabilization of ledine in Sah and by F. F Johnson and E. Fred- 
erick, scumwes, Oct. 4, 1940, Vol. 92, PP315-3 


CHEMICAL WORKS 


UNIFORM DEPENDABLE PURITY 


STEEL-CUT 
CORN CUTTER 


CONSUMERS SOYBEAN MILLS, Inc. 


1122 Flour Exchange 


Jobbers and Producers 
SOYBEAN OIL MEAL 


Phone: BR 6781 


MINNEAPOLIS, MINN. 


YO iy YY 


a complete line of 


199 GRAINS 


and GROUND CORN 
UhImann Grain Co. 


pn offers 


Kansas City, Mo. 


ZELLERS’ LABORATORIES 


__ READING. PA. 


4 
\ 
_ 
| — | | 
| | 
per ton — you. =. = 
| “BRYANT ENGINEERING CO. PORT HURON, MICH. 
THAT WBAR SHARPI 
ient Granula@ 
For All Makes 
JENSEN MILLS - = NEO WA. 
TRA WES | 
mal 
culture Vitamins 
protein factor (Bus) ant 


* 


‘ 
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Feedstuffs—the only weekly newspaper for the feed manu- 


Feedstufts: facturer, jobber, broker and dealer — gives its readers vital 
information about the products they use, buy and sell. In addi- 

tion to its paid circulation —largest in the field — selective 
an interoffice system. controlled trade coverage provides concentration in the territory 
you want to reach. Complementing the coverage regularly pro- 

a vided by paid subscriptions, additional mailings are made on a 
“ weekly rotation schedule blanketing each of the four geographic 


S. includi horitati de 
to divisions of the United States: Northeast, Southeast, Southwest 


respondent. and Northwest. 


@. More than 250 individual market You can route your advertising to reach one or more of these 
quotations on feeds in each issue. specific geographic distributions. This plan of selective con- 

P trolled trade coverage is fully explained in an analysis of circu- 
lation showing the distribution in each classification of the feed 


operations—animal nutrition—feed store industry, by states and geographic sections. A folder describing 
operations — bookkeeping—new sales this coverage, “Occupational Breakdown According to Sectional 
techniques — merchandising methods — Distribution,” is available by writing to Feedstuffs. 


store displays—tested selling ideas. 


FEEDSTUFF 


= Related Fields of 
Flour, Feed, Grain and Baking 
Tus Nortawestern Feepsturrs 118 South Sixth St., Minneapolis 2, Minn. 
Tae American Baker @ MILLING Propuction ‘ BRANCH oFFices: New York, Chicago, Kansas City, Toronto 


F S 
He 
4 Buys Rooster Mills On CR 
Molasses 
M t Absorb 
Feed Manufacturers just 4 
Most Increases reight Rates\=— 
4 
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‘ 
S 
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OPS Pushes Work on Permanent 


Soybean Order, 


WASHINGTON — The drafting 
process for the millfeed price ceiling 
order and a new permanent soybean 
order is being pushed by Office of 
Price Stabilization officials following 
meetings here with industry advisory 
groups. Further sessions are expect- 
ed to be held between the industry 
advisors and OPS officials before or- 
ders are issued. 

The soybean regulation will not be 
issued before the harvest of the 1951 
bean crop indicating some time in 
mid-September. The millfeed order 
will be pushed through as rapidly as 
the price officials can complete their 
work and whip it into shape with the 
attorneys. 

It has been learned that one of the 
industry millfeed groups from a Mid- 
west market protested over the au- 
thority of OPS to issue a millfeed 
ceiling order since the basic raw agri- 
cultural commodity, wheat, had not 
reached its legal minimum price ceil- 


This position may be validated 
when Congress acts on the extension 
of the stabilization provisicns of the 
Defense Production Act of 1950. One 
influential congressional source told 
Feedstuffs that it was ehtirely prob- 
able that Congress would amend the 
stabilization provisions to prevent 
OPS from issuing a price ceiling or- 
der until a commodity reached éither 
of the alternative legal minimum ceil- 
ing levels. This source called the pres- 
ent law defective in that respect and 
probably one to be corrected by Con- 
gress. 

Task Force Meeting 

A five-man industry task force, 
which met here June 8, has com- 
pleted a preliminary draft of the or- 
der. In effect, it is a revision of 
MPR-173 which was issued by the 
OPA during World War II. 

Members of the industry task force 
present for the meeting were: C. 
Dean McNeal, vice president, Pills- 
bury Mills, Inc., Minneapolis, repre- 
senting the formula feed industry; 
Elmer W. Reed, executive vice presi- 
dent, Flour Mills of America, Inc., 
Kansas City, and Don A. Stevens, 


MOST PROTEIN FUTURES 
PRICES SHOW ADVANCES 


MEMPHIS — Traders in protein 
meal futures continued to play it 
safely during the past week at the 
Memphis Merchants Exchange, and 
sales fell off sharply for the second 
straight week. 

With a plentiful supply of cotton- 
seed oil meal and soybean oil meal 
on hand, the demand was slow, and 
only 8,700 tons of cottonseed oil meal 
futures were traded as compared with 
30,400 tons of soybean oil meal fu- 
tures. The combined total of 39,100 
tons was well under the 59,400 tons 
traded two weeks ago. Three weeks 
ago 87,300 tons were traded. 

Prices moved up and down the 
scale during the week with June 12 
closings much higher than June 5, 
with the exception of old crop July 
cottonseed oil meal contract. 

Liquidation of old crop July cotton- 
seed oil meal contracts was believed 
to be the main factor in a $1.40 ton 
decline, while the other months were 
advancing from 50¢ to $1.40 ton. 

All deliveries on the soybean oil 
meal side of the board showed nice 
increases, ranging from 70¢ for dis- 
tant May to $1.40 ton for old crop 
July. 

Activity in nearby deliveries con- 
tinues to heighten. 


Deaiers ia Minacseta, North Detots aed Westers Wissoasts 
Write for Prices and Information to 
MANEY BROTHERS MILL & 
ELEVATOR COMPANY 
MINNEAPOLIS Dustribators MINNESOTA 


Millfeed Ceiling 


General Mills, Inc., Minneapolis, rep- 
resenting the flour milling industry, 
and J. P. Parks of the J. P. Parks 
Co., Kansas City, and Max F. Cohn 
of Sunset Feed & Grain Co., Buffalo, 
representing the distributive trades. 
Soybean Sessions 

WASHINGTON—Results of meet- 
ings here last week between a soy- 
bean industry advisory committee and 
OPS officials were called “encourag- 
ing” by trade representatives. 

The essence of the two-day session 
is that OPS plans to build up a price 
order from country points, but prob- 
ably will make a better allowance 
between country points and Chicago 
than now exists under the temporary 
price ceiling order. It is also likely 
that at the Chicago terminal a mer- 
chandising mark-up will be author- 
ized se that sellers in that market 
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USDA Report of Feedstuffs Output 


(in thousand tons) 


-—Monthly production——, 


Season's production—— 


Feedstuffs— 1961 1950 Apr., "51 Apr.,"60 Sept., "60 

Wheat millfeeds .... 350.0 386.0 337.6 2,691.0 2,671.4 4,673.1 
cc 84 13.3 10.0 121.6 132.4 213.7 
Gluten feed and meal ......... 79.0 94.3 %.2 698.4 613.6 926.6 
Distillers’ dried grains .......... 46.3 67.0 24.9 424.0 163.6 366.1 
Brewers’ dried grains ... 19.7 20.4 19.2 123.1 118.5 233.0 
34.3 38.1 60.8 332.2 360.0 1,146.0 

Total mill products . 537.7 617 617.6 4,290.3 3,969.3 7,466.6 
Soybean of] meal ............... G12.0 580.3 403.5 3,776.2 2,818.4 4,581.9 
Cottonseed of] meal ............ 14.7 106.3 162.1 1,246.2 1,901.9 2,486.9 
Linseed of] meal ....... 60.6 67.2 44.1 434.5 383.2 689.2 
11.6 12.9 9.7 84.6 82.8 136.9 
Peanut oi] meal 15.6 6.9 102.5 137.0 

Tota! ofl seed meals 674.4 784.6 626.3 6,633.6 5,288.8 8,029.9 

Total feedstuffs ........... 012.1 1,402.6 1,143.9 9,923.9 9.248.2 16,486.4 
can either go through the board of | company with international connec- 


trade or sell direct to processors or 
others. 

Representatives of the export sec- 
tion of OPS sat in on the sessions, 
and one export section official in- 
formed the gathering that price ceil- 
ings would be placed on beans for ex- 
port, and in the case of U.S. firms 
with foreign offices, the price ceiling 
order would be enforced so that-a 


tions could not evade price controls 
by selling through a company-owned 
office or affiliate. 


DELAWARE FEED MAN DIES 

DAGSBORO, DEL.—C. V. Town- 
send, Sr., 64, who operated a feed and 
poultry business at Millsboro, Del, 
died June 2. 


. .. in highest quality and absolute stability. When you 
use NOPCO STABLE DRY VITAMIN A you'll never 
be thrown out at home plate with a Vitamin A deficiency 


EAGUES... 


chloride. 


Buy NOPCO quality B Vitamins—riboflavin, 
calcium panthothenate, niacin and choline 


..-0r with costly excessive overages. NOPCO STABLE ~ 
DRY VITAMIN A is of guaranteed potency and 
remains stable in all basic and problem feeds. 


NOPCO also offers a complete line of Dry 
Vitamin D products and Vitamin A and D oils. 


Harrison, New Jersey 


Richmond, California 


i | 
; The ONLY way to buy your A 


fine 


guarantee 
guarantee $59@64 
‘t. Worth: Demand good; supply light; 


ing 


dehydrated 17% $64; suncured, 
Cincinnati: Demand fair; trend steady 
adequate; 17% dehydrated, 100,000 
vitamin A $57.60@59.70. 
Philadelphia: Demand dull; supply mod- 


New Orleans: Demand fair; 
adequate; 17% dehydrated A guar- 
anteed $59@61 new crop; 13% $48@50 
St. Louis: Demand good; supply extreme- 
scarce on suncured, ample on dehy- 
dehydrated, 17% $64, 100,000 A, 
Louis; western suncured leaf $60.70, 


fleld 
100,000 
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THE FEED MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 
feed market appears on page 2. 


ALFALFA MEAL 


Chicago: Demand good; supply fair; 17% 
100,000 vitamin A guaranteed $54 
150,000 A $68@60; 13% suncured 
ground and 15%, no quotations. 
Milwaukee: Demand good; supply fair; 


dehydrated, 17% with 100,000 


curtailed by excessive rains 


Demand light; supply ade 


Kansas City: Demand improved; offer- 
ings fairly adequate with prices about un- 
more rain has reduced operations 
17% dehydrated alfalfa meal 


units of vitamin A guaran 
arrival $48@50, burlaps, Kansas 
immediate shipment; July trades 


been made at $50@651, sacked, Kan- 
and some deferred sales through 
September at 52. sacked, Kansas City; 
protein dehydrated offerings $53@54, 


or slow; trend steady; 


Demand fair; supply am- 
$6 a unit ot ammonia; screened blood 
a unit of ammonia. 


BONE MEAL (STEAMED) 


fine $4.45, granulated $4.75, 


sacked, Kansas City; scarcely any suncured limited; domestic $82. 
but quotations offered 
currently are around $48, 
City for No. 1 fine ground, and $45, sacked, 
Kansas City, for No. 1 \& 


: Demand good; supply adequate; 


: Demand fair; trend easy; 


$54@55; 20% with 150,000 A 
: Demand steady; 
Demand steady; supply fair 

15% fine grind suncured 
, carlots, prompt July-August; 
100,000 A unit dehydrated $65 


territory; dehydrated, 100,000 
June $59@60; 150,000 A 20% $64 
delivered TCP. 


Les Angeles: supply adequate; $75@80 ton, sacked, f.0.b 


Demand steady; trend slight- 
weaker; supply ample; 17% dehydrated 
$56.50@58; 15% suncured $49.50@53.60. 
Memphis: Ibemand slow; trend lower; 
plentiful; dehydrated, 17% protein, 

guaranteed 100.000 units vitamin A $52. 
ate 


15% suncured $45, f.0.b. 
; Washington dehydrated $60, deliv- supply good to ample; 
; California dehydrated $64, f.0.b. Cali- 
Demand only fair; 
no suncured meal; 


1. 
Prices for 17% deliydrated 
meal are steady ‘o slightly lower, but be- 
offerings the higher pro- 
tein meals are quoted higher. 
100,000 units of vitamin 
A guaranteed $54 burlaps, $51 


BREWERS’ DRIED GRAINS 


n. 
trend firm; Demand good; supply 
Ft. Worth: Demand good; 
quoted about $1 ton higher. % $5 

ALFALFA PELLETS 


000 units of vitamin A guaranteed. 
uffalo: Demand slow; supply good; trend 


Hy Demand good: supply ade- 


Boston: Demand fair; supply Nght; $60.85 
Franc 
standard rolled $69, rabbit $71. 
timore: 
ton ; supply plentiful to good; 2 
Chicago: Demand slightly improved; sup- 


ABC Quality Meat Proteins 


50% Meat & Bone Meal 
55% Meat & Bone Meal 
60% Digester Tankage 


Special prices on trailer 
or carload shipments 


Phone Alpha, Iowa, 500 “Collect” 


for our quotations 


RENDERING 


New Orleans: Demand dull; BREWERS’ => YEAST 
fair on 
; supply ample on pulver- 
ized, fair on needles; 


oo and supply fair; 


bu. 
Philadelphia: light; 
Demand fair; supply good; whole 


“Portland: Demand good; 
rolled $72. 50, ground $70. $0. 


Demand more active; trend 
BUTTERMILK-CONDENSED 


crimped barley $85. 


SERVICE 


SUPERIOR 
SERVICE 


TOPEKA MILL & ELEVATO 


BOX 400, TOPEKA, KANSAS 


WHY FIDDLE AROUND? 


CALL US FOR THESE INGREDIENTS— 


e Soybean Meal 
e Cottonseed Meal Meat Scraps 
Linseed Meal 


White and Yellow Corn 
All Feed Grains 


fair; supply good; 


CRYSTALS AND FLOUR 
NJ.: Crystals $8.50, 


New York: Demand 
‘Des $11.84, flour $9. 


Boston: Den 
crystals $12.87, flour $10.1 


Minnesota 
36% Linseed 


there’s a QUALITY DIFFERENCE 
MINNESOTA LINSEED OIL COMPANY | 327 


25—44th Ave. N.E. * Minneapolis 21, Minn. 


CALCIUM 
: Demand good; trend steady; 
$9@10, Louisiana origin. 


: Prices depend on potency of 
mix; KI . nd 25-Ib. MnSO, 100-Ib. lots 
$15, plain calcium $9 ton; .56 KI $12.60. 
Angeles: Demand good; trend firm: 
supply ample; flour or meal $9.73, grits 
$10.73 @12.73. 
Seattle: Demand steady; supply good; 
$12 ton, ex-warehouse, truck lots. 
Port Demand gene supply ample; 
trend unchanged; $12. 


CHARCOAL 

Los Angeles: Demand fair; trend steady; 
supply ample; $60 

Chicago: Demand fair; supply limited: 
poultry charcoal ton 

Boston: Demand active; supply adequate; 
$80@81. 

Kansas City: Demand good; trend steady; 
supply adequate; $50@60, sacked, f.0.b 
plant, depending on grade and bag size. 

New Orleans: Demand slow; trend steady: 
supply adequate; 40-lb. bags oak charcoal 
$1.75; poultry charcoal 50-Ib. bags $2 

San Francisco: Demand steady; supply 
ample; $59.50 

dd: Demand good; trend steady; 
supply limited; $100. 
COCONUT MEAL 

Bayonne, NJ.: 20% protein solvent ex- 
tracted meal $47.50 ton, bulk basis; sacked, 
$1 ton, buyer’s bags: $6.50 ton, seller's 
reconditioned bags. 

Angeles: Demand good; trend firm; 
supply ample; $66@6 
Francisco: Demand good; supply fair; 


Seattle: Demand fair; supply ample; $59, 
Tacoma, carlots, June-July shipment. 
Portland: Demand slow; supply ample; 
trend unchanged; $60. 
COD LIVER OIL 
Boston: Demand good; supply ample; 
600 D, 2,250 A 33¢ Ib; 300 D 2,250 A 32¢: 


300 D 1500 A 29%¢. 
New York: 300 ICU, 1,500 A 29@31%é¢: 


300 IcU © A 31@33¢; 300 ICU, 3,000 
A 33@36%¢; 600 ICU, 1,500 A 29@3 600 
ICU, 2,250 A 32@34%¢; 600 ICU 3,000 A 
35 @ 38¢ 


COLLOIDAL PHOSPHATE 


carlots 
Kansas City: $21, carlots. 
$20.50, carlots. 


carlots. 

: $21, carlots. 
Los Angeles: Demand good; trend steady: 
supply ample; $34.60 


CONDENSED FISH SOLUBLES 


Boston: Demand good; supply moderate; 
tank cars 4%¢ Ib., drums 5%¢ Ib. 


CORN GERM MEAL 
St. Louis: Demand good; supply ‘fair; $48 
Louisville: Demand fair; trend steady; 
supply ample; $59 ton 
New Orleans: Demand fair; trend firm; 
supply adequate; $60@65. 


CORN GLUTEN FEED AND MEAL 


(All quotations for all cities are sacked 
basis; bulk basis $7 less) 


Minneapolis: Feed $57.15, ones 
Atlanta: Feed $63.54, meal $92. 
Birmingham: Feed $61.99, by 00. 99. 
Boston: Feed $61.48, meal $90.48 
Chicago: Feed $52, meal $81. 
Cleveland: Feed $58.28, meal ay 28. 
Denver: Feed $60.03, meal $89.0 
Ft. Worth: Feed $58.69, meal 87. 69. 
Indianapolis: Feed $56.02, meal $85.02. 
City: Feed $52, meal $81. 
Louisville: Feed $57.46, meal $86. 46. 
New Orleans: Feed $60.03, meal $89.03. 
New York: Feed $61.06, meal $90.06. 
Norfolk: Feed $60.45, meal $89.45. 
Philadelphia: Feed $60.65, meal $89.65. 
Pittsburgh: Feed $58.69, meal $87.69. 
St. Louis: Feed $52, meal $81. 


COTTONSEED OIL MEAL 

Chicago: Demand only fair; supply fair; 
$85.75 ton, sacked. 

Ft. Worth: Demand slow; offerings more 
abundant; 41%, f.0.b. oil mills $84@85, de- 
livered Ft. Worth, also f.o.b. interior oil 
mills in north, central and west Texas. 

Los Angeles: Demand good; trend firm; 
supply fair; 40% $7 

Memphis: Demand slow; trend lower; 
supply plentiful; prime 41% protein $79. 

Boston: Demand good; supply steady; 
$93 @93.35. 

San Francisco: Demand good; supply fair; 


76.50 

Cincinnati: Demand poor; trend lower; 
supply adequate; $86@87. 

Atlanta: Demand dull: trend lower; sup- 
ply ample; $75.50, Georgia and South Caro- 
lina; $73, Mississippi Valley, June shipment. 

Philadelphia: Demand quiet; supply suffi- 
clent; $91. 

Wichita: Demand slow; supply sufficient; 
41% $90. 

Louisville: Demand fair; trend easy; sup- 
ply ample; $85@86 ton. 

Kansas City: Demand only fair; offer- 
ings fair; market slightly easier; $76.50, 
sacked, Memphis. 

New Orleans: Demand slow; trend lower; 
supply light; 41% $97.25@98. 

Buf Demand quiet to slow; trend 
steady; supply ample to good; 41% $90@ 
$2, Boston basis, sacked. 

Seattle: Demand steady; supply very 
tight; $90.50 ton, delivered rail, domestic 
43%, carlots 

Portland: Demand good; trend steady; 
supply limited; 43% $74, Los Angeles, f.o.b. 
Chowchilla. 

Ogden: Supply average; 41% $88@93. 


PACAL HAMMERS 
LAST LONGER 


Made to specification from spe- 
cial alloy steel, Pacal Hammers 
last longer. And because of the 
concave cutting edge formed, do 
a more thorough job Sf mill 
grinding. No finer hammers are 
made. Write for prices. 


PAPER-CALMENSON AND CO. 
St. Paul 8, Minnesota 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 


supply adequate; 
BLOOD MEAI 
$5.90 
Louisville Demand slow trend easy; 
ns Po * * supply good; $130 ton, bulk 
New Orleans: Demand dull; trend steady; 
: supply adequate; $122.50@125, local origin. 
Seattle: Demand slow; supply fair; $115 
4 ton, f.0.b. local packing plants. 
4 Portland: Demand good; trend steady; 
supply ample; $140 
BONE MEAL 
; Louisville: Demand slow; trend easy; 
supply ample; $70 ton, bulk 
New Orleans: Demand good; trend steady; 
supply limited; §72@73, f.0.b. Gulf ports 
ad Atlanta: Demand good; trend steady; : 
supply ample; $73, f.0.b. southern ports. 
San Francisco: Demand good; supply fair; 
$67. 
quate; carlots, 
delivered Ft. Worth; Le... fine $4.80, granu 
: lated $5.30, f.0.b. Ft. Worth. 
Chicago: Demand strong; supply scarce; 
877 P85 ton, sacked 
; trend firm; 
ply plentiful; 
w 
te 
N | 
Buffalo t quiet Louisvill sup 
su w; trend 
Ida $75 @77.50. 
ered firm; sup- 
forr 
In trend un 
acked 
| 
‘ Chicage: Demand poor pply ample; 
ay - lim - 
0 
arce; 
Vorth 
: Minneapolis Market stronger femand | St. Louis: Demand good; supply fair: F 
st fair; supplies adequate $58, burlaps, 100,- | $39, bulk 
Louisville: Demand fair; trend steady: 
I supply ample; $53 ton 
} steady poultry dehydrated guaranteed New Orleans: Demand good; trend steady; : 
‘ vitamin A $73, nominal; dairy, suncured supply adequate i 
with $62.50, nominal, bulk, Boston. San Francisco 
ply mod- 
pl 
w: trend 
Boston. 
8¢ 
‘Yd y ade- 
‘ S¢ It n arlots, St. Louis 
f $6 Louisville: Demand fair; trend steady; = 
iy supply ample: $170 ton, sacked. 
$7 Cincinnati: 8\4¢ Ib. in carlots. 
New York: ¢ Ib. In carlots. 
New Orleans: 84 ¢ Ib. in carlots 
Pittsburgh: §%¢ Ib. in carlots. 
| whole barley $ San Francisco: Demand fair; supply ade- ie 
Indianapolis: 
downward; su 
/ \ $78, sacked; Los Angeles: Demand good; trend firm; 
\\ BLOOD FLOUR supply ample; $5.45 cwt. in barrels; $5.95, 
100-Ib. kegs. 
Louisville: Demand slow; trend easy; Chie 
ago: Demand slow; supply plentiful; : 
ee] supply good; $130 ton, bulk. $4.25@4.50 ewt. = 
Minneapolis: Market easier; demand fair; 
supply adequate; $5 cwt. 
; —_ Louisville: Demand fair; trend steady; 
“Philadelphia: Demand 
Philadelphia: Demand average; supply 
a moderate; $5.25. 
$4 = ee Buffalo: Demand steady to good; trend 
ty steady; supply ample to good; 6% @6\¢. 
Ogden: Supply average; $5.50, 100-Ib 
€3 Our drum 
Dept, Obbing Indianapolis: Demand normal; trend 
wide Serves steady; supply ample 100-Ib. bag $5.65 
t by in barrels $4.9 
have you $5 
| 
*rea, call us, flo 
ly; supply am- 
supply ample; 
7701 Tol ady; supply ample; 
supply ample; : 
New Ori 
| 
Pigs 


Demand only fair; herring meal $2.20 a unit; 
supply fair to ample; 2 t. 


4. 
D ACTIVATED ANIMAL STEROL, 


DRIED CITRUS PULP $1250 126, £.0.b. south- 
Demand very good; 
$45 bulk, producers 


Kansas th Demand moderate; 


1 2.26 a unit of protein, 
Atlanta: Demand excellent for pulp, 


A AND D FEEDING OIL 
Jemand and supply fair; 
50 A 


supply plentiful to adequate sardine $2.25 a unit 


Demand and supply 


A 30% @ 32%4¢; 300 ICU 
DRIED SKIM MILK 


2 250 A 330 34¢; aoe ICU, 


and 
Milwaukee: Demand good; prairie 22. alfalfa No 
$30, 


limited ; $11.25@11.60 cwt 


: Demand and supply fair; 


DISTILLERS’ DRIED GRAINS 
Milwaukee: Demand good; increasing for prairie; 


y; supply comple to 
alfalfa Oklahoma 


‘Demand ~My supply good; Ft. — Demand 


baled alfalfa $33, delivered truck lots west- 


Demand onaty to good; ern Washington common points for 


sppply plentiful te good; Ogden: average; 


Market steady; demand fair 


DRIED BEET PULP 


: ground corn scarce $71. 


; supply good to ample; Ogden: Supply normal; 


LINSEED OTL MEAL 


Minneapolis: Market steady; 4 
70% meal $2.15 a unit of 


“Portland: Demand good; 


DRIED BUTTERMILK 
Alaska hetring $2.05 


“Mister Alfalfa” 


Seattle: Demand slow; supply good; 


McGEHEE Co. 


KANSAS CITY, MO. 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 
From &very Grain Producing Area in Uni 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 
Kansas City Omaha Portland 


Fert Worth Galveston Vancouver, B. C. 


San Francisco Les Angeles 


FEEDSTUFFS, June 16, 1951-63 


ianapolis: Demand rather slow; trend 
steady; supply ample; 36 $71 
Portland: Demand good; trend weak; 
supply ample; 34% eastern $79, 34% Mon- 
tana $80; 36% California $60, f.0.b. Call 
fornia. 
bt Demand fair; supply ample 


Prices are still below the 
levels of a week ago, and while demand 
remains siow, the pick-up in soybean oll 
meal is expected to reflect in better call 


for linseed of! meal. Quotations ‘ $48.50 
49 344 49.5 bulk Minneapolis, 
for immediate. Deferred deliveries are quot 


ed $1@3 higher, depending on on 
Louisville: Demand fatr trend steady 

supply ample; $658 ton 

Kensas City: Demand fair to good at 

lower levels in price than last week of 


ferings adequate; 34% $49@50, bulk, Minne 

apolis; 36% $48@48.50, bulk, Minneapolia 
Seattle: Demand fair; supply good; $79.50 

for 34%, delivered rail, June-July shipment 
Bu 


ffalo: Demand slow to duilet; trend 
easier; supply ample te « 72 
sacked, Boston basis; 3 
Buffalo basis 
Philadelphia: Demand fair; supply ade 
quate; $67 
Cincinnati: Demand fair; trend steady 
supply adequate; 34%, old process $68 
francisco: Demand good; supply lim 
ited; $78.70. 
_ Boston: Demand fair; supply adequate; 
$71 


Los Angeles: Demand good; trend steady; 
supply improved; $72 
Worth: 
clent 36° 
gust. delivered Ft. Worth 
Milwaukee: Demand fair; supply ample; 
34% $63.50@64.50; 36% $61.50@62.50 


MALT SPROUTS 


Chicago: Demand slow supply ample; 

$40@40.40 ton 

Milwaukee: Demand good; supply fair; 
2 34 


i% 
sacked 


slow; supply suffi 
$73.33, July-Au 


Louis: Demand and supply fair; $47, 

sacked 

Los Angeles: Demand good; trond steady; 
supply adequate; $47.50. 

Boston: Demand poor; supply Neht;: $43, 
nomines 

Baffalo: Demand fair to quiet; trend 
steady; supply good to plentiful; Noe. 1 
$35@39, Ruffalo 


MEAT SCRAPS 


Chicago: Demand picking up; supply very 
limited; 504 protein $100@105 ton, bulk 
New York: Demand good; trend lower; 


TWE ALFALFA SALES CO 


DUST TITE BAGS 


ABILENE ALFALFA SALES CO. 


ABILENE, KANSAS 


Toledo Galveston 
Columbus Enid 
Fort Worth Minneapolis 


+4 Indianapolis : new crop Alaska 
steady t unct 
$9 Ogden: Supply r ‘ $6.50, 1 b. bag uftaio: Demand fair to better; trend < 
Indianapolis end stea ay ample to adequate; $125 
changed; sup 4 =: $ “ 
trend 
st Los An 
oun firm: sug 
changed; sup} sufficient; 1,500 ICU pr pl 
em. 11@12.6¢ Ib, ton lots, f.0.b. warehouse 
3,000 ICU 18@23¢ for meal supply very limited f pulj . 
ample for meal; trend strong; pulp $40@45 Beston: Demand light; supply heavy | 
; | meal $32.50@35, f.0.b. Florida points, June 60% $115 | 
600 LD. | July shipment Les Angeles: Demand improved trend 
a tees a She ae; 300 Buffalo: Demand fair to quiet; trend firmer; supply of sardine meal limited 
New York | New of protein; tuna §2.20@2.25 
fair; Ft. Worth: Demand good; supply 
abundant; 60% imported African origin | 
$122.50, burlaps, f.o0.b. Houston; new crop 
Los Ang@les: Demand fair; trend steady mhaden scrap $117.50, Pt. Arthur, | 
straig? 100 D $2; concentrated vita supply adequate; $11.25 cwt 
min oil, 300 D, 750 A 33%¢ 300 D, 1,500 pee. hicago: Demand siow; supply adequate HAY | 
A 35%¢; 300 D, 2,250 A 38¢ eo: | 
DEFLUORINATED PHOSPHATE $1 
275 4 = 
=. suppl Louisville Demar 1 rend weak: | 
Tu $49 Louisville end steady sul ply normal; mixed timothy and clover | 
+ supply ample; $24 n No. 1 $32, No. 2 $30; timothy, $30 and $28; | 
Houston: $63.75. gise | alfalfa, end $26; westera, Ne. 
4 
Sen Francisco: Demand good; supply $45; straw $19@ 20 
NIACIN fair; 12%¢ New a Demand good; trend high 
—- . . Philadelphia: ) er; supply of old crop light, new crop 
New York: $9 kilo moderate; supply expected shortly; timothy, No. 1 $43@44 
ientiful 
arlots, 
New York: Demand very heavy; trend Portla . 
strong; sw ly nd: remand good; trend steady 4 praise 
solubles, sacked $78, | supply limited; $12 i grass No. 2 $32@37, de- 
—— py — emand - > WHEY Los Angeles: Demand strong; trend quite 
Shesdeene good; supply ade firm; supply ample; baled alfalfa No. 1 as 
$62, dark t., sacked, delivered pooy ge No. 2 leafy $37@38, No. 2 green 
2, ds " rth . 35@36, No. 2 $30@33 
Louisville: Demand strong; trend stead Ft. Worth or any Texas point, or in ton P 
supply light; production down as less than | !t8 out of warehouse, Ft. Worth. net on en SY aoe 
half of the state distillers now running Los Angeles: Demand good; trend steady; ; Phi ees ee 7 
due to heavy stocks and lack of warehous supply ample; $6.75 cwt Gndciphia: Demand a supply 
ing space; light $57, dark $58, solubles $70 Portland: Demand good; trend steady; | ™oderate: timothy and clover §25@ 30 ' 
San Francisco: mand fair supply am- supply ample; $6.75 Demand sow te qutet 
ple: solubles $82 Boston: Demand light; supply moderate ony to ample; { 
supply somewhat limited; $61@62 San Francisco: Demand steady; supply ° \ 
Atlanta: Demand good trend steady good; $7 cwt. hele; 
supply fairly limited; $65.50@66.50 ecwt.. Philadelphia: Demand fair; supply mod tor sled, in barn oply _imr 
Philadelphia: Demand moderate; supply Buffalo: U Po 
fair: $65 fair to amy 8 
@66, a Memphis: Demand slow; trend down; 
basis. Minneapolis . supply plentiful; white $61.50, yellow $65 ; 
Portland: Demand fair; trend higher: supply adequate P6.2> cwt Milwaukee: Demand good; supply fair Ean : 
supply ample; solubles $80. Kansas City: Demand fair; trend steady; $62.50 ® / 
$6.50 cwt., fortified; Le.l. 25¢ ewt. »higher. Boston: Demand fair; supply steady; , it 
ee Louisville: Demand good; trend steady; $70 @70.50 
Los Angeles: Demand very good; trend supply ample; $135 ton. Louisville: Demand fair; trend steady y J] . F 
firm; supply limited; $58.10, packed in ps supply normal; $64.50 
per; $60.10 in an FISH MEAL Buffalo: Demand steady to slow; trend 
Milwaukee: Demand good; supply light; Milwaukee: Demand good; supply fair steady supply good to plentiful yellow 
$80@82 60% $165. $67@68. white $65@67, both sacked, Boston ; 
Boston: Demand fair; no supply; $68, Chicago: Demand improving; supply am Seattle: Demand fair; supply ample; : 

: nominal ple; 60% protein $125 ton, f.0.b. New Eng burlap bags $73, paper bags $69, both de tow, 2 / 

; San Francisco: Demand good; supply fair; land; 60% protein $134@136 ton, fob livered Seattle, carlots Kansas City Omaha - Dallas 

; $53.15 West Coast; herring meal 73% protein $2.10 Indianapolis: Demand fair; trend firm : 

Atlanta: Demand good; supply exhausted a unit of protein, f.0.b. Seattle to unchanged; supply rather limited; $70 
$69.50, nominal price, but now practically Indianapolis: Demand fair; trend un- ton, delivered Indianapolis, including state 
; unobtainable ; changed to strong; supply ample; 65% tags and used bags a 
Buff. $170 Chicago: Demand fair to good; supply a) 
steady $2.20 a unit, f.0.b. ample; $61.50@63, sacked oo 
York or Philadelphia basis oas ; aio Cincinnati: Demand good; trend steady; _ A 
Seattle: Demand steady; supply tight; Louixville ! slow; trend easy; supply adequate; $64@65 sacked, f.o.b. Cin- 
$59 ton, ex-warehouse, truck lots cinnati @ U 
Portland: Demand good; trend higher; 1 A 
supply scarce; $56 su Chicage: Demand slow; supply heavy; ry 
Ogden: Supply average; $42@46 unit 36% protein $60 ton; 34% $61 ton. A 
lower: DEHYDRATED ' | 
Chicage! unit, 
$10.75@11 ewt | ne $2.20 % 
Milwaukee: Demand good; supply scarce; a unit, f.o.b. California 
$12.50 cwt spot ~ MEAL 
Ft. Worth: Demand poor; supply limited; That's My Nome! 
local and nearby production $10@11, f.0.b 
Minneapolis: Market steady; demand fair; 
supply limited; $10.75@11 cwt Dehydration and Equipment 
over ‘eed Products 
Louisville: Demand slow; trend steady; 
Los Angeles: Demand fair; trend steady; BOARD OF TRADE BUILDING S \\ ‘ cp 
supply adequate; $11.25 cwt KANSAS CITY, MISSOURI 
| 
| 
| 
New York St. Leuis Nashville A 
Chicago Omaha Enid Buffalo Portland Winnipeg St. Louis 
Kansas City Columbus Minneapolis Peoria Chicago 
Buffalo 
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supply of 50% protein scarce; 55% $95 | showed wide gains. The largest advance, COTTONSEED OIL MEAL FUTURES 
@105 as much as $3.50 ton, was paced off by Closing prices of cottonseed ofl meal (41% protein) on the Memphis Merchants Ex- 

: Milwaukee: Demand heavy; supply light; standard midds. Providing the lever was change in dollars per ton: 

50% $107. . the heavy formula feed business; additional June 8 June 9 June 11 June .2 June 13 June 14 

Kansas City: Improved demand and slow- supplies were withheld because of poor July 65 @*74.00 .@*74.50 75.75@ 76.25 
ing down of the packers’ kill has reduced grinding time by flour mills. Quotations Oct. ..@°63.25 63 60@ 64.25 63.75@ 64.28 64 4.26@ 64.75 
offerings; 50% meat and bone scraps $114 June 13: bran $58.50@59.50, standard midds. Dec. +. .@°62.00 62.50@ 63.50 62.65@ 62.95 @°63.25 

@116.50, sacked, Kansas City $68@68.50, flour midds. $69@69.50, red dog Jan. 5@ @°61.50 62.15@ 63.00 62.15@ 62.75 @*63.00 

“ Louisville: Demand fair; trend easy; sup- $70@70.50 ton. 3 * 61.25@ 62.25 61. 50@ $2.38 61.25@ 62.25 62.25@ 63.00 . 7 62. 006 63.00 
ply ample; $98.50, bulk. Milwaukee: Demand light; supply fair; Sales (tons) 2,700 $00 3,000 400 900 1,100 

Wichita: Demand good; supply insuffi- bran $59@60, middlings $68@69. *Flat. 
cient; 50% $114, f.0.b. plant; 55% no quo- St. Louis: Demand very heavy for nearby 
tations, no offerings shipment; supply almost unobtainable; bran 
St. Louis: Demand good; supply adequate; $57.75@658.26, shorts $71.25@71.50, spot de- SOYBEAN OIL MEAL FUTURES 
50% $105, bulk livered St. Louis switching limits sone of is ater, BL) the 
Sioux City: 50% meat and bone scraps Louisville: Demand good; trend strong: Dec Memphis Merchants 
$114 supply light; bran $63, mixed feed $69, Exchange, in dollars per ton (bu is): 

: Ft. Worth: Demand fair; supply very | shorts $75. ur June 11 June 12 June 13 June 14 

light but adequate meat and bone, 50% Cincinnati: Demand good; trend higher; | Julyt . 10.608 -@°70.10 .. @*71.25 *71.15 ....@*T72.00 
ns $105@108, sacked, f.0.b. or delivered Ft. | supply adequate; bran $60.50@61, middlings | Oct. .. @°57 @ *59.50 
Worth. $69@71. Dec. ..57.90@ 58.15 57.90@ 58 10 57.40@ 25 
Los Angeles: Demand good; trend firm; ndianapolis: Demand active; trend strong Jan. ..58.00@ 58.50 57.90@ 58°25 57.25@ 68. 85@ 59.60 
supply ample; $1.90@2 a unit of protein to higher; supply practically nil; supplies Mar. ..58.10@ 59.00 58.00@ 58.50 67.60@ 59.25@ 59.75 
»ston: Demand fair; supply ample; $1.50 extremely scarce; no offerings from countr, May ..58.60@ 58.85 58.30@ 69.25 68.00@ 59.45@ 60.50 
a protein unit: converted 60% $87.50. mills; soft winter wheat bran $65, standar< Sales (tons) 3,100 3,000 4,100 8,500 8,300 
» San Francisco: Demand good; supply fair; midds. $75, mixed feed $78, gray shorts tSacked. *Fiat. 

CS $2 a unit of protein 77, all sacked; no red dog offered. 

4 Cincinnati: Demand good; trend firmer; Buffalo: Demand good; trend higher; 

; supply fair; 50% $101, sacked, f.0.b. Cin- Canadian shipments to this market have 50-Ib. blocks $85, 100-Ib. bags $80, f.o.b. MILLFEED FUTURES 

cinnat! slowed down, westerns higher and not plant She 

e following is a comparison of settling 
Buffalo: Demand better to good; trend being offered eastward, local production Sioux City: All-purpose with jodine $80. : 
higher; supply fair to ample; $99@102, not very high; standard bran $56@58, stand Los Angeles: Demand good; trend firm: prices at Kansas City for June 7 and 14: 
sacked, Buffalo ine | ie eee 50, flour midds. $64@66 supply ample; $70, all-purpose with iodine. Bran— June 7 June 14 

cat P : Demand slow: supply very tight; mr 0 San Franci : Demand steady; supply | Jume ......... ° 3 

tod. produces plant. Lal New York: Demand fair; trend higher; | | June 881.509 52.25 
$2 a unit, delivered Seattle, carlots, both supply emp a. . Seattle: Demand fair; supply excellent; August ....... +++ @°46.50 45.80@ 46.00 
nominal, supplies extremely short midds $6406 - od: eupew et $54, ex-warehouse, for high phosphorus mix- September .... 46.20@ 46.50 45.75@ 46.00 
Portland: Demand fair; trend firm; supply Boston: # tures, Le.l.; $38 for competitive brands, October .... 46.50@ 46.75 46.00@ 46.20 
limited; unit. standar ex-warehouse, 1.c.1. November 47.50@ 48.00 47.30@ 47.60 
MILLET ” Philadel ja: Demand small; supply mod Portland: Demand goes: supply ample; Shorts— 
trend unchanged; $40@50. 

yy St. Louis: Demand light; supply very erate; bran $64, standard midds. $66, red Sodnemaneiins Demand steady; trend un- June botvessé @°60.75 $65.50@ 65.75 
scarce hog, country run, no quotations; dog 72. } changed; supply ample; mineral feed with July -scseee 55.00@ 55.50 55.25@ 56.25 

¥ Early Fortune, no quotations. Memphis: Demand slow; trend steady; jodine $51, 5-ton lots $49, 10-ton lots $48, August .... =§3.25@ 55.00 53.25@ 54.00 

MILLFEED | Indianapolis September .... 53.25@ 55.00 53.00@ 53.7 
3 ULFEE ard midds. $68, gray shorts $70.25. Minneapolis: Minimum phosphorus, 7% October ...... 53.25@ 55.00 53.00@ 53.75 
Minneapolis: Heavy demapd for standard Genttle: Demand very heavy; supply ex- $95, vitamin mineral for hogs $90. November .... 53.25@ 55.00 653.00@ 63.75 
midds. boosted prices for that item $9 hausted; May $52. middlings $5 ton higher, _— Sales (tons) .. 2,340 1,440 
in the ast week, while bran and red dog nominal prices only, no supplies available MOLASSES *gale. ’ . 
advances were held to about $7. Extremely Portland: Demand good; trend higher; : 
tight supplies were sought for by mixers supply scarce; $52@56.50; truck lots up to p Milwaukee: Demand and supply fair; 
wh needed quick shipment to fill heavy $60 ton. 72@ 72.50 
pater ter poultry feed, In some cases Ogden: Supply scarce; to Utah and Idaho New York: Demand | fair; trend steady; a Francisco: Demand good; supply fair; 
red dog sold under standard midds. Quota- dealers: red bran and mill run, blended, supply adequate; 36@37¢ $42 ton, f-0.b. ears, Richmond, Cal. 
. tions: bran $55.5 standard midds. $67, white $53, middlings $58; to Denver: red Ft. Worth: Demand fair; supply ade- Cincinnati: Demand fair; trend steady; 
flour midds. and red dog $674 67.50 bran and mill run $60, middlings $65; to quate; adequate; 33¢ gal., f.0.b. New Or- 
Kansas City: Millfeed prices hit the peak California: red bran and mill run $60.50, Houston 66.5% ton, de ivered a orth; ' 
of this week's sensational advance early middlings $6550, f.0.b. San Francisco and $62.48 ton, delivered from El! Paso (Mexican to 
June 14. Apparently the highest prices of Los Angeles. origin) € ; e to good; 3 a 
a. cane ie raphy were sufficient to San Francisco: Demand gaod; supply Los Angeles: Demand steady; trend firm; ton, basis tank cars, Albany. 
bring out enough offerings to satisfy the fair; $65, red bran $63. supply ample; $46, f.o.b. tank cars, Los Seattle: Demand good; supply ample; 
3, 4 spot demand, and prices reacted about 50¢ Los Angeles: Demand strong; trend up- Angeles harbor $46 ton in tank cars; $15.70, 600-lb. drum. 
, @$1 ton downward. The shorts high was $69 ward; supply of bran adequate, mill run New Orleans: Demand slow; trend fairly Portland: Demand good; trend steady; 
sacked, Kansas City, and bran went to a scarce; bran $68@71, standard mill run steady; supply 33¢ gal. in tank 
: » o 25 before eversing the trend June-Jul 67. cars, f.0.b. New Orleans. 3 eman seasonal; ren 

7 late ter $54@54.50, Kansas City: Demand and offerings fair; supply ample; 50-gal. drum $24.95, 

8 : : 5 58.5 RAL FEE! ket unchanged to slightly lower; 32% including drum; bulk, 50-gal. $21.95, ton 

shorts $683 @ 68.50. mar 

: Wichita: Demand strong; supply insufft- Milwaukee: Demand fair; supply ample; @33¢ gal, New Orleans; $46 ton, West | $75, barrels extra. 

q cient; basis Kansas City: bran $54, shorts $75; 50-ib. blocks $2.25. Coast . 
E 3 366, immediate delivery; bran advanced Ft. Worth: Demand good; supply ample; Louisville: Demand fair; trend steady; on : OAT pResucrs 

4 $8.50 ton and shorts $6.50 ton, compared mineral supplement, 20% alcium, 4% % supply normal; 33¢ gal., tank car lots, New leago: Demand light; supply ample; 
| with the preceding week : phosphorus $75@80; mineral blocks, 50-Ib Orleans reground oat feed $23 ton, fine ground feed- 

Ft. Worth: Demand very active; offer- each, 21% calcium, 4% phosphorus, 17% % $90@91, feeding rolled 

# ngs unequal to current needs; carlots, salt $2.25@2.45, f.o.b. Ft. Worth supplies adequate; 3 gal., 0. New @ 101. 

a pn tg wheat been $61@62, gray shorts Kansas City: All-purpose with iodine $80 Orleans Milwaukee: Demand fair on pulverized 
$74@75, delivered TCP; $6@7 higher on sacked, Kansas City; 50-lb. blocks packed in Memphis: Demand slow; trend down; and reground, good on molasses; supply am- 
both bran and shorts compared with a individual cartons $85. supply plentiful; blackstrap 33¢ gal., tank ple vm Lepper ae a searce 

i yeek previot Wichita: Demand moderate for blocks car, f.o.b. New Orleans on molasses; pulverized, white $57.50, feed 
“The millfeed market caught fire slow for bags; supply insufficient for blocks, Boston: Demand supply fair; feed $38, regrounds, 

> a » yee . sufficient for bags; all-purpose with iodine | ‘%7¢ gal. in tank car lots. 3% 23.50, 2 
in the central states this week and prices sufficien o Ay, 


GORTON’S VITAMIN OILS 


y Products of American Industry 
d ALL POTENCIES QUICK DELIVERY 
a Distributed Exclusively by 
dq NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 
: 177 Milk Street BOSTON 9, MASS. 


COTTONSEED 


MEAL ¢« SCREENINGS 
PELLETS « CRACKED CAKE 


SOYBEAN 


MEAL PELLETS; @ 


HUMPHREYS-GODWIN 


COMPANY 


. 


prompt, dependable service 


MANUFACTURERS ¢ DISTRIBUTORS 


2246 PARK AVE., MEMPHIS, TENN. 
PHONE: 48-2683 TELETYPE: ME 72 


CLEARING MEMBERS * MEMPHIS MERCHANTS EXCHANGE 
FUTURES BROKER IN COTTONSEED MEAL * SOYBEAN MEAL 


Since 1898 


supply normal; reground $30.25, rolled oats, 
groats and feeding oatmeal $100; fine ground 
$95. pulverized $64. 

Minneapolis: Demand improved during 
the week, particularly from eastern buyers 
Prices are off slightly. Quotations: poultry 
rolled oats $96, pulverized oats $57.50, feed- 
ing oatmeal $90, reground oat feed $23 

St. Louis: Demand fair; supply ample; 
pulverized white oats $60, choice $61; re- 
ground oat feed $25, no offerings of 5% 


Memphis: Demand slow; trend down; sup 
ply plentiful; 3%% protein, reground oat 
feed $29.50 

Boston: Demand fair; supply moderate: 
white pulverized $66. reground oat feed 

50 


“Philadelphia: Demand slow; supply suffi- 

cient; pulverized white $73. 

ffalo: Demand fair to steady: trend 
steady; supply ample to good; reground $29 
@30, pulverized white $63@65, pulverized 
mixed feed oats $57@59, mixer’s pulverized 
white oats $60@62, all Buffalo basis 

a: Demand good; trend lower; 

supply limited; rolled $79, ground $77, 
cleaned white $79. 

Indianapolis: Demand fair; trend steady 
to unchanged; supply ample; pulverized 
oats $61, pulverized white oats $67, steel- 
cut oats $105, oat gronts $105, fine ground 
oatmeal $104, rolled oats $113, whole ground 
oats $62, recleaned No. 2 white oats $1.12 
bu., sacks extra 


OYSTER SHELL 

Los Angeles: Demand steady; trend firm: 
supply ample; eastern $23.24, packed in pa- 
per; local $12@15 

Boston: Demand and supply good; paper 
$20.31, cloth $21.81 

San Francisco: Demand fair; supply am- 
ple: local $13, eastern $24. 

Portland: Demand good; trend steady; 
supply ample; western shell $26, granite 
grits $25, crystal grits $25, western shell! 
flour $18, eastern shell $29. 

Louisville: Demand fair; trend steady; 
supply ample; $22 ton 

Seattle: Demand fair; supply ample; west- 
ern $24, eastern $27, both ex-warehouse 


Le.l 
PEANUT OTL MEAL 

Atlanta: Demand fairly good; trend 
strong; supply ample; 45% $69, f.0.b. Geor- 
gia and Alabama production points, June 
shipment 

Milwaukee: Demand good; supply scarce: 
26% $57. 41% $87 


PEAT MOSS 

Chicage: Demand silacked off; supply 
plentiful: $3 ton 

New York: Demand good: trend un- 
changed; supply fair: Canadian $2.90@3.15, 
imported $2.35 @2.60 

Los Angeles: Demand fair; trend steady; 
supply ample; $3.20 bale, carlots. 

Boston: Demand steady; supply adequate; 
carlots $2.65@2.75 bale, Lc.l. $2.85@2.90. 

San Francisco: Demand and supply fair; 
$3.10 bale 

Philadelphia: Demand steady; supply am 
ple; imported, 110-Ib. bale 

Seattle: Demand slow; supply ample; 
$2.80 bale. ex-warehouse, either horticul- 
tural or litter. 

Portland: Demand good; trend steady; 


supply ample; $2.90 


— 
S Dixie 
£ FEED xo ty 


Rogers C. B. Morton C. Dean McNeal 


PILLSBURY PROMOTIONS—C,. Dean McNeal and Rogers C. B. Morton 
have been elected corporate vice presidents of Pillsbury Mills, Inc., it has 
been announced by Philip W. Pillsbury, president. Mr. McNeal, head of 
Pillsbury Mills business analysis department, is a former deputy price 
administrator in the Office of Price Administration. He joined Pillsbury in 
1947. Mr. Morton is president of Ballard & Ballard, Louisville, which 
merged with Pillsbury last April. He will continue to reside at Louisville and 
will remain as head of the Ballard organization. A grandson of ‘(Thruston 
Ballard, one of the original founders of the firm in 1880, he entered flour 
milling in 1939 and from 1942 to 1945 served with the army field artillery. 
He is largely responsible for Ballard’s diversification into the formula feed 
field and the construction of the organization’s new feed plant at Louisville. 


POTASSIUM IODIDE, U.S. P. Kansas City: Demand fair; offerings ade- 
New York: Demand normal; trend un- quate; market firmer; for western ship- 
changed; supply ample; 200-Ib. lots $2.15, ment prompt or June $62, bulk, Decatur, 
100-lb. lots $2.17, 25-lb. lots $2.20; potas- for either 41 or 44% protein; unrestricted 
sium iodide chalk mixture, 250-Ib. lots on 44% around $62.50, buik, Decatur, and 
$2.06. 100-Ib. lots $2.08, 25-Ib. lots $2.11. 41% $63.50, bulk, Decatur. 
St. Leuis: Demand and supply good; Louisville: Demand fair; trend steady; 
100% pure potassium iodide, U.S.P., 100-Ib. supply ample; 41% $76.25, 44@ $74.25 
lots $2.17 in fiber drums; 25-Ib. lots $2.20 Wichita: Demand slow; supply sufficient; 
in fiber drums, 56-Ib. lots $2.27 in bottles, 41% $85, f.0.b. Wichita 
f.o.b. St. Louis; 90% potassium todide cal- Minneapolis: Demand improved during 
clum stearate mixture, 225-lb. lots $2.06 in the week, and by June 15 44% meal was 
leverpak drums, 100-Ib. lots $2.08 in fiber quoted at §62, bulk, Decatur, some $3 
drums, 25-Ib. drums $2.11, 5-Ib. bottles above the levels of a week earlier for spot 
$2.18, f.0.b. St. Louis. shipment, with July 41% quoted $4.50 
VIN higher. 
RIBOFLAVIE Chicago: Soybean oil meal prices pushed 
New York: Demand good; trend steady; | ahead as much as $2.50 a ton this week, 
supply sufficient; 12%¢ gm. equivalent, prodded by a strong demand for immediate 
freight allowed. and nearby supplies. Quotations June 13 
Terre Haute: Demand and supply good; 41% protein $70 ton, 44% $68.50 ton 
12%¢ a gram of contained riboflavin, with Memphis: Demand slow; trend lower: 
freight allowed, for 8,000 and 16,000 po- supply plentiful; prime 41% protein, old 
tency dried fermentation solubles. process $68, sacked, f.0.b. Memphis. 
RICE BY-PRODUCTS Atlanta: Demand fairly good; trend steady 
to stronger; supply ample; 41% $68, f.0.b 
Ft. Worth: Demand limited; supply scarce: Mississippi Valley; 44% $66.50, f.0.b. Ten 
rice bran $50@51, prompt; hulls $6.50@7 nessee; 45% $78, f.0.b. North Carolina 
f.o.b. south Texas rice milis, immediate or Cimeianati: Demand fair; trend steady 
prompt shipment. to higher; supply adequate; $61@62, bulk, 
Houston: Demand very good for bran, Decatur 
fair for ground hulls; supply very tight ton: Demand fair; supply good; $77. 
for bran, moderate for hulls; rice bran $61@ San Francisco: Demand fair; supply am 
62, ground rice hulls $¢6@7, f.0.b. south ple; $90 
Texas points. Decatur: Demand fair; supply ample; 
Memphis: Demand fair; trend steady; 41% protein $64@65 ton; 44% $62.50@63 ton 
supply tight; bran $50, sacked, f.0.b. Ar- Milwaukee: Demand good; supply limited; 
kansas points 41% $76.50@77.50, 44% $74.50@75.50 
Atlanta: Demand good; trend steady; Indianapolis: Demand fair; trend higher; 
supply very scarce; bran $51, f.o.b. Louisi- supply ample; 44% $77 ton 
ana Ogden: Supply normal; $92@97. 
SCREENINGS Portiand: Demand slow trend lower; 
Chicago: Demand poor; supply ample; supply ample; last half June $60, July-Sep- 
ground grain screenings $27 ton; Canadian tember $63, both f.o.b. Decatur 
$15.50 Seattle Demand slow; supply ample; 
Buff: Demand fair to steady; trend 44% protein $91 ton, June, carlots; 44% 
steady; supply good to plentiful; Canadian protein $94 ton, July-September, carlots 
$23@25, New York or Philadelphia basis. Baff Demand fair to better; trend 
Mi is: Market steady; demand slow; higher; supply good to adequate; spot $60 
supply adequate; dust $1@6, lights $6@12, @61.50; deferred months running about 
mediums $12@18, heavies $18@30; Canadian $2@3 higher 
screenings $12.50, bulk, Duluth; ground _— 
Canadian screenings $23, sacked, Duluth SUNFLOWER SEED 
- St. Louis: Demand fair; supply limited; 
SESAME MEAL hybrid variety (small seeded), none avail- 
Leos Angeles: Demand weed; trend firm; able; local grown poultry grade $15 cwt., 
supply ample; $93@93.50 sacked, St. Louis; small black $13.50 cwt., 
sacked, f.o.b. St. Louis, no cariots avail- 
SORGHUMS able; parrot sunflower seed, large black, 
Ft. Worth: Demand quiet; supply suffi- large gray, both $20 cwt., St. Louis. 
cient; carlots, bulk, No. yellow $2.56@ 
2.61, delivered TCP. 
. : Demand poor; supply mited; 
SOYBEAN OTL MEAL 60% digester $115@118 ton, f.0.b. Ft. Worth 
iphia: Demand light; supply ade- Baffalo: Demand slow to quiet; supply 
quate; deni plentiful to good; 60% dehydrated $127.75, 
Ft. ‘orth: Demand very light; supply nominal. 
ample > or 44%, Midwest origin 478.383@ Chicago: Demand fair; supply adequate; 
80.83; Arkansas origin $77.50 Ju de- 60% protein $100@110 ton, bulk. 
livered Ft. Worth Milwaukee: Demand heavy; supply light; 
Los : Demand fair; trend unset- 60% $107 
tled; supply ample; $58.50@60, bulk, De- Kansas City: Demand only fair; offerings 
catur; equivalent $90.50@92, delivered, about adequate; market unchanged; $106.50 
@115, sacked, Kansas City 


sacked, with bags figured at 


Production of Millfeed Stepped Up 


Production of milifeed, in tons, for the current and prior two weeks, together with 
season total of (1) principal mills in Nebraska, Kansas and Oklahoma and the cities of 
Kansas City and St. Joseph; (2) principal mills of Minnesota, lowa, North and South Dakota 
and Montana, including Minneapolis, St. Paul and Duluth-Superior; mills of Buffalo, 
N.Y. Production computed on the basis of 72% flour extraction: 


(3) 


-—Southwest*——. -——Northwest*—. -—-Buffalot—. -~Combined**— 
Weekly Cropyear Weekly Crop year Weekly Crop year Weekly Crop yr. 
production todate production to date production to date production to date 
June 3-8 ...... 24,139 1,266,931 11,891 67.768 8,519 446,143 44,549 2,380,842 
Previous week .121,417 11,265 240,809 
Two weeks ago. 24,050 12,770 44,962 
GED ccccccseces 21,498 1,204,617 12,219 667,023 515,097 42,166 2,386,737 
1940 24,917 1,394,459 12,932 692,286 , 605,637 47,648 2,592,382 
1948 ....++4- 28,456 1,489,006 14,552 819,901 492,993 64,038 2,801,900 
2947 ...6+-- 32,217 1,401,368 18,525 860,160 486,311 60,099 2,747,839 
Five-yr. average 26,245 1,361,276 14,024 741,428 489,236 49,700 2,581,940 


*Principal mills. **84% of total capacity. tAll mills. tRevised. 
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Crop Outlook Clueto Price Stability 


WASHINGTON—tThe present forecast for a billion-bushel wheat crop 
indicates to some government officials that the price trend of major com- 
modities is for stabilization near price support levels. Fats and oils may be an 
exception, they say, because of the potentially huge cotton crop and large 
soybean crop—perhaps as high as 13.2 million acres in soybeans. The June 1 
crop production estimate, released last week by the U.S. Department of 
Agriculture, is summarized in the following table. 


~Vield per acre a) 
Indicated 


Average Indicated 

Crop 1940-49 1950 June 1, 61 
Winter wheat, bu 17.7 17.1 17.1 
Rye, bu 13.2 13.1 


2.6 
Condition June 1, & 
All spring wheat, bu 8 7s 85 
Durum 
Other spring 


alfalfa 
clover and timothy 85 se oe 
Pasture 85 83 86 
*Preliminary 


Loutsville: Demand slow; trend easy; ALBERT 
supply ample; 60% $105, bulk 
ichita: Demand good; supply insuffi- MINNEAPOLIS—Albert Moore, 20, 
cient f.o.b. pla 


son of James W. Moore, vice presi- 


t 
supply adequate, 


St. Louis: Demand good; 
dent and secretary of Archer-Dan- 
wumer iels-Midland Co., Minneapolis, was 
Chicago: Market stronger; demand good; killed in a boating accident on White 
supply tight; $77 Bear Lake near here June 14. 


Selected Quality Rich in Carbohydrates 


MOLASSES 


NATIONAL MOLASSES Co. 


EXECUTIVE OFFICES: ORELAND, PA. » OGONTZ 8337 


SHIPMENTS FROM GULF & ATLANTIC SEAPORTS ? 


TANK CARS TANK TRUCKS « DRUMS 


THE Only PLACE 


YOU FIND 
THE 


CALUMET CUP 


Is where they have no earthly use for 
an elevator cup of any kind. But pack 
your bag and travel to any spot on 
the globe where grain is grown and 
stored and you'll find the popular 
choice is the world famed 


CALUMET 


SUPER CAPACITY ELEVATOR 


CUP 


The Calumet became and will remain 
the prime favorite of elevator opera- 
tors everywhere because of its proven 
superiority. 


“It's the Curve that Counts” 
The patented Logarithmic Curve de- 
sign of the Calumet Cup has never 
been successfully imitated. Its per- 
formance has never been duplicated. 
Yes, it’s the “Ourve That Counts” 
and counts big in smoother, more 


Ah Your Jobber operation... in in- 


economical 
Or Write for Literature and Capacity Data creased profits. 


Weller Pat. No. 
1944932 


if you want enduring, properly constructed, complete 
elevator legs, heads, boots and elevator legging . . . 
serew conveyor troughs .. . bins and sheet metal werk 
. buy ‘Biwelco. The Biwelco seal 
product assures you of the best pos- 


Cost estimates and advice of our trained engineers 
free upon request. 


Calgary .. . Toronto 


327 $. LaSalle St, Chicago 4, Ill 


37 Years of Service to the Grain Trade 


Canadian Representative: Strong-Seott Mig. Co., Lid. — Winniper.. 
B. I. WELLER CO. 


‘4 | Oat 83 79 83 311,66 1,465,134 “1,340,504 
| 
y 
\ 
q 
GIVE YOU TOP QUALITY VALUE 
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CALL THE 
PoLKA Dot 


John D. Stewart 


Mary Mahoney 


TRY US On Your 
Next Purchase of: 


ALFALFA MEAL 
LINSEED MEAL 
COTTONSEED MEAL 
PULVERIZED OATS 
ROLLED OATS 
REGROUND OAT FEED 
BRAN 

SHORTS 

MOLASSES 

SOYBEAN MEAL 

FISH MEAL 
DISTILLERS’ GRAINS 
DISTILLERS’ SOLUBLES 
BREWERS’ GRAINS 
CRIMPED OATS 
CRIMPED BARLEY 
HOMINY FEED 
SCREENINGS 


Adequate Feed Supplies in Sight, 
AFMA Head Tells Indiana Dealers 


By DON E. ROGERS 
Feedstuffs Central States Manager 


FRENCH LICK, IND.—On the the- 
ory that all work and no play makes 
“jack” but also a lot of dull boys, 
members of the Indiana Grain & Feed 
Dealers Assn. devoted three days to 
mostly fun at the French Lick Springs 
Hotel, June 10-12. Just enough busi- 
ness was sandwiched in to stimulate 
everyone to get out in the sun or 
under the huge shade trees of this 
famous resort spot in the hills of 
southern Indiana. More than 375 
members and guests were registered. 

A good many wives came along, 
and in several instances complete 
families were present. Golf, bingo, 
bridge, canasta, bait casting, horse- 
shoe pitching, softball and square 
dancing provided something in the 
way of sport for everyone. 

It was one of the largest mid- 
summer meetings of the Indiana 
group, perhaps attracted by rumors 
that the big hotel and its spacious 
grounds may be sold soon to an insti- 
tutional group and no longer operat- 
ed as a resort hotel. It is one of the 
last show places of its type in the 
State and has been host to many 
state and national organizations with- 
in the grain, feed and milling indus- 
tries. 

The business portions of the three- 
day meeting, while brief, were packed 
with timely comments by outstanding 
Indiana and national speakers. D. W. 
Crutchfield, Crutchfield Grain & Feed 
Co., Yeoman, Ind., president, urged 
the delegates to take greater inter- 
est in their district associations with 
the view to performing greater serv- 
ices to their communities. 

He cautioned dealers not to pur- 
chase grain in small lots from boys 
or other unidentified sellers, describ- 
ing one instance within the state re- 
cently where juvenile delinquents had 
made a racket of stealing grain from 
farmers’ bins and selling it through 
dealers who had not taken the trou- 
ble to inquire as to its origin. 

Walter C. Berger, president, Ameri- 
can Feed Manufacturers Assn., Chica- 
go, discussed the feed industry’s prob- 
lems of today and tomorrow. He said 
that consumers have a lot of money 
in their pockets with which to buy 
the products of the feed lot, and he 
predicted a continued expansion in 
the production of poultry and live- 
stock. 

Mr. Berger said he was not pessi- 
mistic about the feed supply, point- 
ing out that there will be a liberal 
carryover of corn from the 1950 crop 
and predicting that the 1951 acreage 
of 90 million will be attained. Plenty 
of proteins are in sight, he said, 
thanks to the large 1950 crop of soy- 
beans which offset a smaller cotton 
crop. The switch to cotton in 1951 
seems to assure a crop of 16 to pos- 
sibly 18 million bales, assuring in- 
creased quantities of cottonseed oil 
meal. Smaller acreage of oats will 
be filled in with soybean and corn, he 
pointed out, and sorghums replaced 
much of the winter killed wheat in 
the Southwest. a 

Only four important feed items ap- 
pear to be in short supply, Mr. Berger 
said—molasses, cobalt, niacin and 
choline—and these shortages can be 
mitigated by the substitution of other 
feed ingredients in most instances. 
He mentioned that the sources of nia- 
cin were millfeeds and brewers yeast. 
Cobalt can be omitted from certain 
feeds, thus leaving sufficient for the 
types in which it is important. Cho- 
line has substitutes, one being betaine. 
The molasses situation will work it- 
self out if the Office of Price Stabil- 
ization does not tamper with the pres- 
ent ceilings, Mr. Berger stated. 

Price Control Hit 
Mr. Berger repeated the warnings 


he has made at many recent meetings 
that there is a real threat to the na- 


tion’s economy and the individual 
freedom of the population in the pres- 
ent trend toward regimentation. If 
the price control law, which is sched- 
uled to expire June 30, is extended, 
he said, it may mean that controls 
will be in effect for many years. 

All dealers were urged to communi- 
cate their feelings to their represen- 
tatives in Congress before June 30. 
Mr. Berger said the AFMA has gone 
on record as opposed to continuation 
of the price control act and has rec- 
ommended the following anti-inflation 
measures: All-out production under 
free enterprise, curbs on civilian gov- 
ernment expenditures, elimination of 
waste in military spending, a tax pro- 
gram which will “pay as you go” on 
the mobilization effort and stimula- 
tion of individual savings. 

Ceiling price regulations on feeds 
were topics of Don Baughman, Central 
Soya Co., Ft. Wayne, and W. C. 
Deuser, Office of Price Stabilization, 
Indianapolis. 

H. J. Pierson, director of public in- 
formation, Indianapolis Chamber of 
Commerce, spoke on the Communistic 
threat to America under the sub- 
ject “The Open Road to Freedom.” 
He said that the subversive elements 
within America work at their long- 
range program of trying to overthrow 
the government 24 hours a day, seven 
days a week, and urged constant 
alertness on the part of everyone to 
counteract them. 

Dr. John K. Langum, school of busi- 
ness, Indiana University, Blooming- 
ton, described the business outlook. 
“Washington Does It This Way,” was 
the subject of William F. Brooks, ex- 
ecutive secretary, National Grain 
Trade Council, Washington. 

The movie “Growth of a Nation,” 
produced by the AFMA about a year 
ago, was shown to the Indiana dele- 
gates through the courtesy of the 
Glidden Co., Indianapolis. 

Goodrich Brothers Co., Indianapolis, 
Noblesville and Winchester, spon- 
sored a luncheon at which the organ- 
ization of a southwestern Indiana 
association to work within the over- 
all state association was 


WALTER MICKLE IN NEW 
POST FOR CRETE MILLS 


CRETE, NEB.—Walter Mickle has 
been transferred to the sales de- 
partment of Crete Mills here, and has 
been assigned to the territory of 
western Nebraska, Wyoming and 
Colorado, C. H. Johnson, sales man- 
ager, has announced. 

Mr. Mickle formerly was in the 
poultry service department of the 
feed manufacturing company. He 
succeeds Albert Chesley, who re- 
signed to go into the creamery busi- 
ness at Arnold, Neb. 


Markets 


(Continued from page 2) 


Last week orders representing one to 
two weeks of grinding time were on 
the books, but this week most mills 
are two or three weeks behind. 

Manufacturers are operating a full 
six days a week, with Sunday work 
occasionally. All feeds, with the ex- 
ception of dairy and cattle feeds, are 
moving exceptionally well. 

Poultry feeds continue to lead the 
field, with turkey feeds the best sell- 
er in that class. However, hog feeds 
run a close second. Most mills expect 


the business activity to remain at a 
relatively high level until late fall, es- 
pecially for poultry lines. 

A heavy demand from the West and 
an increased number of orders are re- 
sponsible for the cheery outlook, feed 
men say. Frequent mention is made 
of the high ratio of pelleted feeds 
wanted. One plant's grind is said to 
be made up of around 70% of pelleted 
feeds. 


The price structure is soméwhat 
mixed. Early in the week some soft- 
ness was apparent, but this was re- 
lieved midway in the period and as 
the week closes an upturn appears to 
be in the making. 

One feature of the week is the 
slackening demand for cattle feeds. 
Beef producers’ margins have been 
pared by the government's price roll- 
back, so growers are curtailing their 
feeding of formula feeds in an effort 
to reduce costs. 


Pacifie Northwest 


The feed business in the Pacific 
Northwest presented a mixed pic- 
ture, with business quite good at 
both the wholesale and retail levels, 
but with trading in the ingredient 
markets rather quiet. 

There seemed to be pressure on 
most of the vegetable proteins, par- 
ticularly for nearby positions, and with 
the market on new crop grains 
still in the formative stage, there was 
no incentive for buyers to accumu- 
late inventories or to make com- 
mitments. 

Weather conditions were very 
favorable for all types of feeding 
operations, and the rate of broiler 
production continued high. Feed men 
were pursuing a very cautious at- 
titude in all of their operations, and 
the absence of any significant war 
or economic news made the outlook 
rather featureless. 

The formula feed business in Ore- 
gon, has been exceptionally good this 
week. Terminal mixers report they 
are working three shifts a day, seven 
days a week and can’t keep up with 
demand. The turkey and broiler feeds 
seem to be going in exceptionally 
heavy volume. 

On the other hand, feed mixers 
are having their troubles with raw 
materials, particularly meat scraps 
and millfeed. Slow grinding opera- 
tions, as well as lack of over-all 
price ceilings, are having a detri- 
mental effect on the millfeed situa- 
tion. Meat scrap producers, it is be- 
lieved, are holding back current 
production hoping for an increased 
ceiling soon. Their recent applica- 
tions for new ceilings were all re- 
jected last week. 


Northeast 


Formula feed production in the 
Northeast, while keeping up in 
volume, was tied up almost entirely 
with poultry feed during the 
past week. Demand for dairy feed 
has slackened off considerably as 
lush pastures are now available to 
the herds. 

Retail outlets report that users 
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of dairy formulas have ample reserves 
on hand for supplemental nourish- 
ment of the cattle and that they are 
not looking for any change in the 
situation for some time to come. 

Poultry flocks have been steadily 
increasing in this area this season. 
With egg prices holding at a very 
good level, and beef supplies tight, 
some rough spots that existed for 
some in this industry have been 
smoothed. 

Ingredient prices other than oil- 
seed meals and millfeeds have re- 
mained more or less steady. Soy 
bean oil meal was in a little better de- 
mand and tended to firm towards 
the end of the week. 

Millfeeds firmed up sharply, with 
a quick run up coming towards the 
end of the week. Canadian feeds have 
more or less lost their influence on 
this market and with western’s high- 
er, local millfeeds have been in good 
demand. Prices increased as much as 
$4 over the previous week. 


Southeast 


The most welcome sight in the 
Southeast during the past week has 
been a few light rains. The entire 
Southeast was beginning to suffer 
because of lack of moisture and will 


need quite a bit more yain to give | 


the soil sufficient moisture. 

The broiler business is still going 
well with a fair feed-broiler ratio. 
Broiler feed business is holding up 
well, but southeastern manufacturers 
are still reluctant to book ahead on 
current markets. Operations con- 
tinue on a hand-to-mouth basis. 

The light rains during the past 
week have not been sufficient to 
bring out the pastures, and demand 
for cattle feeds continues good. Sup- 
plies of beet pulp are practically ex- 
hausted, and supplies of citrus pulp 
are very short. 

Cottonseed oil meal prices have 
been dropping off from the high with 
anticipation of cheaper prices on new 
crop meal which will be available in 
- August and September. Most of 

oil mills have only limited sup- 
plies but are now cleaning up getting 
ready for new production. 

The government is exporting whole 
peanuts this week, which will cut 
down drastically on the amount of 
peanuts released for crushing. Fairly 
good domestic demand and a little 
export demand is keeping peanut 
oil meal in a fairly tight position. 

Fishing along the Southern ports 
has been good recently, and supplies 
of fish scrap and meal are now ample. 
Demand is somewhat better. 


Ohio Valley 


Smiles on the faces of manufac- 
turers and retail dealers in the Ohio 
Valley area this week matched the 
glorious summer weather as demand 
for formula feeds continued upward 
and was described as “good” for the 
first time in several months. 

As has been the situation for 
several weeks, broiler and starting 
mashes continue to lead in demand 
as more and more farmers join the 
procession in large-scale poultry pro- 
duction to meet the steadily rising 
demands by housewives for poultry 
and eggs. . 

While the “cattle strike” has not 
yet seriously depleted supplies of 
beef in retail butcher shops in this 
section of the country, this threat, 
combined with the steady high prices 
for this commodity, have so far made 
the lessening supplies sufficient to 
meet all demands. While supplies of 
other meats also continue steady and 
sufficient for present requirements, 
the young animal crop this spring is 
said to be considerably larger than 
during the last several years, which 
indicates there may be increasing de- 
mand for feeds during coming weeks. 

Prices fell off another 50¢@$1 per 
ton. Because of the better current 
demand, mills have been increasing 
their output and most of them are 
now operating at from 90% to full 
capacities, with several reporting 
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L. C. Ellison (left), Mrs. Floraella 
Deputy, of Ellison’s Hatchery, and 
customer Howard Gladden, of Lexing- 
ton, Indiana. 


Indiana 
Dealer sells 


185 new Pillsbury customers 
with 


Located in a heavy broiler and egg production area, Ellison’s Hatch- 
ery of Scottsburg and Deputy, Indiana produces a large volume of 
quality chicks, and sells a heavy tonnage of Pillsbury’s Best Feeds 
and Concentrates. Shown above: Howard Gordon, Pillsbury Terri- 
tory Manager (left), and L. C. Ellison, holding a 275-egg ROP White 
Rock cockerel from an Ellison breeding flock. 


Best 


FEEDS and CONCENTRATES 
with 


“MYCIN 


99, 


*Aureomycin, 
Streptomycin, 
Terramycin, 
Bacitracin 


Plan 


Does the job in 3 weeks... 
Sales cover feed for more than 50,000 chicks 


More than two carloads of Pillsbury 
Chick Starter were sold at Ellison’s 
Hatchery to new Pillsbury customers 
alone through Pillsbury’s New-Busi- 
ness Plan. And that’s only the begin- 
ning. It will take another ten carloads 
of Growing Mash for these same new 
customers. How does your starting and 
growing business compare with this? 
In a period of only three weeks, 
according to L. C. Ellison, owner of the 
hatchery, 200 Pillsbury Plans were pre- 
sented and 185 of them were sold! 
These sales are for flocks totaling about 
56,000 chicks. All were new Pillsbury 
customers, and a large proportion of 


them were sold by Mrs. Floraella 
Deputy, of the hatchery staff. 

Is your time valuable? 
Pillsbury’s New-Business Plan is an 
outstanding tonnage builder for all 
classes of poultry and livestock feeds. 
And it is also a great timesaver for feed 
dealers. It is a simple, practical plan 
(not a gadget) that makes your efforts 
more efficient, more productive. 

If you agree that your time is worth 
money-and you want to make every 
minute count —ask your Pillsbury terri- 
tory manager about Pillsbury’s New- 
Business Plan. Or fill out the coupon 
below. But don’t delay. Do it today! 


Pillsbury Mills, Inc., Feed and Soy Division, Clinton, lowa 


GET THE FACTS 


on this new business builder 


Mills, Inc. 
FS51, Clinton, lowa 


Gentlemen: I want the de- 


tails on Pillsbury’s “New- 
Business Plan”—with no 
obligation on my part. 
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